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SHA WNEE HAS REINSURED 


NATIONAL SECURES BUSINESS 





Second of Topeka Fire Companies to 
Retire During Course of a Few 
Days 





The first big piece of business trans- 
acted by Western General Agent Fred 
S. James of the National of Hartford, 
after being elected president of the 
Western Union, was to reinsure the 
Shawnee Fire of Topeka, the deal be- 
ing closed Wednesday of this week. 
This action was not in the line of the 
official duty of President James but it 
brings him into the limelight again this 
week after the honor paid him last 
week at Thousand Islands. 

There has been much hurrying and 
scurrying for information about the 
Shawnee this week in view of the tele- 
gram in Sunday’s Record-Herald from 
San Francisco announcing that Presi- 
dent Dutton of the Fireman’s Fund had 
left for the east to make reinsurance 
arrangements to take over the Shawnee 
Fire in view of its financial difficul- 
ties. It was a premature announce- 
ment and had a wide effect. President 
Dutton and John Marshall of the cen- 
tral department of the Fireman’s Fund 
left Chicago for Topeka Monday night. 
Mr. James, however, left for the scene 
of action Sunday night. It is stated 
that when Vice-President J. W. Going 
of the Shawnee was in Chicago prior 
to the Western Union meeting, he ap- 
proached one of the large foreign com- 
panies and others on a reinsurance deal. 
It is understood that the managers 
consulted thought he exacted too large 
a commission. The news being pub- 
lished in the Record-Herald, it was 
thought, resulted in forcing the issue 
and General Agent James saw the 
crisis and sallied forth. 

Examination in Progress 

Actuary S. H. Wolfe of New York 
has been examining the Shawnee for 
some of the departments and the word 
went forth that his men found the re- 
insurance reserve considerably off, 
necessitating a caiculation from the 
daily reports. Those who have 
scanned the recent annual statements 
of the Shawnee were unable to figure 
out the accuracy of its reinsurance re- 
serve item when comparing it with the 
premium income. There has been no 
end of suspicion directed toward the 
company along this line. 

Company Expanded Rapidly 

The Shawnee has expanded rapidly. 
It has entered many states, written 
business freely, ventured liberally into 
the farm field, taking risks on farms 
in New England and other sections that 
other companies would not touch. The 
severe drain on its surplus to meet its 
increasing reserves and higher expense 
has been its undoing. It went too fast 
and rode in the face of the whirlwind 
It is but another of the long list of 
companies that have met their doom by 
growing too rapidly. The Shawnee in 
its former restricted territory did a 
handsome business and made a nice 
profit. That was its natural area of op- 
erations. During 1906 it ran its prem- 
mium receipts up from $690,000 to $1,- 
400,000. Its reserve on the other hand 

(CONTINUED ON PAGE 13) 





AETNA INSURANCE COMPANY 


HARTFORD, CONN. 


An event of the month was the filing by the Aetna Insurance 
Company, of Hartford, of its certificate of increase in capital 
stock from $4,000,000 to $5,000,000, giving it the largest stock 
liability of any strictly fire insurance company in the world. 
—From /nsurance Age, New York. 


Losses paid for 91 years............. 


WM. B. CLARE, President 
THOS. BE. GALLAGHER, Genera! t 
Western Branch, 159 La Salle St., Chicago, i} L. O. KOHTZ, Assistant General ont 
. J. 8. GADSDEN, Gen’! Agent, Marine Dept. 


Northwestern Branch, Omaha, Neb. .. .. ..| yD HARFORD hesletant Goneral Agent 


. oc ev ees -$119,461,567.10 








The Continental (Fire) 


Insurance Company 
of New York 


To represent the Continental is to represent 
supreme loss paying power, 
square dealing, 


progress and success. 


Why not apply for a Continental agency ? 


Home Office 
46 Cedar Street, New York 


Western Office 
280 La Salle Street, Chicago 


Henry Evans, President 











D. W. C. SKILTON, President 
EDW. MILLIGAN, Vice-President 
THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $5,066,837.38 Total Loses paid, $65,696,377.03 


Cash Capital, Two Million Dollars 


JOHN B,. KNOX, Secretary 


Reinsurance Reserve, - = $4,293.241.71 
Reserve for Outstanding Losses, 499,345.14 
Reserve for all other Claims - 2,000.00 
NET SURPLUS, - - = 3,066,837.38 


Total Assets, $9,941,424.23 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers. Agencies in all cities and towns 











ACCIDENT MEN MEETING 


DISCUSS ISSUES OF THE DAY 








Twenty-Third Annual Convention of 
the International Association Now 
on at Bretton Woods 





(A synopsis of the president's address 
and papers read at the accident conven- 
tion appear on Pages 20-22). 


Bretton Woods, N. H., Sept. 21— 
(Special)—The twenty-third conven- 
tion of the International Association of 
Accident Underwriters was called to 
order by President Faxon yesterday 
afternoon. At the opening of the ses- 
sion sixty delegates were present and 
about thirty ladies. After the report 
of the committee on credentials pre- 
sented by Chairman J. M. Parker, Jr., 
the president noted the receipt of let- 
ters of regret from many insurance 
commissioners whose convention at 
Mobile is so imminent as to prevent 
any of them from attending this one 
and then presented his address. 

New Companies Admitted 

Secretary F. Robertson Jones pre- 
sented his report which showed that 
eight companies have been added to 
the membership during the year named: 
The American Life & Accident of 
Portland, Ore., Fidelity & Deposit, 
Canadian branch of the Law Union & 
Rock, the Canadian branch of the Lon- 
don & Lancashire, New England Casu- 
alty of Boston, Pacific Surety, Southern 
of Nashville and United States Fidelity 
& Guaranty. Three companies have 
retired from membership. There is 
now a total of sixty-four companies 
and one individual on the membership 
list. 

The report of Treasurer George E. 
Taylor, showed that the receipts to- 
gether with the balance at the begin- 
ning of the year aggregated $8,234.72 
while the disbursements amounted to 
$3,323.02, leaving a balance on hand of 
$4,911.70. 

Report of the Librarian 

Librarian Horace E. Meininger, pre- 
sented his report, which showed that 
upward of 1,000 policy forms had been 
issued by the companies during their 
business existence. Some 678 forms of 
accident policies, 104 forms of health 
policies, and 180 forms of disability 
policies had been filed in the library, 
during the year. This seemed to in- 
dicate to the librarian that competition 
in the business perhaps existed. The 
banquet committee, L. H. Fibel, chair 
man, announced that the banquet would 
be Thursday evening. 

Under the head of introduction of 
subjects for discussion, the United 
Order of Commercial Travelers, 
wanted to know about moral hazard, 
over-insurance and the menace of au- 
tos, motorcycles and aeroplanes, while 
the Woodmen’s Casualty desired opin- 
ions regarding reduction of benefits or 
increase of premiums at age fifty-five. 

Prof. Irving FPisher’s Address 

The final number on the program of 
the first session was the address by 
Prof. Irving Fisher of Yale University 
on “Insurance Companies and the Pub- 
lic Health,” which was listened to with 
interest. Upon motion of E. W. De 

(CONTINUED ON PAGE 26) 
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LEMERT HAS FIRM STAND 
RULE ON PROMOTION EXPENSE 


Companies With Excessive Cost of Or- 
ganization Will Not Be Licensed 
By Ohio Superintendent 


Superintendent Lemert of Ohio is 
the latest insurance department head 
to shut the door on_ stock-selling 
schemes. Some departments have felt 
they could go no farther than to warn 
the public as to the unstable foundation 
of some of the promotions, but Mr. 
Lemert in a ruling announced last week 
holds the department will be justified 
in refusing a license to concerns whose 
promotion expenses are excessive. His 
ruling is as follows: 


Numerous insurance companies are be- 
ing organized in this and adjoining states. 
The stock of many such companies is be- 
ing sold through promoters and soliciting 
agents who receive from 15 to 25 percent 
of the amount contributed by the pur- 
chaser, whieh comes out of the amount 
so contributed, and does not go into the 
treasury of the company for its use and 
benefit. Such promotion expenses are ex- 
orbitant and fraudulent as to the pur- 
chaser unless he has knowledge of such 
expenses at or before the time of his sub- 
scription. 


Resolution of Commissioners Convention 


At the annual meeting of the Nationa! 
Convention of Insurance Commissioners, 
held at Colorado Springs in 1909, this 
department joined with thirty-seven other 
commissioners in unanimously passing a 
resolution denouncing this practice and ex- 
pressing the opinion that a company 
should not be licensed to transact insur- 
ance business if the expenses of its organ- 
ization and of placing its stock exceeded 
5 percent of the total sum contributed by 
its stockholders. The resolution further 
stated: “We believe that the promotion 
of insurance corporations on the plan of 
selling stock through soliciting agents is 
not due to or inspired by any desire on 
the part of the promoters to subserve the 
public welfare by providing needed insur- 
ance corporations for any locality or sec- 
tion, but that such promotions have been 
and are being made chiefly, if not alto- 
gether, for the purpose of enabling the 
promoters to reap rich harvests of profits 
from the sale of stock. We believe that 
there is no room for any profit to be 
legitimately derived from the organization 
of a new insurance corporation if its stock 
is sold upon such terms as that its pur- 
chase is a prudent investment, or one 
which would be made by a reasonably pru- 
dent man who fairly understood its nature 
and import.” 

Will Refuse License 


When it appears that the organizers of 
an insurance company seeking license in 
this state have been guilty of the acts 
and practices referred to and have ex- 
pended in promotion expenses more than 
5 percent of the total sum contributed by 
stockholders, this department, will be jus- 
tified in finding that the company is not 
sound and was conceived in fraud and 
will refuse license unless the subscription 
signed by the stockholder states the max- 
imum amount of such expenses or it be 
made to clearly appear from other satis- 
factory evidence that the purchaser knew 
before paying for his stock the amount of 
such expenses. 





Denies He Cut the Leaf 

Lewis H. Vail, president of the 

Dutchess on trial under an indictment 
for forgery in the third degree, denied 
positively on the witness stand that he 
cut a leaf from the company’s minute 
book. He stated also that he had no 
knowledge of how the page was torn 
or cut from the book. It is alleged that 
this page contained a resolution bind- 
ing the Dutchess Fire to pay the Dutch- 
ess 25 percent commission for reinsur- 
ance. 
As a rebuttal to this the prosecution 
presented the testimony of Daniel F. 
Gordin, chief examiner of fire com- 
panies for the New York department, 
and one or more of his assistant exani- 
iners to show where and how the 
missing leaf was found. 

Deputy Attorney-General Fisher an- 
nounces that he will apply to Gover- 
nor Hughes to call an extraordinary 
session of the supreme court to try 
again Mr. Vail. The jury failed to 
agree, after being out four hours, that 
Mr. Vail was guilty of forgery in the 
third degree through tearing out a leaf 
from the company’s record. The jury 
stood six for conviction and six for ac- 
quittal. 





OLDS GOES TO PACIFIC COAST 


Well Known Field Man Made Joint 
Manager of Aachen & Munich 
and Caledonian 


Thomas J. Conroy and A. C. Olds 
have been made joint Pacific coast man- 
agers of the Aachen & Munich and the 
Caledonian. Mr. Conroy has hereto- 
fore been joint manager with Alfred R. 
Grim. Mr. Olds until a few months 
ago, was executive special agent of 
the Phenix in its western department. 
He retired from that position te assist 
in the organization of the Commercial 
National Fire of Chicago, and was 
slated for an official position. The or- 
ganization work has been in progress 
for some time, the other chief factor in 
the enterprise being R. H. Hunter, the 
well known Chicago broker. Mr. Olds 
is not new to the Pacific coast. He 
was in charge of that field for the 
Phenix until the San Francisco losses 
were adjusted. He is regarded as a 
high grade underwriter in every par- 
ticular, an inspector of ability and is 
well liked personally. 

United States Manager J. A: Kelsey 
of the Aachen & Munich and Assistant 
Manager R. C. Christopher of the Cale- 
donian are in San Francisco and made 
the appointment. 

he appointment of Mr. Olds will 
not effect any material change in the 
plans of the Commercial National. 
which he and Robert H. Hunter of 
Chicago have been organizing. Mr. 
Hunter will go forward with the work 
and, if possible, will associate with him- 
self somebody else who combines the 
peculiar qualities of salesman and in- 
surance man that Mr. Olds possesses. 
No time has been set when the Com- 
mercial National is to start, so Mr. 
Hunter does not feel obliged to push 
the organization any faster than he can 
readily do. 





Cook County Automobile Rates 

A committee of the Chicago automo- 
bile underwriters’ organization is now 
at work on a schedule of rates for fire; 
burglary and collision insurance, which 
it is hoped both the stock companies 
and the Lloyds can be induced to adopt. 
About a week ago the local association 
met and each member agreed to tele- 
graph a protest to his company against 
the new rates, which the agemts of 
stock companies claim it is impossible 
to get in Cook county on account of 
the Lloyds competition. The compa- 
nies came back with orders to get the 
rates. The outcome is still in doubt. 
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Henry Powell to be honored 
Metropolitan may recognize disability. 15 
Chicago Life men to meet 15 
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Minnesota Mutual’s progress 
Equitable of Texas starts 
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The Western Reserve Insurance Company 


Of Cleweland, Onio 


Mars E. Wacar, President. 


Rozgrt E, Goocs, Secretary 
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CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 


LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,885,802.88 
UNITED STATES NET SURPLUS, 5, 119, 180.30 


New York Office, 45 William St. 
3. M. DE CAMP,General Adent. 
Ohio, Indiana, Kentucky, Tennessee, 
West Virginia at Cincinnati. 


Northwestern Department: 


GEO. H. E, © 
HUGH R. LOUDON, Deputy Asst. a. 
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Fidelity-Phenix Fire 
Insurance Company 
ef New York 


q@ Fidelity, says Webster, 
means faithfulness, loyalty, 
honesty. 


q@ Phenix is an emblem of 
that which fire is unable to 
conquer. 


@ Agents agree that the 
Fidelity-Phenix is well 
named. 


Home Office 
46 Cedar Street, 
New York 


Henry Evans, President 


Western Office 
205 La Salle Street, 
Chicago 








Fidelity (Fire) 
Underwriters 
of New York 


@ It is a good many years since 
the United States took her com- 
manding place among the na- 
tions as a “‘world power.” 

q@ It is only a few months since 
the Fidelity Underwriters raised 
their business banner, but 
already the Fidelity Underwriters 
are acclaimed as a “world power”’ 
in fire insurance. 


q A Fidelity Underwriters agent 

is, in turn, himself a power. 

tne ental (ire) are issued by The Con- 
iO Jpsupanee Comptay and 


c N York, each assuming 
smpaay ew Yor! 
half the liability. 


Home Office 
46 Cedar Street, New York 


Western Office 
280 La Salle Street, - - New York 











MARSHALL S. DRIGGS, President 


Assets 
Liabilities, except Capital 
Policyholders’ Surplus 


F, M. GUND, Manager Western ietnen 
FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago 


F. H. WAY, Sec’y 
——-ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


























PHILADELPHIA 

















PHILADELPHIA UNDERWRITERS’ POLICIES 


Are of U: le 
yarn Se ree 2 
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and guaranteed by the Insur- 


Reliability, being underwritten 
y of North America and the Fire Association of Philadelphia, two 
and Most Prominent Institutions of the kind in the Country. 


can have nothing better in the line of Fire and Lightning, or Tornado Insurance, to 


offer to their patrons. 


OFFICE OF WESTERN DEPARTMENT, ERIE, PA. 
J. F. DOWNING, General Agent, W. B. FLICKINGER and W. S. FOSTER, Ass’t Gen’l Agts. 
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MEETING OF WESTERN UNION 
This Year’s Sessions at Thousand 
Islands Were Lacking in Ab- 
sorbing Controversy 





Not much was expected from the 
annual meeting of the Western Union, 
held last week at the Hotel Frontenac, 
and the expectation was realized. Lit- 
tle of importance was discussed and the 
attendance was the smallest in the re- 
cent history of the organization, less 
than fifty being present. About the 
only matter of importance discussed 
was the question of legislation, on 
which it was practically decided that 
the Union should meet public senti- 
ment in the way of rate regulation and 
seek the enactment of laws which 
would reserve to the companies the 
right to make rates and would concede 
to the states the privilege of full access 
to the information and statistics upon 
which they are based. 

Reason for Small Attendance 

The small attendance was explained 
by the knowledge that nothing of im- 
portance was to come up, by the coun- 
ter attraction of the local agents’ con- 
vention in Chicago and by the organ- 
ization troubles of their own which are 
monopolizing the attention of the east- 
ern company officials. The latter were 
conspicuously few, many who have 
heretofore been regarded as standbys 
not putting in an appearance. Socially 
and recreationally, however, the meet- 
ing was a great success, a number of 
ladies being present and the golf and 
other games popular. 

Reports of Committees 

A number of special and standing 
committees were given further time and 
a number had no report to make. Ad- 
ditional time was given to the commit- 
tee on reduction of expenses, the grow- 
ing evil of Lloyds competition, use 
and occupancy insurance and _ the 
Minnesota clear-space clause. The 
committee on expenses contented itself 
by referring members to the recent 
conference in Chicago on the subject, 
any union action being deferred pend- 
ing the outcome of that experiment. 
Chairman W. N. Johnson, of the Min- 
nesota clear-space clause committee 
gave the members a very lucid and in- 
teresting account of the situation as 
developed by the Minnesota supreme 
court decision and the rulings of the 
insurance department, and advised that 
the companies protect themselves by 
including the clear-space clause in the 
description of the property. 

Took an Optimistic View 

President Lenehan took an optimistic 
view of the situation in his annual 
address, which was brief, as did Chair- 
man Sage of the governing committee. 
The latter report contained but one 
resolution, reducing the charge for 
night work from 25 percent to 10 per- 
cent. Most of it was devoted to reports 
of the engineering department of the 
Union, which gave with considerable 
detail the work done during the past 
year. The most encouraging feature 
of the situation according to the gov- 
erning committee was the increased 
public interest in the preventable fire 
waste, and the companies were urged 
to co-operate with all organizations 
which show any disposition to interest 
themselves in this matter. 

Sprinklered Risk Problem 


There was considerable discussion 
of the sprinklered business problems 
which took up so much time at the 
Washington meeting. An_ enlarged 
committee had been laboring with the 
subject ever since, and has been unable 
to reach any satisfactory solution of 
the complications. The competition of 
mutuals, union companies maintaining 
sprinklered-risk departments and the 
Western Sprinkled Risk Association is 
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ommended that the force of inspectors 
in the sprinklered department of the 
Union be increased so that the com- 
panies could be kept in closer touch 
with risks about to be equipped and 
with those under protection. It was 
held that this would place the members 
more nearly on an equality with the 
mutuals, which have heretofore cap- 
tured many desirable lines before the 
ordinary stock companies know any- 
thing about them, and would also meet 
the demands of the companies which | 
have been maintaining equipped risk | 
departments to secure this earlier and | 
fuller information. 

No Jurisdiction Over Automobiles 

The Union decided not to interfere 
with the commissions on automobile 
premiums written under marine float- 
ers, deferred action on the traction 
question pending the result of the east- 
ern conference, approved the work of 
the committee on publicity and educa- 
tion and urged that it be pushed and 
broadened, and recommended that the 


of several hundred agents of the Teo | 
elers, who had come for their annual 
conlisenes as a result of a contest for 
business. They crowded the parlors 
and dining rooms and made quite a 
change in the situation. 

Driscoll Spurns Tempting Honors 
The “Scratchies” did not hold a ses- 
sion this year, although Carl F. Stur- 
hahn, its supreme ruler, was present. 
Mir. Sturhahn insisted that he had 
passed over his honors and responsibil- 
ities to M. F. Driscoll of the Phoenix 
of London, who declared that he would 
serve only in the absence of the titular 
head of the order, and pending this con- 
troversy all opportunity for a cere- | 
monial session passed, as the Travelers’ 
crowd would not have permitted the 
necessary privacy. The ladies of the 
party had their usual good time, with 
bridge parties in the morning, excur- 
sions on the river in the afternoon, 
and concerts and dances in the evening. 


| 











tornado committee confer with a like 
committee from the Western Insurance 
Bureau with a view to securing uniform 
rules of practice for the writing of this 
growing class of insurance. 
Objectionable Mortgage Clauses 

The committee on objectionable 
mortgage clauses reported that it was 
deemed inexpedient to report any 
mandatory measure at this time. It 
realized that ambitious agents often 
suggest to building and loan associa- 


the agents to control the business, and 
some of these 
clauses were seriously deprecated. 
committee recalled, 
the attempted mandatory legislation on 


Union, as well as the trend of court 
decisions in favor of the mortgages, and 
the fact that many head offices have 
liberal contracts with loan assotcia- 
tions. It recommended, however, that 
members refer objectionable clauses 
that come under their attention to the 


be taken through state boards and field 


to adopt the New York or other stan- 
dard forms. 
James Elected President 

Fred S. James, of the National of 
Hartford, was elected president, with 
‘, Stoddard of the New York Un- 
derwriters vice president, and H. N. 
Kelsey of the Sun of London, secretary. 
Mr. James was one of the few surviving 
charter members of the organization 
who had not been president of the 
Union, and has had long service on 
the governing committee and as its 


organizations. The meeting gave Mr. 
Lenehan, the retiring president, a cor- 
dial vote of thanks. The next meet- 
ing will be held at the New Willard at 
Washington, April 19 and 20, 1911. 
The Union crowd had the Frontenac 
very much to itself, nearly all the reg- 
ular guests having left. This gave the 
place very much the convenience of a 
private club, but this exclusiveness was 





still increasing, and the committee rec- 






rudely broken in upon by the incursion 


tions more liberal clauses to enable | 
recent objectionable | 
The | 
however, the fate of | 


the subject in the early years of the | 


governing committee, that steps may | 


clubs to have committees appointed to | 
ask the building and loan associations | 


chairman and in various underwriting | 


Changes in the Field 





P. B. Martin 
The Detroit F. & M. has recently 
added Indiana to the Ohio field of 
Special Agent P. B. Martin. Indian- 
apolis will be retained by Special Agent 
Geo. H. Ball. 





John A. Trent 


John A. Trent, special agent of the 
| Calumet in Missouri, and one of the 
well-known field men of that state, has 
resigned, effective Oct. 1, and will en- 
gage in independeat adjusting at Kan- 
| sas City. 








W. J. Nolan 

W. J. Nolan of Rockford, IIl., special 
igent of the Peoples National in IIli- 
nois and Indiana, has had Missouri, Ne- 
braska and Iowa, added to his field. 

Thomas J. Brooks 

Thomas J. Brooks of Omaha, state 
agent for the Peoples National, has re- 
signed as of Oct. 1. While no definite 
arrangements have been made, it is 
stated that Mr. Brooks is to become 
managing underwriter of the new Cen- 
tral Union. Mr. Brooks is a_ well 
known field man and has a wide ac- 
quaintance with agents. 





George A. Stickney 
George A. Stickney of Chicago, for- 
merly special agent for the Calumet, has 
located in Boston at 153 Milk street, and 
will do independent adjusting and ren- 
der special agency service. 





Continental-International Affairs 
Trustees of the Continental Life and 
International Fire of St. Louis have 
appointed a committee to prepare for the 
reorganization of the companies as soon 
as Harry B. Gardner’s appeals in the re- 
ceivership proceedings are disposed of. 





Receiver G. Lacy Crawford of the In- 
ternational Fire has filed suits against 
Gardner and Harry M. Coudrey for $2,650 


and $15,297. The Gardner suit is for 
money paid for an automobile. The 
mag A suit is for money alleged to 


nave been withdrawn from the company’s 
funds in bank. 


| 
| 
| 
| 
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RAISING AGENCY STAN DARD 


KEYNOTE OF THE CONVENTION 








National Association of Local Agents 
Runs Against this Question 
from All Sides 





Raising the agency standard was the 
one question which came most promi- 
nently to the front at the annual meet- 
ing of the National Association of Lo 
cal Fire Insurance Agents at Chicago 
last week. There was a discussion of 
the standard of agency requirements, 


| but this question constantly came up 


in the discussion of other topics, such 
as fire insurance expense and state rat- 
ing laws. It was only natural that it 
should be to the fore. The members of 
the National association are represent- 
ative agents. Their greatest trouble 
arises from the competition of those 
who are not legitimate insurance 
agents. If a change is made in the 
scale of agents’ compensation it will be 
due largely to the complaint about the 
expenses of the business and this has 
been caused by the dragging into the 
insurance field of people not needed 
there, to create unnecessary competi- 
tion and require constant supervision 
Has Made a Start 

In the resolutions it was provided 
that a special committee should pre- 
pare blanks to be recommended to in- 
surance departments for use in learn- 
ing the qualifications of those who seek 
to be licensed as solicitors or as agents. 
This action is but a start. If, however, 
it is followed up in future years, it may 
result in the enactment of laws which 
will throw about the buyers of insur- 
ance safeguards similar to those by 
which a party to a $10 claim in a jus- 
tice court or the owner of a sick cow 
is protected from the incompetent 
lawyer or veterinary surgeon. 

Position on Commissions 

The association did not take a pro- 
nounced position on the subject of com- 
missions. It is not its custom to take 
pronounced positions on any topic until 
it is satisfied that it is right. The com- 
mission question is too complicated to 
be dealt with offhand. The southern 
agents want higher commissions, and 
if the union and bureau graded scales 
of the west and north are right, they 
are entitled to them. While the ex- 
cepted cities commissions paid by some 
companies are outrageous, those paid 
by others are not, when the service 
rendered is taken into account. There- 
fore, it behooved the association to take 
a moderate position on this intricate 
question. There can be little doubt 
that its position is right when it says 
that commissions in large cities can be 
reduced equitably if at the same time 
the dual and multiple agencies are 
taken up. 

State Rate Making 

On the question of state rate making 
most of the speakers were opposed to 
the system and presented a good col- 
lection of arguments against it. How- 
ever, it is a condition, not a theory, 
which confronts the business in this 
regard. In a number of states ‘t ‘s 
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likely to be a question of making state 
rating as little harmful as possible 
rather than preventing it altogether. 
O. B. Ryon’s proposal to let the com- 
panies make the rates, but give the 
state power to correct injustices prob- 
ably is as moderate as can be hoped 
for in a number of the western states. 

At various times during the conven- 
tion, the duty of agents in regard to 
fire prevention was touched upon and 
in the resolutions the work of the Na- 
tional Fire Protection Association and 
of the state fire prevention associations 
was specifically endorsed and agents 
were urged to support these organiza- 
tions. 

Drawing Lines Closer 

There is a strong tendency in the 
association to draw the lines between 
agency companies and those which ca- 
ter to the brokers and also to distin- 
guish between those agents who do 
simply an agency business and who as 
brokers do the class of business of 
which the organization does not ap- 
prove. Complaint having been made 
that some agents of this latter class 
were advertising in the Bulletin osten- 
sibly for surplus lines, but in reality 
seeking to secure business legitimately 
belonzing to local agents, the new ex- 
ecutive committee was instructed to 
drop from the advertising columns of 
the Bulletin any against whom such 
charges were sustained. 

Good Man For President 


In electing as president A. W. Neale 
of Cleveland the association has placed 
at its head a man who has been asso- 
ciated with the movement almost from 
the beginning, and has served well in 
various responsible capacities both in 
the National and Ohio associations. Mr. 
Neale is a firm believer in organization 
and takes an optimistic view of the 
future. He says: 

“T firmly believe in organization, both 
by companies and agents and hope to 
see the day when both organizations 
will work together even more closely 
than they do now, although I am glad 
to say that such a state of affairs seems 
to me to be rapidly gaining ground. 
During the past three years both the 
companies and agents have had a joint 
conference committee, which has con- 
ferred a number of times and no action 
has yet been taken which was not ap- 
proved by both parties interested, and 
why should it not be so? Since it is 
perfectly true that our interests are 
identical in a large and general sense.” 





STRICTLY FIREPROOF 


nore. BREVOORT 


HOTEL 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 
On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 


SVEA 


FIRE AND LIFE INSURANCE CO., Ltd. 
tae. 





Agencies wanted throughout Illinois, 
Wisconsin, Minnesota, Indiana, 
Michigan, Nebraska, 
Missouri, Kentucky. 


M. L. DUNCAN 





STANDS FIRST AMONG AMERICAN COMPANIES FOR LENGTH OF SERVICE AND LOSSES PAID 





Insurance Company of North America 


of the CITY OF PHILADELPHIA, PA. 


FOUNDED IN 1792 


OLDEST OF AMERICAN COMPANIES 


WRITES Fire, Marine, Inland, Automobile, Tourist, Rent, Leasehold, Tornado, 








Parcels Post, Motor Boat, Use and Occupancy, and Perpetual Insurance 








OPERATES A FARM DEPARTMENT 


WHEN THE NORTH AMERICA WAS FOUNDED IN 1792 GEORGE WASHINGTON WAS PRESIDENT 


WESTERN DEPARTMENT, 125 Monroe Street, CHICAGO 


W. N. JOHNSON, General Agent B. L. WEST, Asst. Gen. Agt 





INTERESTED IN EXPENSES 


BIG QUESTION IN BUSINESS 








Insurance Commissioners Are Pressing 
the Issue and Legislation Is An- 
ticipated This Winter 





(Prom a Staff Correspondent) 

New York, Sept. 19—The subject of 
expense reduction is being considered 
carefully at the present time by the in- 
surance commissioners of the various 
states. One of the most interested in 
this feature of the business being E. 
J. McGivney, insurance commissioner of 
Louisiana. Mr. McGivney, although he 
believes that southern insurance agents 
should not be discriminated against in 
the matter of commissions, strongly 
contends that the fire companies op- 
erating in the west and south, partic- 
ularly the big eastern companies, need 
to decrease expenses. At a recent 
meeting of the insurance commission- 
ers in New York City, at which sev- 
eral prominent fire underwriters were 
in attendance to give their side of the 
question, Mr. McGivney expressed the 
views indicated in no uncertain terms. 

Why Agents Commissions Vary 

When asked why it was a custom to 
pay greater commissions in the west 
and 15 percent flat in the south, in- 
surance men replied that the matter 
was governed by the law of supply and 
demand. In other words, the south had 
shown a heavy loss, taken as a whole, 
for a number of years; while business 
in the west was profitable to the com- 
panies as a rule and so they are nat- 
urally willing to pay more to secure it. 
As a business principle, the underwrit- 
ers argued, it was much more reason- 
able to be willing to pay more for good 
business than for poor. One under- 
writer told the commissioners that he 
saw no reason for paying anything but 
15 percent flat in the south, as there 
were few preferred risks except in a 
few centers of population, while in the 
west there is a large amount of this 
business which is decidedly on the in- 
crease. 

Difference in Attitude 

As a general thing, the cities of the 
west have shown more eagerness in 
taking up the recommendations of the 
committee on fire prevention of the 
National board as to improvements and 
fire resistant building construction. In 
the south, on the other hand, there are 
still a large number of buildings of 
very faulty construction on which the 
experience has been uniformly bad. 
Such being the case he thought it was 
not strange that the companies were 
unwilling to pay more than 15 percent 
for securing this business. Where the 
loss ratio is large, it is a business prin- 
ciple for it to follow that the expenses 
of the business must be kept down in 
order to make it come out at all even. 
It was pointed out to the commission- 
ers at that time also that the compa- 
nies could not afford to pay a bigger 
commission in the south when the loss 
ratio was so heavy, as the two to- 
gether would make writing business in 
the south almost prohibitive. 

Another feature which the compa- 
nies have to reckon with, particularly in 





CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 


W. E. DEAN, President CHARTERED 1861 "GEO. W. BROOKS, Secretary 


Capital Stock - - - - $400,000 
Assets - - - - = $1,144,803.31 
Surplus to Policyholders $593,925.22 


Losses Paid in San Francisco Fire $2,550,000 without discount 


HENRY J. WOESSNER 
MANAGER WESTERN DEPARTMENT 
171 La Sallie Street, Chicago 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin 
Minnesota, Missouri and Ohio. 


INCORPORATED 1886 


The Commonwealth Bnsurance Co. 
of ew Work 





TOTAL ASSETS, - : - - - : . - $2,108,185.03 
PAID-UP CASH CAPITAL, - - - . : 500,000.00 
NET SURPLUS AS TO POLICYHOLDERS, - - ° 1,534,510.90 





E. G. RICHARDS, President 


JAMES PF. JOSEPH, Vice-President 
J. F. HASTINGS, Vice-President 


‘CHARLES E. CASE, Secretary 

GEORGE PF. REEVE, Vice-Pres. CHARLES M. HENRY, Sec’; 
“A MILLION-DOLLAR COMPANY” 
CHARTERED i8ii. 





JOHN J. HENRY, Pres. 





NEWARK WN. J. 
Statement January I, 1910 


CT oe . -$1,075,013.50 Net Surplus ...............§457,845.00 
Increase in Assets ........ 96,093. Increase in Net Surplus..... 59,630.84 
I so. gca'acontan teat 617,168.50 Surplus to Policyholders... .. 707,845.60 


CARROLL L. DE WITT, General Agent, 153 La Salle Street, CHICAGO 


Reliable Surplus Line Insurance 


Representing as we do the following well known Companies, 
Agents are guaranteed that all Surplus Lines placed with us will receive the 
same careful and honest handling that has made this office one of the best 
known and most reliable in the West. 


North River Insurance Company of New York 
Nassau Fire Insurance Company of New York 
Empire City Fire Insurance Company of New York 
Peter Cooper Fire Insurance Company of New York 
United States Fire Insurance Company of New York 
New Amsterdam Fire Insurance Company of New York 
GOOD SURPLUS LINES SOLICITED AND PROMPT SERVICE GUARANTEED 


R.W. HOSMER & CO., “Srater’” Chicago 
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the south, is the heavy taxation of the 
insurance institutions in certain states 
and the unfriendly laws, which, from 
time to-time, practically compel the 
withdrawal of the companies or en- 
tail great loss and expense to them. 
Their heavy occupation taxes and lo- 
cal taxes for agents in southern cities 
which are also an expense to the busi- 
ness as a whole and tend to make it 
all the more difficult for the agents to 
do business, which will be profitable to 
them and the companies as well. A fea- 
ture which makes it difficult to reduce 
expenses beyond the present figures is 
the expense of inspections. Special 
agents have to cover a much larger 
territory because of the scattered risks, 
which they are called upon to look 
over, thereby increasing the expense 
of the companies through railroad 
fares and personal expenses of ad- 
justers on long trips on the road. In 
the east where the country is much 
more thickly settled, such charges are 
not so heavy. It is believed that the 
insurance commissioners at the forth- 
coming meeting at Mobile will thrash 
out the expense reduction question 
from all different view points, and, as 
the convention is held in the south, the 
information obtained should be all the 
more serviceable. 


Commissioners to Reduce Cost 


There seems to be a growing senti- 
ment among the insurance commission- 
ers as a body that the cost of the busi- 
ness of fire insurance is entirely too 
much at the present time. This is a 
general proposition with them and not 
necessarily restricted to any one sec- 
tion of the country. Nevertheless, it is 
expected that developments of a spe- 
cific nature will result from the Mobile 
gathering. The introduction of state 
rating which was made in Texas and 
so unsatisfactory to all concerned is 
now apt to be tried, with some restric- 
tions, in certain of the other states, and 
it is said that bills with this end in 
view will be introduced in the 1911 ses- 
sions of the various state legislatures. 
It looks to a good many people in the 
east as if the insurance commissioners 
would not be satisfied unless they can 
govern rates in various states with the 
idea that such a provision in the laws 
would help to reduce the expense of 
carrying on the business. This is con- 
sidered an erroneous view by a great 
many underwriters who think that they 
are receiving little enough premiums 
now considering the hazard which they 
are up against. There is also a chance 
of some legislation governing the com- 
missions which the companies shall 
pay in the various states, and this, 
coupled with state rating, would give, 
undoubtedly, to the insurance commis- 
sioners, a supervision of the business of 
fire insurance, which they have not at 
the present time. 

It is believed that the insurance com- 
missioners will be governed in their 
action to a great extent by the results 
shown in the forthcoming investigation 
of fire insurance matters in connection 
with legislative corruption at the ses- 
sions of the probe committee in New 
York. All these different factors are 
working in together to unsettle the fire 
insurance business. It is not likely that 
the commissioners will be willing to 
pass the matter up. The experience of 
the companies in New York, that 
sought to form the fire underwriters as- 
sociation, shows how difficult it is to 
get so many interests to work together 
in any formal co-operative measures, 
for the reduction of expenses, but 
many underwriters believe that if the 
companies do not arrange to reduce 
this charge on the business, the busi- 
ness of their own volition, the insur- 
ance commissioners will have to take 
the matter into their own hands. Some 
of the insurance commissioners appar- 
ently believe that by reducing the cost 
of the business it will be possible for 
the companies to pay the local agents 
a larger share of the premium in com- 
missions, but there seems to be little 
reason for believing this part of the 
program. 
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A Policy placed in the 
ROYAL seldom leaves 
its books. Itis a tower 
of strength, especially 
during troublous times 
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The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


“Settled in full promptly on adjustment without cash discount. 
Gross loss was about Six Million Seven Hundred Thousand Dollars. 
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Its loss was heavy, and the company is highly commended. 
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AS VIEWED FROM CHICAGO 


LETTER FROM HENRY EVANS 

From the tone of a letter just sent 
out to agents by Henry Evans, there 
vibrates an emphatic inclination to as- 
sist agents of the three large compa- 
nies representing the Evans aggrega- 
tion, in the matter of increased lines, 
and there is much satisfaction ex- 
pressed by these agents throughout the 
western field. Mr. Evans says: 

In view of the fact that the fall sea- 
son is at hand, and the further fact that 
we have completed our organization, hav- 
ing, we think, established it on a basis 
that will enable us to handle largely in- 
creased business in a way that will cause 
the least amount of work for the agents, 
at the same time enabling them to serve 
their customers to the best advantage, 
I feel warranted in bringing to your at- 
tention the standing of the company 
you represent and asking you to push 
our interests to the fullest extent. 

The Continental (because of the in- 
crease of its capital) is being examined 
by the insurance department of New 
York state; and while I have no specific 
knowledge of what the report will be, 
I know it must show larger gross as- 
sets and net surplus than we claim in 
our July statement—that is, more than 
$23,000,000 of assets and $12,500,000 of 
net surplus. 

The Fidelity-Phenix has recently been 
examined, and its July statement sets 
forth conservatively its condition at that 
date—assets in excess of $13,250,000 and 
a net surplus of over $2,200,000 

The Fidelity Underwriters, issuing a 
policy (sanctioned by the law of New York 
state) guaranteed one-half each by the 
Continental and Fidelity-Phenix, has back 
of it over $36,000,000 of assets and 
about $15,000,000 of net surplus. 

About 20,000 agents hold the commis- 
sion of these companies, and nearly 200 
special agents and adjusters are employed 
in the field. 

Every honest loss will be promptly ad- 
justed and paid cash without discount. 
Every loyal agent will be given full 
backing; there will be no overhead writ- 
ing and the effort will be to preserve the 
American agency system and prevent its 
being disintegrated by the introduction 
of foreign methods 

The writer turns to you confidently at 
this time and asks that you will help us 
in the work we have in hand of showing 
our competitors that the agents are 
with us and that they are, as the man 
behind the guns, entitled to be fairly 
treated in every way. If you will increase 
our business 560 per cent on desirable 
classes, the question will be settled for 
all time. 

We are in a position, you will remem- 
ber, to take the entire business of an 
agent in any ordinary city or town. 

= a 
BARRY AS BLUE GOOSE SPEAKER 

Commissioner James V. Barry of 
Michigan will be one of the speakers 
at the Blue Goose banquet at the Ho- 
tel La Salle, Chicago, Oct. 4, the night 
before the Northwest meeting begins. 

Announcements of the banquet will 
go out to members of the Illinois pond 
this week. Members of other ponds 
desiring to attend the banquet should 
communicate with Wm. S. Crawford, 
145 La Salle street, Chicago, who has 
charge of the sale ‘of the tickets. 

eo. ¢ 
RAILROAD SCHEDULES 

Companies that belong to syndicates 
writing railroad property are interested 
in certain schedules that have been 
taken by companies that have had little 
or no experience in this class. After 
having been offered to the syndicates 
under a proposed form and at a rate 
that was counted inadequate, agents 











WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurance Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 
GOOD ACENTS WANTED 
CHAS. E. MANN, EXECTTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


AGE rivs PROGRESSIVENESS 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 


Began business in 1853, It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 
policyholders’ surplus. 

Net | losses paid in San Francisco, $735,786.18. Total losses paid up to December 
31, 1909, $8,948 .081.27. 


It is extending its western plant and any agent who desires a well seasoned, well 
tried company, should address 


W. E. ROLLO & SON, Western Managers 
159 La Salle Street CHICAGO, ILL. 


Henry P. Magill @ Company 


GENERAL AGENTS AND MANAGERS 
184 La Salle St., Chicago, Illinois 


Louisville Insurance Co., - - . - - Established 1872 


Monongahela of Pittsburg, - . - - - Established 1854 
Standard Fire of Iowa, . - . Established 1904 


AGENTS WANTED WHERE NOT REPRESENTED 


Additional Companies for Re-insurance of Over-Lines 
for Conservative Companies 

















Central National Fire of Chicago, - - - Established 1909 
Central Manufacturers’ Mutual of ven Wert, - - Established 1876 
Hawkeye of Des Moines, - - - Established 1865 


London Mutual of Toronto, - - . - . Established 1859 








Do You Need a Fire Insurance Company ? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINBS on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 


159 La Salle St., CHICAGO General Managers 
Capital, $200,000 Established 1868 
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controlling the business have in a few 
instances interested outside companies 
in taking it at the low rate and under 
the liberal form. Railroad underwrit- 
ing is highly specialized, requiring ex- 
pert talent to work it out in a way that 
will likely produce a profit. Without 
expert and experienced guidance it is 
about as costly a luxury as companies 
can touch. The large premium is en- 


ticing. That is all that is seen in the 
negotiations. The concentration of 
values, the possibilities of heavy loss 


and so on are lost sight of until later 
and then the final story is a burning 
one. 
* * Ok 
GET THE ANGLO-AMERICAN 

Greene, Percival & Co., of Chicago, 
have been appointed surplus line agents 
by the Anglo-American Fire of Toron- 
to, Canada, for all territory in the 
United States west of the Ohio river. 
The Anglo-American commenced busi- 
ness in 1899 and has a paid up capital 
of $100,000 with a net surplus of over 
$65,000. 


* * * 
RETURNS TO CHICAGO 
Thresher Hall, the adjuster, who 


opened an independent adjusting office 
in Cleveland some time ago, has re- 
turned to Chicago and established 
quarters as adjuster for the companies 
in the National Life building, taking 
desk room in C. A. Newton & Co.’s 
agency. 
* * * 


Krarry Mullen, for a number of years 
assistant daily report examiner in the 
western department of the German Amer- 
ican, has taken a similar position with 
the Fidelity-Phenix. 





News About Companies 











Winona Fire 
The Winona Fire shows as of June 
30, on examination of the Minnesota 
department, assets $609,607, net surplus 
$66,544, income six months $118,328, 
disbursements $237,452. 





Union of Paris 
Superintendent Hotchkiss of New 
York has just admitted the Union 
Fire of Paris, France. Starkweather & 
Shepley, Providence, R. I, are the 
United States managers. 





Peoples National 

In the call for the annual meeting of 
the stockholders of the Peoples Na- 
tional, Oct. 6, Assistant Secretary J. 
F. Hollowell says: 

In the twenty months we have been 
in business up to Sept. 1, 1910, our net 
premiums and fire losses have been as 
follows: 

Net premiums from Jan. 

1909, to Sept. 1, 1910...... Meo, 546,368.65 
Losses paid from Jan. 1, 1909, 

to Sept. 1, 1910 682,881.61 

Our investments and the income there- 
from show a very satisfactory increase. 
The company is continuously growing in 
popularity; in fact, we are embarrassed 
by the large volume of desirable business 
offered us by reason of its requiring the 
establishment of a correspondingly large 
reinsurance reserve fund, for the estab- 
lishment of such a fund we originally paid 
in our surplus. As you probably know, 
every hundred thousand dollars in pre- 
miums written requires us to put up a re- 
serve for the same until the expiration 
of the policies, and while there is no 
legal limit to the amount of business 
we may write, the reserve fund is growing 
so rapidly that we will welcome the es- 
tablishment of a company to work as a 
sister company with us in taking care 
of business offered, which for many rea- 
sons we do not want to decline or dis- 
courage. The plans for the proposed co- 
operating company are now rapidly ma- 
turing and at the completion thereof you 
will be duly advised. 





Security of Connecticut 

The board of directors of the Se- 
curity of New Haven have voted to in- 
crease the capital stock of the com- 
pany to $700,000 by the issue of $200,- 
000 of new stock to present stockhold- 
ers at $50 per share, par value being $25 
This will add $200,000 to net surplus. 
The new stock is to be paid for on or 
before December 15th, 1910. 


Sixtiecth Anniversary Year 





THE NATIONAL INSURANCE COMPANY 


OF CINCINNATI 


has been continuously in business since 1851 
and has paid OVER TWO MILEIONS in losses 





AGENTS WANTED IN OHIO 


G. W. POHLMAN, Jr., President 


E. A. WINTER, Secretary 
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HAD WEST VIRGINIA MEETING 





Semiannual Gathering of the State Fire 
Underwriters Association at 
White Sulphur Springs 





One of the busiest and most success- 
ful semi-annual meetings of the West 


Virginia Fire Underwriters’ Association | 


came to a close Thursday of last week, 
at White Sulphur Springs, W. Va., af- 
ter a two days’ session. 

Many discussions of vital importance 
to the business were heard, some old 
rules amended and new ones made. Vi- 
olations were in the main trivial and 
practically all in process of correction. 
The report of the district committees 
showed with few exceptions that the 
work of the association is most suc- 
cessful. 

Addresses were made by Mr. Lumby 
of the Home, Mr. Carter of the New 
York Underwriters and Mr. Morrison 
of the Hartford; they all complimented 
the members upon the able manner in 
which matters were disposed of to the 
best interests of the local agent, the 
insuring public and the companies. 
Mr. Lumby made use of a very pretty 
simile; comparing the growth of the 
association to the Potomac river, which 
he had seen grow from a trout stream 
in the hills of West Virginia to its 
broad expanse at the capital of the 
country, carrying the ships of com- 
merce. 





Shawnee’s Ohio Agents 


The following is a list of the agents 
in Ohio of the Shawnee Fire, which 
reinsured yesterday in the National of 
Hartford: 

E. D. Webb, Lima; A. A. Crawford, 
ay een: H. J. Bailey, Ashtabula; 
i. G. Kingdom, Conneaut; Craig & Mil- 
on Geneva; B. G. Kingdom, Orwell; 
S. S. Foreman, Barnesville; E. E. Work- 
man, Bellaire; M. HKipkins, Martins 
Ferry; Parrish- Fitton Insurance Agency 
Company, Hamilton; F. A. Downs, Ur- 
bana; P. B. Martin, Springfield; Brady 
& McCurdy, Salem; H. M. Ewing, Coshoc- 
B Beers, The Neale Bros. 
and Herman Koppel, Cleve- 
G. . Wohn, Defiance; Frank 
Bricker, Hicksville; Buerkle & Lermann, 
Sandusky; A. W. Dorbert, Columbus; 
J. H. MeVay, Xenia; C, M. Stewart, Cam- 
bridge; C. O. Gansel & Co., Cincinnati; 
W. E. Van Eman, Findlay; D. O. Betz, 
Ada; H. E..Pearce, Kenton; W. S. Lee, 
Bellevue; Mary M. Trainer, Steubenville; 
F. L. Kerr, Painesville; T. L. Collett, 
Ironton; E. W. Murphy, Newark; H. H. 
Newell, Bellefontaine; J. C. Crisp & Co., 
Elyria; G. E. Robishaw, Wellington; 
WwW. S. Pole, Lorain; Mills & Co., Marion; 
Seth McColloch and H. C. Grafflin, Piqua; 
G. W. Conrad, Troy; Bell & Hoskin, 
Dayton; Clyde Reasoner, Zanesville; J. A. 
Gregory, Port Clinton; E. Jordan, 
Paulding; David Larbach, Jr., Waverly; 
F. S. Culp, Butler; C. S. Hill, Mansfield; 

’. D. Hanna, Shelby; Jacob Herrnstein, 





| 


Chillicothe; 8. Wolf & Son, Fremont; 
G. P. Kneip, Gibsonburg; Miller & Co., 
Portsmouth; E. . MecDole, Fostoria; | 


E. C. May, Tiffin; H. T. Ruese, Sidney; | 
Hall-Harter Insurance Agency Company, 


WE ARE IN A POSITION 


to handle desirable lines located in Cincinnati 
Representing 





Aetna, Connecticut, Standard of Hart- 
ford, Empire State Surety Company 





Earls & Johansing, Ist Rattcol Bank 
CINCINNATI 





| 





Cash Capital 
$200,000 





INSURANGH; COMEAITL 


R. W. ALEXANDER, Secretary 


ON 


Surplus to 
Policyholders 
$284,043.08 





GHARLES TOWN, WEST VIRGINIA. 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 





W. Steinmeyer, President 







Assets $1,465,180.06 


WM. FEILER, General Agent 
Illinois, Missouri and Minnesota 
at Chicago, Ills. 


C. P. Kellerman, Secretary 


7 


Capital $200,000.00 
THOS. H. SMITH, State Agent 
Ohio 


at Dayton, Ohio 


C. B. Reiter, Assistant Secretary 


Organized 1868 


Fire Insurance Company, Pittsburgh, Pa. 


Surplus $491,087.88 


¥. L. WEAVER, Special Agent 
Indiana and Michigan 
at Detroit, Mich. 














OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 


FIRE, LIGHTNING AND TORNADO INDEMNITY 


Reser ,e for Reinsurance - a »544,603.84 
Reserve for Losses - . 42,600.00 
Reserve for Contingencies - 138° 000.00 
Reserve for all other Liabilities ~ 26, 490.89 
Net Cash Surplus - 9233.87 

Total Assets, - ~- aazmme 


Losses Paid More Than $15,000,000.00 


TATEMENT JANUARY 1, 1910 


AS. C. JOHNSON, President 
WE. HAINES, Secretary 
Organized in 1848 











Akron; F. W. Stillwagon, Niles; Whittle- 
sey Adams, Warren; H. . Frew, New 
Philadelphia; F. J. Brown, Lebanon; 


Walter Kirby, Marietta; R. E. Tearney, 
Alvordton; McCorkhill & Hendershot, 
East Liverpool; P. J. Murphy, Youngs- 
town; Wagner Loan Agency, Celina; Long 
& Wappner, Van Wert. 





Reduction in Commissions 

Some Cincinnati agents continue 
much wrought up over the question of 
reduced commissions. The cry of “cut- 
ting our bread and butter in two” still 
resounds. Many are convinced that it 
will be impossible to get all the com- 
panies to join in any expense reduction 
agréement of this sort, or if they do 


join in, to get all to keep faith. 

State regulation is not regarded as 
very much of a bugaboo—in fact, a state 
law regulating commissions is regarded 


by some as the only practical way of 
reducing commissions without working 
too great hardship on conscientous 
agents and companies. Such a law 
would put all on the same basis and 
would prevent a run on excess com- 
mission companies such as Cincinnati 
has already experienced. 

The agents who will fight hardest 
against a reduction base their objections 
on many grounds. The first question 
they ask is “Will the reduction in com- 
missions bring about a reduction in 
rates?” In other words, into whose 
pocket will the reduction go? In the 
case of managers who work on com- 
mission, they want to know whether 
those commissions are also to be re- 
duced. Unless the reduction in rates 
| follows closely on the reduction in 
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commissions, they will not believe that 
the companies are keeping faith. 

“If they want to reduce rates, why 
don’t they reduce them” is the way an- 
other agent put it. “There’s hardly a 
company that cannot show a big margin 
on the right side of the ledger on Cin- 
cinnati business. The rates here are 
‘way up. Why don’t they take the re- 
duction out of the profits on Cincin- 
nati business rather than out of the 
pockets of Cincinnati agents?” As a 
demonstration of the fact that rates 
are too high, the results of mutual com- 
petition are cited. Case after case is 
mentioned where, the agents having 
lost the risk to the mutuals, the risk 
was then rated at a much lower figure, 
one that would have held the risk. 

The question pretty much resolves it- 
self to the question of the good faith 
of the companies, and in this some of 
the agents are sadly lacking. 





Insurance Building For Cleveland 

Cleveland insurance men are planning 
to have a building all their own within 
the next two years, but the scheme is 
different from the one originated some 
time ago. If a certain amount of space 
can be definitely promised, a capitalist 
has agreed to erect a building nine or 
ten stories high on a prominent corner 
and name it the Insurance building. 
Already a number of both fire and life 
offices have agreed to take space and it 
is known that several more will do so. 
One office will occupy an entire floor 
and some others will take large space. 

Those engaged in all branches of the 
business recognize the importance and 
convenience of being housed under one 
roof and the only difficulty will be 
present leases. While some are free to 
vacate their quarters within the time, 
others will have some difficulty in do- 
ing so, but it is believed that the mat- 
ter can be arranged in a manner satis- 
factory to all. Such buildings have 
proved very satisfactory in some other 
cities. 





Ohio Agency Appointments 

Amer. Cent.—D. H. Seitz, Columbus 
Grove; O. S. Earnest, Plymouth. 

Boston—Minnie W. Clark, London. 

Camden—cC. H. Stoll, London. 

Cent. Natl—A. H. Richardson, Ports- 
mouth, J. H. Hinchliffe, Lisbon; G. W. 
Moore, Cambridge. 

Coml. Union—Pettit & Moots, Delphos; 
M. W. Schryver, Mt. Sterling; August 
Gerhart, Galion; L. T. Deweese, Piqua, 
Cc. E. Jordan, Paulding. 

Federal—E, F. Frechtling, Hamilton. 

Fire Assn.—D. O. Van Kirk, Mineral 
City; Dan Mullane, Jr., Youngstown; W. 
W. Tremper, Portsmouth; W. H. Haner, 
Plain City. 

Fid.-Phenix—Richie & Moots, Delphos; 
August Gerhart, Galion; R. W. Spence, 
McComb; L. T. Deweese, Piqua; C. E. 
——. Paulding; William Vieth, Circle- 
ville. 

Firemens—The James & Manchester 
Company, Cleveland; Pomroy & Benham, 
Elyria. 

Firemens Fund—J. T. Journell, Urbana; 
oO. ~4 Dunn, Elyria; W. A. Lucas, Fre- 
mont. 





Mann & Schultz at Racine, have 
succeeded to the agency formerly con- 
aneted by Robert G. Nelson. 


MICHIGAN AND INDIANA 





URGE AN INSURANCE PATROL 





Advisory Commission of Indianapolis 
Finds a Way to Reduce Hazard 
with Money of Companies 





The advisory commission to Mayor 
Shank of Indianapolis will hold its next 
meeting Oct. 3, the beginning of its 
activities for fall and winter. Its first 
work will be the recommendation for 
a fire patrol and salvage corps, to be 
maintained under the direction and su- 
pervision of the insurance companies. 
This is to be done under the provisions 
of a state law passed in 1878. The 
commission has learned, it is said, that 
the companies maintain similar organi- 
zations in other cities and it has been 
intimated to the commission that the 
companies would not be averse to do- 
ing the same for Indianapolis. A part 
of the Indiana law reads: Boards of 
underwriters incorporated by or under 
the laws of the state of Indiana shall 
have power to provide suitable rooms 
for the accommodation of a fire patrol 
and also to provide a patrol of men 
and a competent person to act as su- 
perintendent, to discover and prevent 
fires, with suitable apparatus to save 
and preserve property or life at and 
after a fire; and the better to enable 
them so to act with promptness and 
efficiency full power is given such su- 
perintendent and such patrol to enter 
any building on fire or which may be 
exposed to or in danger of taking fire 
from other burning buildings, subject 
to the control of the chief engineer of 
the city, and at once to proceed to pro- 
tect and endeavor to save the property 
therein and to remove such property, 
or any part thereof, from the ruins 
after the fire.” If this law does not 
fully cover the situation, it is the pur- 
pose of the commission to procure a 
satisfactory amendment to the law at 
the meeting of the Indiana legislature 
the coming winter. 





Michigan Agents of Shawnee 
The following agents were licensed 
in Michigan this year for the Shawnee 
of Topeka, which has been reinsured 
in the National of Hartford: 


F. B. Stebbins, Adrian; Born Bros., 
Allegan; Kelley & Barron, Alpena; P. W. 
Creaser, Alma; Ann Arbor Realty Com- 
pany, Ann Arbor; F. M. Barry, Battle 
Creek; Ribble & Murphy, Bay City; W. H. 
Phillips, Bay City; W. F. Sandell, Beld- 
ing; Merwin & Farmer; Benton Harbor; 
R. E. Webster & Co., Big Rapids; A. S. 
Merrifield, Bloomingdale; E. F. Sawyer, 
Cadillac; W. L. Stannard, Calumet; V. S. 
Moloney, Cheboygan; Hungerford & 
Luedders, Coldwater; Bennett & Root, 
Detroit; H. L. Weaver, Detroit; C. M. 
Thatcher, Escanaba; G. . Caldwell, 
Flint; F. O. Wickham, Frankfort; C. K. 
Hoyt & Co., Grand Haven; C. H. Win- 
chester, Grand Rapids; H. B. Carr, 
Grand Rapids; Miss M. E. Smith, Grand 
Rapids; Avery & Burrell, Greenville; 
Finley & Coughlin, Hiancock; W. E. 
Aldrich, Harrison; Charles Conklin, Har- 
risville; J. N. Cotton, Hart; Marvin & 
Lyons, Hillsdale; T. J. 
land; W. 


. Marselje, Hol- 
F. Tiefenthal, Hopkins; Foley 








Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Ist, 1910 


Assets - - - . - $1,302,620.31 
Capital - - - 400,000. 
Losses Paid - - - - -  §5,880,000.00 
ASSETS LIABILITIES 
Cash on hand and in the bank $ 67,723.11 Capital Stock............ $400,000.00 
State, County and Municipal Amount required to rein- 
SERA ee 555,612.00 sure all outstanding 
Mortgages on Real Estate.. 486,196.08 SN sats 501,723.44 
Real SEEK Se “ 97,953.35 Losses unadjusted and not 
Interest due and Accrued.. 11,442.98 RR 46,500.65 
Due from Agents and others 103,692.79 Net Surplus...... ab ate ore 354,396.22 
; $1,302,620.31 $1,302,620.31 
M.W.ODRIEN £E.j. BOOTH 4H.£E.EVERETT’ E. P. WEBB 
President Vice-President Secretary Ass’t Secretary 
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IS TO SATISFY BOTH OUR AGENTS 


OUR AIM AND OUR POLICYHOLDERS 


by giving them fair and liberal treatment, realizing that honest dealing 
with those upon whom we depend for our business is the way to suc- 
ceed. Our aim is to win success by fair and honest treatment of our 
patrons and the public. If you don’t already represent us, write 


GINCINNATI MUTUAL FIRE INSURANCE CO. 
LOUIS H. SCHWEER, Secretary 


Columbiana County Mutual Fire Insurance Co. 
LISBON, OHIO 


Incorporated 1837 Charter Perpetual 
WM. M. HOSTETTER, Sec’y and Treas. Business Confined to Ohio, 











Dayton, O. 





Organized in 19023, 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


Columbus Endorsement Spreads AGENTS WANTED 


Confidence Abroad 
ORGANIZED 1876 





Hane Ce eate| The Ohio Mutual 


OHIO 

Fire Insurance Company 
SALEM, OHIO 
Conservative and Careful Management. | Assets ° - $926 ,663.89 
A Recent Examination by the INSUR-!Cash Surplus - . 120,284.25 
ANCE DEPARTMENT Sbows Our Con- J. R. VERNON, Pres. J. AMBLER, Sec’y 
dition. 


AGENTS WANTED 
Address Home Office. 


The Central Manufacturers’ 


VAN WERT, OHIO. 


Cash Assets - - - $500,117.00 


H. V. OLNEY, President. 


B. C. COLEMAN, Secy. 


During its entire history the Company has continu 
ously fulfilled every estimate of saving 
to the Policyholders 








Ohio Business Only Through Local Agencies 


Mutual Insurance Gompany 


Organized 1876. 


Cash Surplus - - - $318,278.00 


C. A. L. PURMORT, Secretary. 


KNOX COUNTY MUTUALINS. CO. 


MT. VERNON, OHIO 
CASH SURPLUS, $150,000 


BUSINESS CONFINED TO OHIO 














ORGANIZED 1837 


W. A. Bounds, President H. H. Greer, Secretary 





Richland Mutual Insurance Co. 
Mansfield, Ohio 
INCORPORATED 1850 
TOTAL ASSETS, $2,202,344 


H. R. SMITH, Pres. BUSINESS CONFINED TO OHIO 


R. SMITH, Secy. 


WARREN M. KIMBALL & CO. 


100 William Street, New York City 
Surplus Lines 


Strong European and American Stock Companies and London Lloyds 
Liberal Commissions Prompt Service 

















ESTABLISHED 1864 


E. S. BAILEY 


INSURANCE STOCKS 
INVESTMENT SECURITIES 


NEW YORK CITY 
Life Insurance Stocks quoted upon request 


"es — —— 








66 Broadway 
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& Finley, Houghton; C. K. Calkins, Ionia; 
John Delbridge, Ishpeming; Hall & Ken- 
nedy, Jackson; J. H. Phillips, Kalamazoo; 
W. Kt Pendleton, Kalamazoo; W. T. 
Menge, L’Anse; Lansing Insurance Agency, 


Lansing; 8S. P, Hicks, Lowell; Dunwell 
& Stray, Ludington; E. N. Wiest, Man- 
istee; Ramsdell, Manistee; C. E. 


Beals, Manistique; W. L. Kinney, Marion; 
Abram Mathews, Marquette; E. A. Bart- 
lett, Memphis; J. E. Jones, Menominee; 
G. H. Riley, Mt. Pleasant; The R. P, 
Easton Insurance Agency, Muskegon; 
William Ver Ran, Negaunee; L. E. Wood, 
Niles; E. J. Rose, Otsego; J. Mattison, 
Owosso; W. F. Schrontz, Pentwater; 
Thomas. Quinlan, Petoskey; George Barie, 
Pinconning; H. H. & G. G. Thatcher, 
Pontiac; H. F. Marx & Co., Port Huron; 
Mrs. Leonora Martin, Saginaw; B. 
& Son, Saginaw; Aldrich & 
Louis; Shattuck, Hamilton & Co., 
Lake; Colwell & Clarke, Sault Ste. "Marie; 
Cc C. Peck, Smith’s Creek; G. W. Corliss, 
South Haven; R. G. Tetro, Stephenson; 
E. W. Hastings & Son, Traverse City; 
Veneklasen & Dykwell, Zeeland; A. 
Bonesteel, Breckenridge; J. M. Rau, Cedar 
Springs; G. W. Rowley, Charlotte, F. A. 


Greenfelder, Chesaning; Welch & Ben- 
nett, Clare; R. E. Jossman, Clarkston; 
E. D. bing 3 & Co., Conklin; C. E. Sweet, 


Dowagiac; Rogers, Evart; I. T. Sayre, 
Flushing; A Nir Frink, Kalamazoo; H. J. 
Cortright, Marshall; Oo. W. Kopf, Monroe; 
A B. Ely, Morenci; E. V. Sutton, Mt. 
Clemens; Alva McCarty, Oxford; D. C. 
McElroy, St. Clair; Ht . Bird, Sauga- 
tuck; H. Andrews, Three Rivers; Henry 
Croll, Jr., Beaverton; C. H. Cavanaugh, 
Berrien Springs. 





Gets on Bureau Basis 
The State of Illinois has notified its 
Michigan agents that it is arranging its 


commissions on the’ graded scale 
adopted by the Western Insurance 
Bureau. This company is the first to 


advise Michigan agents officially of the 
proposed change. It, however, took the 
same course in Ohio, Missouri and per- 
haps other states, although the bureau 
has not yet extended its commission 
scale to any states outside of Illinois 
and Indiana. It is generally under- 
stood that the bureau will take up 
Michigan as the third state in the list 
and some companies are quietly let- 
ting this information sink in and new 
commission arrangements are on the 
bureau scale. 





INDIANA NOTES 


Local agents at Kokomo, Ind., are re- 
joicing over the recovery from mutuals 
of the line of $65,000 on the plant of the 
Great Western Pottery Company. 

At New Castle, Ind., the plant of the 
Maxwell-Briscoe Motor Company has 
been equipped with Niagara-Hibbard 1910 
sprinkler system and the Western Fac- 
tory Insurance Association will write the 
line of $1,250,000 

The plant of the Summit Soap Com- 
pany, southeast corner of Glasgow ave- 
nue and Dwenger street, Fort Wayne, 
Ind., has been equipped with Rockwood 
1910 dry pipe sprinkler system. The 
line of $140,000 will be written in the 
Western Factory Insurance Association. 

The fire that destroyed the plant of 
the Furnas Office and Bank Furniture at 
Indianapolis, with $30,000 loss, had a pe- 
culiar origin. A boy was standing near 
a varnish vat in the dipping room, with 
a handful of oily waste when a heavily 
charged electric wire fell from its sup- 
port above and struck the boy’s hand, 
setting fire to the waste. With a yell, 
he let it drop near the vat and in a few 
moments the Indianapolis department had 
the hottest fire it had encountered in 
years. The vat contained 200 gallons of 
varnish. 





Indiana Agency Appointments 
American, N. J.—J. H. Shatterley, Gas 
City; R. B. Myers, Kingman. 
Ben Franklin—J. C. Ingle, Bloomington. 
California—Jones & Pryan, La Fayette. 
Calumet—Cushwa & Presnall, Marion; 
R. C. Parish, Decatur. 
Connecticut—Frank Ahlgrin, Schneider. 


Fid.-Phenix—A. H. Manuel, Green- 
castle; Theodore Allen, Linton; J. W. 
Lamberton, Moore's Hill. 

Fire Assn.—W. M. Fogarty, Indianap- 
olis. 

Fireman’s Fund—G. M. Voris, Lebanon; 
Cc. W. Campbell, Butler. 





MICHIGAN NOTES 
The Massachusetts Fire & Marine has 
been admitted to Michigan. 
Geo. H. Ball, of Detroit, special agent 
of the Detroit F. & M. has returned home 
from Europe. 


Vernon Locey at Edmore, Mich., has 
added fire insurance to his agency, rep- 
resenting the Hanover and Shawnee. 

Grosfield & Scanlon, old-time local 


agents at Detroit, have dissolved part- 
nership and Mr. Scanlon will retire from 
business. The agency will be continued 
by Mr. Grosfield and his two sons, John 
and Frank. 





IN ILLINOIS AND WISCONSIN | 


WANT THE RULING MODIFIED 








Some Inconsistencies Pointed Out As 
to Instructions Regarding the 
New Coinsurance Credits 





The new scale of credits for coin- 
surance promulgated in Illinois has 
brought out all varieties of inquiries 
from agents and field men. The gov- 
erning committee has ruled that no 
policy can be cancelled prorata in or- 
der to be rewritten and thus get ad- 
vantage of the higher credit. If an as- 
sured desires to come under the re- 
vised scale before his line expires he 
must accept short rate cancellation. 
The committee made this ruling in or- 
der to prevent agents and field men 
who are “on to the ropes” from taking 
advantage of others. 

Several field men see certain incon- 
sistencies if the ruling is rigidly ad- 
hered to. For instance, if an assured 
desires to take on additional insurance, 
unless he can be allowed to cancel his 
old policies or have them properly en- 
dorsed allowing the revised credit, his 
policies wiil not be concurrent. His 
old policies will carry the former coin- 
surance credit while the new will have 
the revised credit. Some field men are 
allowing their agents to make endorse- 
ments on the old policies where addi- 
tional insurance was written. 

Some field men contend that where 
there is an improvement in the risk and 
rebate is allowed, the rebate should be 
allowed to cover also the new coin- 
surance credit. The field men will, no 
doubt, put some of these questions be- 
fore the governing committee, in order 
to get a modified ruling if possible. 





Will Have Illinois Headquarters 

The Illinois field men have reserved 
a suite of three rooms at the Hotel La 
Salle in Chicago as state headquarters 
during the Northwest meeting, Oct. 
5-6. The committee in charge of the 
quarters are Geo. E. Redfield of the 
Farmers, E. W. Jewell of the Atlas and 
G. A. Richards of the Commercial 
Union. The Illinois men will keep 
open house to receive the field men of 
other states and the local agents. 





German Belt Town Rates 

The Illinois Inspection Bureau has 
decided not to grant any concession in 
rates in the so-called “German belt” of 
Illinois, in the neighborhood of Belle- 
ville. This section has been very profit- 
able, but it is stated that the construc- 
tion and conditions are not such as to 





Our Cook County Inspection 
Service is proving effective 
and satisfactory to the com- 
panies receiving it. 


Why not yours? 


NATIONAL INSPECTION 
COMPANY 


184 La Salle Street CHICAGO 
SPECIAL FACILITIES 


For Insuring Surplus Lines with 
Leading American. British and 
Continental Companies and 
at London Lloyds. 





. 
ESTAGLIGHEO 25 YEARS 


CHARLES BROCK-JONES & CO. 
INSURANCE BROKERS 


169 LA SALLE STREET 





CHICAGO 








Total Assets ~ - 
Surplus to Policy Holders 


F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 








FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


$1,308,756.81 
460,081.90 








Robert Henkel, Vice President 
Ralph Rawlings, Ass’t Secretary 


A. D. Baker, Sec 











Nassau Fire Insurance Company of Brooklyn, N.Y. 


Capital, $200,000 


Incorporated 1852 


Surplus, $219,298 


This old substantial Louies has decided to do a General Business, and will be 


thoro 


y planted in Wisconsin and Michigan. 





Empire City Insurance Company of New York 


Capital, $200,000 


Company 
the EMPIRE CITY belo: 
Porster of New York. 
write a class of 
Ad applications for agencies to 


Incorporated 1850 


Surplus, $203,523 


is being admitted to Wieconsin and Michigan. Both the NASSAU and 

to the famous fleet of companies eomtrolled by Crum & 
” have no liability in Wisconsin or Michigan, and as they 
iness they will be vesy valuable to agents. 


BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICR. 





Established 1906 


TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


(A PARTNERSHIP 


DRAM SHOP INDEMNITY 





Home Office: 
The Reisch SPRINGEIELD 


Chicago 


Office: 
#20 Com Exchange Bank Building 
le Street 








Mio PITTSBURGH, PA. 


Geo. M. Cobb & 


ONONGAHELA Insurance Co. 


Incorporated 1854 
has entered Indiana and desires agents in all towns and cities. Address 


Co. 


INDIANAPOLIS, 
——_——General Agents——___ 


INDIANA 





Seaboard F. 


soit OFFICE GALVESTON, TEXAS 


B, ADOUVE, Pres. 
TOTAL ASSETS, - 


J. H. LANGBERN, Sec’y, 


c. C,. BOWEN, 


- = = $436,386.65 


SURPLUS TO POLICYHOLDERS, $280,701.37 


Pacific Coast Department: 


ADDRESS HOME OFFICE FOR A AGENCY 
Merchants 


& M.Iinsurance Company 


Asst. Seo’y. 


» San Francisco, H. W. COLSON, Mer. 





UP-TO-DATE NOVELTIRS ixrisfes iS" Suggestions ana Busines Geers ar you 


Lead Pencils, Card Cases. 


Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialties, Desk 


Clocks, Celluloid Cards, » Miseere, Diaries, Memo Books, Ideatification-Card Cases, Emblematic Goods, etc, 
Write for the latest novelty, or tell us what you want, and we witl make it. 


LNG NTELTES 62. J, M GOODELL, Jr, Ine, 2.22. 


Chicago, Illinois 
: Austia 119 





THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - ‘e $300,000.00 
Reinsurance Reserve - 900,853.62 


Reserve for all other Liabilities 181,348.23 


Net Surplus - - 215,542.39 
Total Assets - . 1,697,744.24 


ee 


STATE AGENTS: 
JAMES M. MORAN, W: 
a omen’s Temple, Chicago, for 


te NORRIS, Columbus, Ohio, for Ohio, 
AD. NELSON, Heist Bldg. ‘. 
_z Kansas City, Mo., for 


A. E. CLARK, Des Moines, Ia., for Iowa and Nebraska. 
E. G, FORD, Seattle, Wash., for Washington and Ore 








_ONDON & 
| ANCASHIRE 


FIRE 





Of Liverpooi, England 


CHARLES E. DOX, Manager 


Western Department 


571 La Salle St., 


Chicago, Iil. 
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warrant any modification in_ rates. 
There have been many infractions in 
this section, principally due to the fact 
that most companies anticipated a rate 
reduction. Competition is quite se- 
vere and some of the agents claimed 
they were not able to hold risks at old 
rates. It is likely now the relief rule 
will be applied. 





Agencies Do Not Report 

Complaint is made that two agencies 
in Mattoon, Ill, are not reporting 
through the stamping secretary and 
other offices are making complaint to 
their companies that this condition is 
not righted. It is charged that the 
broom corn business in Mattoon has 
gone to one of these agencies and it is 
alleged that the rates have been cut. 
As there is no report through the 
stamping offices, the information is not 
definite. One of the field men states 
that the report that the broom corn 
business in Mattoon has gone in part 
to New York brokers, is not correct. 
He says it is all written in Mattoon 
and most of it at a cut. 





Illinois Agency Appointments 


Home—C. H. Anderson and F. W. Mc- 
Cabe, Chicago; Thomas Stallings, Gran- 


ite City. 
Glens Falls—A. M. Allen, Kinmundy. 
Germania—D. L. Silverman, Kirkland. 
German, Pa.—Rosebraugh & Wilson, 
Charleston; W. H. Clare, Joliet; Fischer, 
Schein Company, East St. Louis 
— State—J. B. Sikking, East St. 


Louis. 
Ind. Millers Mut.—W. A. Miles, Chi- 


cago. 
Imperial—Phillips, Snapp & Espensheid, 
Danville. 
London—Rezner & Faubell, Freeport. 
N. W. Natl.—wW. H. Jackson, Chicago. 
New Hampshire—John Brandon, Albion; 
J. A. Allen, Keithsburg; J. O. Martin, 


Lawrenceville. 
‘ hoenix, Eng.—A. B. Cooper, Hoopes- 
on. 

Penn.—Cox & Code, Maroa; J. M. Har- 


mon & Son Co., Milford; O. H. Hage, 


Chicago. 
Queen—R. B. Echols, Loraine; McHenry 
&Entwistle, Chatsworth; A. Combs, 


Kinmundy; M. E. Hathaway, Ridge Farm; 
A. R. Cox, Xenia. 
Scott. Union—J. B. Watson & Co., Chi- 


cago. 

Security, Ia.—W. J. Berryman, Scales 

Mound; S. A. Clark, Warren; E. }. L. 
Rautenberg, Lincoln; A. L. Berry, Edin- 
burg; F. B. Pulsipher, Elmwood. 

St. Louis—M. S. 
cago. 


Furman, South Chi- 





WISCONSIN NOTES 


James Roberts takes the E. L. Everts 
agency at Rice Lake, Wis. 


Charles J. Wenck, pioneer fire insur- 
ance man of Watertown, Wis., celebrated 
the thirty-second anniversary ‘of his con- 
nection with the insurance business on 
Sept. 17. 

Companies are objecting to the newly 
substituted form covering the E. L. Ches- 
ter building, 212 East Grand avenue, Be- 
loit, Wis.. which includes the landlord 
waiver clause. 

Companies are criticising the form of 
policy covering the property of the Hart- 
ford Canning Company, at Hartford. 
Wis. The policy covers blanket in ware- 
house and factory, sixty feet apart, and 
without average or proper reduced rate 
clause. Companies are asking for spe- 
cific insurance in each building or attach- 
ment of the average or 90 per cent re- 
duced rate clause. 





Henry Jensen, the leading insurance 
agent of Bureau, Ill, has sold his busi- 
ness and removed to Seneca, to engage 
in merchandising. 


IOWA AND THE NORTHWEST 


MINNESOTA LOCAL’S MEETING 











Would Improve Standard of Agency 
Qualifications To Reduce Ex- 
pense—Election of Officers 





Members of the Minnesota Associa- 
tion of Local Fire Insurance Agents 
held their annual meeting in the Blue 
Goose rooms at Minneapolis last Fri- 
day, and elected the following officers 
for the ensuing year: 


President—Hubert Hansen, St. Cloud. 
First vice-president—J. Q. Haas, St. 
Paul. 

Second vice-president—E. J. Forster, 
Minneapolis. 

Third vice-president—Theodore wWil- 
liams, Mankato. 

Fourth vice-president—J. S. Hawkes, 
Duluth. 

J. F. Calhoun, of Minneapolis, who 


was a delegate to the national conven- 
tion, gave an account of that gath- 
ering and following his talk there was 
a discussion of the agitation in favor of 
the reduction of the cost of fire insur- 
ance. It was the general impression 
that the agents’ commission is at pres- 
ent none too large and that the best 
way to reduce the cost of insurance 
would be to raise the standard of 
agencies, so that the companies would 
be sure to secure well qualified, re- 
sponsible representatives. This would 
cut off the abnormal loss ratio. 

It was decided to make a vigorous ef- 
fort to increase the membership of the 
association, particularly among the 
agents in the smaller cities and towns. 
For this purpose a membership com- 
mittee is soon to be appointed. 

The following standing committees 
were chosen by the association: 

Executive committee—F. H. Wagner, 
Minneapolis; Frank E. Jay, Stillwater; G. 
A. Morton, St. Paul; J. P. Thomson, Min- 
neapolis; P. W. Parker, St. Paul. 

Legislative committee—J. F. Calhoun, 
Minneapolis; . Day, St. Paul; Frank 
E. Joy, Stillwater; E. J. Forster and 
John Hoppin, Minneapolis; L. B. 
Duluth; W. A. Marin, Duluth. 

Deviation committee—Jacob Stone and 
John Hoppin, Minneapolis; Joseph A. 
Rogers, St. Paul; Henry Nolte, Duluth; 
Ora Clark, Winona; Theodore Williams, 
Mankato; G. W. Stenger, St. Paul. 


Manley, 





FOUND THE PRACTICE LEGAL 





Complaint of Farmers & Merchants is 
Held Not to Show a Violation 
of Law 





In the complaint of the Farmers & 
Merchants of Lincoln, against the 
Columbia Fire of Omaha, charging the 
giving of illegal rebates by the lat- 
ter, the Nebraska insurance department 
has ruled that the complaint was with- 
out foundation. 

The Columbia wrote a policy for $2,- 
900 on the property of F. A. Round- 
tree, of Dundy county. He had already 
$600 insurance on his property. This 
policy was written by the Farmers & 
Merchants and had a year to run when 
the larger policy of the Columbia was 
purchased. In order to avoid duplica- 
tion of insurance a stipulation was 
made in the Columbia policy that $600 
of it should not go into effect until the 
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expiration of the Farmers & Merchants 
policy. The regular 3 percent premium 
was charged, except on this $600 for 
one year, a deduction of $3.35 being 
made to cover the deducted protec- 
tion. 

This method of writing the larger 
policy precluded, of course, any oppor- 
tunity for the Farmers & Merchants to 
renew its business. 

The complaint was made, it is be- 
lieved, more to ascertain on the part 
of the Farmers & Merchants, whether 
such methods were legal in order that 
the complaining company might dlso 
use this plan in the future if upheld by 
the insurance department, than because 
of a grievance against the defendant 
company. - 

The case was heard by Auditor Bar- 
ton, Commissioner Pierce and Assis- 
tant Attorney-General Ayers. They do 
not find that a rebate, within the mean- 
ing of the law, was paid. 





COMMENT IS MADE BY MANNEN 


Says Reports as to Certain of the Min- 
neapolis Elevators is Not 
Correct 





Referring to the article recently pub- 
lished regarding the Monarch, In- 
terior and Great Western elevators of 
Minneapolis, F. A. Mannen of Marsh 
& McLennan, who place the insurance 
says: 

The facts, so far as the Monarch and 
the Interior elevators are concerned, are 
as follows:— 

F. H. Peavey & Co., of Minneapolis, own 
these elevators and also own a_ large 
terminal, the Republic elevator in Minne- 
apolis. Peavey & Co. have some several 
hundred country elevators scattered 
throughout the northwest with terminals 
in Duluth and Minneapolis, to which they 
ship their grain from these country 
houses. 

Owing to the short grain crop prevail- 
ing in the Dakotas and in portions of 
Minnesota this year, they feel that they 
will be able to handle all of their terminal 
grain in Duluth houses and in the Repub- 
lic elevator in Minneapolis; and, conse- 
quently, are pursuing a _ conservative 
policy in the saving of expense so far as 
sprinkler protection is concerned in the 
Monarch and the Interior houses of this 
city. 

You will kindly note that the insurance 
earried on the Monarch elevator build- 
ing has been reduced in the past two 
years from $135,000 to $75,000, and on 
the Interior elevator building from $125,- 
000 to $50,000. 

Both of these houses have been thor- 
oughly cleaned and a full night watch 
service is maintained in both, and there 
is not the slightest intention on the part 
of the owners of permanently postponing 
operations. 

It is quite possible that the Monarch 
elevator may be opened later in the sea- 
son if the grain receipts in Minneapolis 
justify same. 

The report of the Western Factory 
Association on the Monarch and Interior 
elevators states that although sprinkler 
equipment is cut off from both these 
houses they still carry the same rate 
as if the sprinkler equipment were main- 
tained. This statement is not correct. 
The rate on the general form of the 
Monarch elevator last year, when the 
sprinkler equipment was maintained, was 
$1.57; whereas, this year it is $2.16. 
The rate last year on the general form of 
the Interior, when the sprinkler equip- 
ment was maintained, was $1.67; whereas 
this year it is $2.08. You will, there- 
fore, see that the report was made with- 
out a thorough investigation into the 
facts. 

We do not believe there are any frame 
elevators in the country that are superior 
in construction, cleanliness, and working 
ability to those of the Monarch and In- 
terior, and it does seem a great hardship 
that such adverse reports should be cir- 
culated without any foundation. 

Had the owners of these elevators main- 
tained the full amount of insurance car- 
ried on them two years ago and kept up 
the sprinkler equipment, there would have 
been no objection on the part of the fac- 
tory association, nor of any of the com- 
pany managers to continue their insurance 
thereon; but now, owing entirely to the 
fact that the grain crop in the territory 
shipping to this place is so short as to 
justify the closing of the houses, even 
though the watch service be maintained 


and the insurance on same be reduced 
50 percent, the assured gets no credit 
therefor. 





Jefferson Enters Manitoba 


The Jefferson Fire has entered Mani- 
toba. The Knight Company of Win- 





nipeg becomes general agent of the 
company for the province. 





Warnings Are Given 

The Minnesota insurance department 
bulletin contains the following informa- 
tion: 

“The attention of agents is called to 
the fact that all trade propositions be- 
tween agent and insurer are in direct 
violation of Chapter 427, Laws of 1909, 
which specifically forbids any induce- 
ment to insurance not specified in the 
policy contract. 

“Complaints continue to come to this 
office from people who have taken in- 
surance with unauthorized concerns 
and are unable to collect indemnities. 
We are powerless to aid these com- 
plainants. We have repeatedly warned 
the people of the state against patron- 
izing unlicensed companies. Those 
who are willing to pay their money to 
such concerns have only themselves to 
blame for consequence.” 


Grefe With Queen City Oct. 1 

Theodore Grefe, the newly elected 
secretary and manager of the Queen 
City Fire, will assume his new duties 
Oct. 1. His retirement from the sec- 
retaryship of the State of Des Moines, 
with which he has been connected for 
thirty-three years, has resulted in the 
advancement of a number of his sub- 
ordinates as follows: W. M. Elliott, 
who was vice-president, becomes sec- 
retary; M. M. Pratt, who was assistant 
secretary, becomes vice-president; Fred 
Grefe, son of Theodore Grefe, becomes 
assistant secretary after twelve years’ 
connection with the company; C. E. 
Hanna, who has been twenty-seven 
years in the field, becomes superin- 
tendent of agencies. 

The Queen City is operating in the 
two Dakotas, Iowa and Nebraska, be- 
sides a small business done in Penn- 
sylvania and New Jersey through the 
Pettibone general agency. Mr. Grefe 
does not contemplate any increase in 
this territory. He will pursue with the 
Queen City the same conservative pol- 
icy he has followed in the State, which 
for over forty years has found Iowa a 
large enough field. 








Minnesota Agency Appointments 

American, N. J.—Adolph Lien, Delavan; 
H. A. Lehman, Kilkenny; B. O. Walter, 
Maple Plain; O. N. Onsgard, Spring Grove. 

Amer. Cent.—Leonard Larson, Baudette; 
Cc. A, Lindbergh, Crosby. 

Calumet—L. S. Cushing, St. Paul. 

Cent. Natl—Ole Thorson, Lakefield; 
Warner & Regensdorf, St. Paul; John Mon- 
ahan, St. Peter. 

City of N. Y.—J. A. Johnson, Mankato. 

Coml. Union, Eng.—B. F. Abbott, Eagle 
Bend; O. H. Nelson, Madison. 

Continental—N. T. Nelson, Wells; F. B. 
Knoff, Madison Lake; O. J. Kuntz, Wa- 
conia.* 

Dubuque—August Soderling, 
apolis; T. A. Bailey, Pipestone. 


Minne- 





IOWA NOTES 

H. H. Vogt at Davenport, 
purchased the agencies of R. 
mick and J. D. McCormick, 
having recently died. 

Charles L. Nowels has sold his agency 
to A. J. Hunter at Rockwell City, Ia., 
and will move to Long Beach, Cal., on Oct. 
1, where he has purchased another 
agency. 


NORTHWESTERN NOTES 


George H. Rieland has taken over the 
agency of Noah S. Helm at Streetor, N. D. 

Earl Stearns at Ludden, N. D., has taken 
over the companies formerly represent- 
ed by John H. Wisenor. 

The Franklin Fire of Philadelphia and 
the Firemen’s of New Jersey have been 
licensed in South Dakota. 





MINNESOTA NOTES 


The fire losses in Minnesota for July, 
1910, were $650,000.00 as compared with 
$825,000.00 for the same month in 1909. 


The Minneapolis board of education has 
voted to take out additional fire insur- 
ance to the amount of $266,500 to cover 
new buildings and $16,500 to cover their 
contents. 

Cc. E. Roe has severed his connection 
with the Sherwood-Roe Company at 
Duluth and has entered the insurance and 
real estate business for himself, estab- 
lishing offices at 412 Providence build- 
ing. His brother, William B. Roe, will 
be associated with him. 
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MISSOURI AND SOUTHWEST 


REPORT ON GARNETT, KANSAS 


Business Dull in That Vicinity and 
Mutual Agents More Energetic 
Than Stock Agents 














In the towns of Garnett, Osage, Ot- 
tawa, Burlington, Burlingame and 
Scranton, business is very dull. In the 
sections surrounding these towns the 
farmers mutuals are strong and grow- 
ing stronger, while but few of the stock 
company agents are aggressive. Class 
mutuals do not appear to thrive well 
in many of these places, but they get 
a small share of the special hazards. 
Some of the agents think that the 
state should require all the special haz- 
ard concerns to have a resident agent 
or not be permitted to do business ex- 
cept under a special tax. 


Garnett—In Garnett there is a good 
water system with both direct and res- 
ervoir pressure. There are ten miles of 
2, 4, 6 and 8-inch mains and forty- 
seven hydrants. There has been no in- 
crease in the system latterly and none 
is contemplated. There will be a vote 
soon, however, for $40,000 in bonds for 
a sewer system. The volunteer fire de- 
partment is equipped with three hose 
carts, one chemical outfit, a hook and 
ladder and 1,800 feet of hose, 600 feet 
of which is new, in one station. There 
are no building operations of conse- 
quence in progress and the town has 
been practically free from fires. 


Merchants & Planters Suit 

John O. Mitchell, former mayor of 
Tulsa, Okla., and at one time president 
of the Merchants & Planters Fire of 
Tulsa, which was recently placed in the 
hands of a receiver, has been sued in 
the district court, Oklahoma City, for 
$54,000, which represents the purchase 
price of stock sold to Mr. Mitchell. 
The plaintiff in the suit is A. B. Harn, 
Tulsa, Oklahoma, receiver for the Mer- 
chants & Planters Fire. The conten- 
tion is that while Mr. Mitchell pur- 
chased certain stock, same was secured 
by note, and the pending suit is to col- 
lect the principal represented in the 
note with interest. 





Arkansas Delegates 


At a meeting of the Arkansas Pond 
of the Blue Goose held at the Marion 
hotel in Little Rock last week, J. D. 
Arnold and L. B. Leigh were elected 
delegates to the grand nest meeting in 
Chicago, Oct. 4th. Guy E. Thompson 
and A. C. McCabe were elected alter- 
nates. 

It was also decided to give a dinner 
some time in October, the exact date 
not being fixed. 





Locates at Oklahoma City 

R. M. Eacock & Co., of Spokane, 
Wash., have sold their local agency to 
the Day & Hansen Security Company. 
Mr. Eacock, who was formerly man- 
ager of the Seattle branch office of the 
Northwestern National of Milwaukee, 
will open a general and local agency at 
Oklahoma City, Okla., Oct. 1, having 
taken offices in the Baum building. Mr. 
Eacock will manage the affairs of the 
Insurance Inspection and Adjustment 
Company, independent adjusters for 
the companies. 





Promoter Is Arrested 

J. W. McRae, who was assisting in 
the organization of the Western & 
Southern Fire of Shawnee, Okla., has 
been arrested at Albuquerque, N. Mex., 
charged with obtaining money on sub- 
scriptions to stock in the company un- 
der false pretenses. McRae had started 
to organize the Southwestern Fire of 
Albuquerque. E. E. Forstall, who or- 
zanized the Arizona Fire, has taken up- 
the work of promoting the Southwest- 
ern. The Southwestern is being or- 
ganized along with the Cooperative In- 





surance Underwriters, an underlying 


concern, the promotion expense being 
25 percent of the funds of both com- 
panies. 





Arkansas Agency Appointments 

Atlas, Ark.—J. E. Fry, Marianna; C. 
Hawkins, Holly Grove; 8. A. Cannington, 
Ala.; H. C. Hixon, Paris. 

Atlas, Eng.—J. E. Fry, Marianna. 

Amer. Cent—W L. Suggs, T. P. Foster 
and J. E. Fry, Marianna. 

Caledonian — C. Frauenthal, Heber 
Springs. 

Citizens, Ark.—W. S. Couen, Kensett. 

Firemans—C. M. Stanley and A. E. 
Stanley, Fordyce; J. A. Culbreath, War- 


ren, 

Fid.-Phenix—B. B. Sanders, Decatur. 

Ger. All.—S. Daltroff, Shields Daltroff 
and 8S. P. Price, Wynne. 

Hanover—A. McDermott, Dermott; E. 
E. Ammons, Jasper. 

Hartford—S. Daltroff, Shields Daltroff 
and 8S. P. Price, Wynne. 

State of Pa—H. S. East and C. Gray, 
Booneville. 

L. & L. & G—R. W. Buchanan, Fay- 
etteville. 

Monongahela—T. P. Foster and J. E. 
Fry, Marianna. 

Natl. Union—J. S. McLeod, Rogers. 

Peoples Natl—R. M. Harvey, Boone- 
ville; A. S. George, Magazine; . & 
Rorie, Cabot; T. P. Foster and J. E. Fry, 
Marianna. 

Spring Garden—S. Daltroff, Shields 
Daltroff and S: P. Price, Wynne. 

St. Louis—A. B. Priddy, Danville; C. R. 
and J. C. Marsh, Carlisle. 

Washington—J. W. Shewmake and G. 
E. Morris, England. 

Atlas, Eng.—V. V. Helms, Morrilton; J. 
H. Reece, Hot Springs. 

Amer. Cent.—S. Daltroff, S. P. Price, 
Wynne. 

Concordia—T. H. Simms, Jr., and T. S. 
Shannon, Little Rock; J. T. Long, Ar- 
genta; P. Foster, J. E. Fry and W. L. 
Suggs, Marianna. 

Coml. Union, N. 
S. Daltroff, Wynne. 


OKLAHOMA NOTES 


Edwards & Loud have purchased the 
good will and agency of M. C. Baumgard- 
ner, of Olustee, Okla. 

McClay & Shaw have purchased the 
agency of F. A. Edwards, one of the old- 
est fire and general insurance agencies 
in Altus, Okla. 

Sidney H. Oliver, Tipton, Okla. has 
closed out his fire insurance agency and 
will hereafter devote his time to farm 
loans and life insurance. 

Experience having demonstrated that 
Chattanooga, Okla., had too many local 
agencies, the agency of the Chattanooga 
Realty Company, B. M. Logan, and the 
Tate Brothers have consolidated under 
the firm name of Harry C. Tate & Co. 

Fox & Williamson, Altus, Okla., have 
closed out their local agency. Mr. 
Williamson, who was defeated for the 
nomination of registrar of deeds, for 
Jackson county, has taken a position with 
a Texas lumber company, while Mr. Fox 
has moved to Oklahoma City, where he 
will engage in the real estate business. 


MISSOURI NOTES 


Clarence Baker has gone into partner- 
ship with E. Lanyon in the insurance 
business in Carthage, Mo. 

Some of the agencies at Bonne Terre. 
Mo., have cancelled off the Boston Store, 
J. I. Levy, proprietors, yet complaint is 
made that some companies are on at one- 
— of 1 per cent less than the esti- 
mate. 


Y.—S. P. Price and 











Bremyer & Brubaker at McPherson, 
Kan., have purchased the agency of J. K. 
Bremyer. 





The Concordia has planted with the 
Long Insurance & Real Estate Agency 
in Argenta, Ark. 


ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 


United States Branch, 92 William St.. New York 


UBERTO C. CROSBY, RICHARD D. HARVEY 
General Manager Assistant General Manager 


A I EET ITM Om me 
ORGANIZED 1809 


The North British and Mercantile Ins. Co. 


Losses Paid, over $165,000,000 


WESTERN DEPT., 159 La Salle St., CHICAGO, ILL. 
W. J. LITTLEJOHN, Manager; GEO. H. BELL, Asst. Manager 
ENTERED UNITED STATES IN 1866 


NORTHERN INSURANCE CO. 
OF NEW YORK W2%r= Stee 


NEW YOR KEK 


FINANCIAL STATEMENT, JANUARY Ist, 1910 
Capital, $350,000.00 Assets, $1,199,866.76 Surplus to Policyholders, $553,422.72 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


Rhodes Browne, Pres, Dana Blackmar, Vice-Pres. 
Wm. C, Coart, Sec’y 3.0. McNulty, Treas. 


THE GEORGIA HOME INSURANCE COMPANY 


COLUMBUS, GA. 
- $300,000.00 














Organized 1859 


Adents wanted in 
Illinots, Indiana, Kentucky, Mich- 
idan, Misseuri, Ohiv, Wisconsia 


Cash Capital - - - - 


Surplus to Policy Holders - 503,526.09 estemn Danese 
Suite 856-858. 149 La Salle St. 
Total Assets - - - - 1,231,020.72 S. D. Audrusy Gen’l Agent 





WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 


Assets, January 1, 1910,in U.S. - - -§$ 2,377,303.37 

Surplus in the United States - - - - - 839,268.07 

Losses paid in U.S. from 1874 to 1909 - 35,076,916.01 
HON. GEO. A. COX, President W. R. BROCK and JOHN HOSKIN, K.C., LL. D., Vice-Presidents 
W. B. MEIKLE, General Manager 





Organized 1862 Capital $1,000,000 


HAN OWVT ER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1910 
Assets, $4,765,101.95 Liabilities, $2,512,507.48 Net Surplus, $1,252,594.47 


Western Department, 184 La Salle St., Chicago 





C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 





UEEN 


INS. CO. OF AMERICA 





Statement January i, 1910 








TOTAL ASSETS - = © = = $8,622,543.00 
NEW YORK Unearned Premiums - - $3,802,444.95 
Unpaid Losses - -_ - 379,074.04 
WESTERN DEPARTMENT Other Liabilities -  =- = 161,279.02 
CHICAGO Capital Stock - - = 1,000,000.00 
P.D.McGREGOR, - - - Manager NET SURPLUS - - 3,279,745.08 
A.R. MONROE, - -_ Assistant Manager 
. $8,622,543.09 $8,622,543.00 





SURPLUS TO POLICY-HOLDERS, $4,279,745.08 
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KENTUCKY AND THE SOUTH 


TO WRITE COUNTRY TOBACCO 











Cessation of Night Rider Troubles 
Leads Companies to Raise Barrier 
—Some Moral Hazard 





Some fire insurance companies which 
have consistently declined to write to- 
bacco in barns since the troubles inci- 
dent to that business began, are 
now considering handling the business 
again Inasmuch as the larger part of 
the 1910 crop of burley tobacco will 
not be pooled, the insurance outside of 
that to be placed by the Burley Society 
assumes considerable importance. 

On the one hand, the fact that the 
crop this year is irregular and below 
the average in quantity, and that the 
growers have been pinched for money 
by the tie-up of the pool during the 
past year, is thought by some under- 
writers to induce an undesirable moral 
hazard; and on the other the remote 
probability of any such serious trouble 
as occurred a few years ago, and the 
added security which will come from 
handling the business with the land 
owner and the tenant, or grower, as the 
joint assured, which is the plan to be 
generally followed by the companies 
writing the business, leads some of 
them to incline toward doing business 
offering in that line. 

Comparatively few companies have 
been writing tobacco in barns recently, 
but, though the views of field men as 
to the desirability of the business dif- 
fer, it is likely that more companies 
than heretofore will accept the line. 
Warehouse business of course, has been 
generally accepted all along. 





PROGRESS ON POOL TOBACCO 





List of Warehouses Submitted for 
Rating—Prospect of “Night 
Riding” On 1910 Crop 





The Burley Tobacco Society, in ac- 
cordance with an agreement reached in 
a recent conference with a committee 
of the Kentucky State Board of Fire 
Underwriters, has submitted a list of 
its warehouses and holdings of tobacco. 
Estimates are to be made on these risks 
by the Kentucky Inspection Bureau 
during the next few weeks, and it is 
expected that another meeting will be 
held between the parties interested and 
a final agreement reached as to the 
placing of the insurance. The prob- 
ability is that the Burley society will 
insure about 60 percent of its line in 
the stock companies. 

The bankers of Kentucky are much 
pleased with the progress of ‘plans 
looking toward insuring through the 
usual channels, because they have a 
large sum tied up in loans on the so- 
ciety’s holdings. The placing of the 
insurance would tend to give them 
greater security on these loans. 

In connection with the general to- 


bacco situation, insurance men noted 
with a considerable degree of interest 
an outbreak of night riders in Bracken 
county, one of the leading Burley grow- 
ing counties. Two empty tobacco 
barns were burned, one of them belong- 
ing to a solicitor ‘for the Burley pool. 

It has been pointed out heretofore 
that there is some sentiment in the 
tobacco growing sections against pool- 
ing the 1910 crop, because of the fact 
that last year’s crop has not yet been 
sold, so that the inference to be drawn 
from the night riding is plain. 





Credit Men’s Meeting 

The Louisville Credit Men’s Associa- 
tion, a leading organization of that city, 
will devote its meeting of next Tuesday 
to the discussion of fire insurance in 
all its phases, and especially with ref- 
erence to the scientific placing of it 
so as to minimize loss in case of a con- 
flagration. 

Among the speakers who a been 
secured are Young E. Allison, editor of 
the Insurance Field; A. H. Robinson, of 
Robinson, Wilson & Co., Louisville, 
and a representative of the National 
Board of Fire Underwriters, who has 
not yet been named. 

A dinner will be one of the features 
of the meeting. 





KENTUCKY NOTES 

Mary A. V. Wade of Benton, Ky., gets 
the agency for the Fireman’s Fund and 
the Fire Association. 

J. W. Campbell and Edwin R. Samp- 
son have started an agency at Harlem, 
Ky., under the firm name of Campbell & 
Sampson. 

Fire Marshal Niekirk has been investi- 
gating two fires at Middlesboro, Ky., the 
residence of G. W. Lodge and the Shumate 
Distillery. 


According to the report of the Louis- 
ville fire department, the fire loss in 
that city during the fiscal year which 
ended Aug. 31, 1910. was approximately 

000. The ‘department answered 1,054 
alarms, a decrease of ten. 

Friends of M. B. Russell, special agent 
in Kentucky and Tennessee for the Fire- 
man’s Fund, have learned with deep re- 
gret of the death of his four-year-old son, 
which occurred at Chattanooga, Tenn., 
Mr. Russell’s home, last Friday morn- 
ing. 





GENERAL WESTERN NOTES 


The Peoples National has reduced its 
agencies at Omaha from six to two. 


Commissioner Schively of Washing- 
ton has revoked the license of 
the Citizens’ Fire of Seattle, a mutual 
started last year by L. E. Spencer, former 
manager of the Walla Walla Fire, which 
went into the hands of a receiver. An 
examination showed that the mutual had 
no assets to counterbalance its liabilities. 


Commissioner Schively of Washing- 
ton has notified the Pioneer Fire of 
Tacoma that outstanding losses aggre- 
gating $17,000 must be paid forthwith. 
The stockholders are in controversy, the 
company having received a large amount 
in certificates of deposit on an eastern 
bank now insolvent in payment of stock. 
The issue of stock was subsequently can- 
celed because the certificates were not 
paid. Some of the directors have agreed 
to pay for additional stock in cash to 
replace the canceled issue and pay up the 
liabilities, 














this kes to the 
det nae etic 





NEW YORK CHICAGO PROVIDENCE BOSTON 
STARKWEATHER & SHEPLEY 
GENERAL AGENTS 


Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


COOK COUNTY GENERAL AGENTS 
Sovereign Fire Assurance Co. 
OF CANADA 
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MONTGOMERY & FUNKHOUSER 


159 La Salle St., 


- Chicago. 





GENERAL ACENTS FOR 


JEFFERSON FIRE of Philadelphia 
— ~~~ y —y- Missouri, lowa, Ne- 

WESTERN Comrany or PITTSBURGH 
For Illinois, Indiana, lowa and Nebraska. 

UNION INSURANCE COMPANY of 
Philadelphia For Illinois, Indiana, lowa, 


nesota, Missouri and Wisconsin. 


GERMAN AMERICAN FIRE of Balti- 
more, Md. ror minois. 





THE INSURANCE COMPANY of the 
For Illinois, 

7. of Pennsylvania tadlangstows 
LLOYDS PLATE GLASS INSURANCE CO. 
of New York For Illinois, Wisconsin, 


Minnesota, yo lows. 
Nebraska, Kansas, Nortt and South Dak: 


FARMERS AND MERCBANTS INSUR- 
ANCE CO. of Lincoln, Neb. Neb. ike 


Wisconsin, Minnesota, 
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INCORPORATED 1854 


Monongahela Insurance Company 
OF PITTSBURCH 
Agents wanted. Correspondence solicited. 
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WHILDEN & HANCOCK, Managing Underwriters 
105 William 8St., New York 
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Mutual Fire Insurance Company, Chatfield, Minn. 


INCORPORATED 1898 
We are issuing policies in this excellent Company on strictly Surplus business any place in the United States 


In the last twe: 
holders second to none. 


ve years this Company has established a reputation for prompt and liberal treatment of policy 


Information regarding the Company gladly furnished on application. Warranty required with all applications. 


BROWN, ANDERSON & YOUNG, Inc., Genl. Agents 


TORNADO INSURANCE WRITTEN 





159 La Salle Street, Chicago 
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NEWS OF FIRE PROTECTION 


HINTON, W. VA., IS INSPECTED 








First Work Done By West Virginia 
Fire Prevention Association 
Proved Qute Successful 





The West Virginia State Fire Preven- 
tion Association held its first meeting at 
Hinton, W. Va., last Friday, and suc- 
ceeded in inspecting the entire com 
gested section, mercantile buildings on 
the outskirts of the town, public build- 
ings and schools and churches and man- 
ufacturing plants. 

Many defects of serious nature were 
found which, however, with slight ex- 
pense and a little care can be remedied. 
It is believed with the co-operation of 
the officers of the municipality, the ul- 
timate results will be noticed in a lower 
loss ratio for the town. 

A card of introduction was handed 
to each property owner whose place 
was inspected, printed suggestions for 


the reduction of fire waste being on the | 


reverse side. Each inspector was as- 
signed to a definite district and made 
his report on each individual risk upon 
a specially printed blank. Where de- 
fects were found, a notice was left or 
sent to the owner or tenant of the prop- 
erty telling how they could be reme- 
died. These will be followed by the 
secretary of the association until they 
are remedied or until the attitude of the 
party in interest is learned. 

Where extremely bad conditions pre- 
vail, the companies will be bulletined. 
As all of the individual surveys will be 
on file at the office of the association 
at Wheeling, W. Va., any company may 
obtain information upon risks in which 
it is interested. 

The association is composed of the 
field men of companies operating in 
the state and their object is to make 
a thorough individual inspection of 
each risk in the larger cities, in 
order to have the common defects 
of construction and management 
corrected, through personal contact 
with tenants and owners of property. 
It is thought that with the companies, 
the city and the assured all working 
in accord that satisfactory results will 
accrue. 

Those who attended the first meet- 
ing were L. Alexander, German 
American; Harry W. Carey, Phoenix, 
Conn.; Harry Y. Chatterley, Hanover; 
Robert Forrest, New York Underwrit- 
ers; Arthur Lohmeyer, Aetna; R. E. 
Michaels, Glens Falls; W. H. McGervey, 
Pennsylvania; J. M. Neuberger and E 
L. Seneco of the Atlas: F. W. Shirer, 
Springfield, and Sig. Nininger of the 
Queen A. S. Whiteley, the secretary, 
was also in attendance. 


Extending Water Mains 

The village of Laurium, Mich., in the 
upper peninsula, with over 10,000 inhab- 
itants, is considering the need of bet- 
ter fire protection. With streets ex- 
tending more than twelve miles, there 
are but six fire alarm boxes and some 
districts are practically unprotected. 
An extension of water mains to Lake 
Linden avenue, thus completing the 
loop from First street, and back to 
Hecla, is needed for protection of a 
large district, which includes many 
costly residences. 


Kansas City Fire Alarm 

Part of the proceeds from a recent 
bond sale at Kansas City, Mo., will be 
turned over to the fire commissioners 
and it is expected they will have a fire 
alarm, system installed. Former Fire 
Chief Hale and John Tillhoff, an in- 
surance agent, are two of the com- 
missioners. Kansas City at one time 
had a Gamewell alarm system, but for 
some time this has been used for the 
police department only, and fire alarms 
have had to be telephoned in. While 


no cases are known where this system 
caused delav in sending alarms, it is 
easily imaginable that late at night 





when saloons and drug stores no 
longer are open, delay might be caused. 
What the fire commissioners desire to 
do is to install a system which will 
utilize the wires the city already owns. 
A system under consideration provides 
for boxes which may be opened without 
keys, but the opening of which causes a 
red electric light to burn and a gong 
to ring. It is recognized that the boxes 
should be not over two blocks apart 
downtown. Kansas City is so_ hilly 
that exact locations are necessary, as 
heavy apparatus cannot be drawn by 
the teams up some of the hills. 





Bad Gasolene Conditions 

The Kalamazoo city council is consid- 
ering the passage of a gasolene or- 
dinance to reduce the fire hazard there, 
on recommendation of Fire Chief Rus- 
sell. Chief Russell directs attention 
especially to the careless use of gaso- 
lene in dry cleaning establishments and 
tailor shops, telling of a number of 
places where the fluid is kept in open 
cans where work is going on. At one 
dry cleaning place, he states that an 
employe was found operating a machine 
containing gasolene while a gas light 
burned above his head. The proposed 
ordinance will require storage of gaso- 
lene in tight tanks underground, with 
use of nothing but electric lights 
where the volatile explosive is handled. 


FIRE PROTECTION NOTES 


Ocheyedan, Iowa, has sold $12,0 
waterworks bonds. ee 


Ansley, Neb., will soon offer for sale 
$12,000 of water and light bonds. 


The voters of Bradley, S. D., have 
authorized an issue of waterworks bonds. 

A proposition to bond Hecla, N. D., for 
$8,500 for waterworks has been defeated. 

Belle Fourche, S. D., is considering the 
issue of $50,000 bonds for a watervorks 
system, 

Portland, Ore., voted this week on a 
proposition to issue $1,000,000 of water- 
works bonds. 


E. R. Townsend of the Western Union, 
last week inspected the fire protection at 
Winona, Minn. 


The fire district limits in Grand Rapids, 
Mich., have been extended to include South 
Division street, from First to Fifth ave- 
nues. 


The board of public safety of Louis- 
ville has under submission bids on equip- 
ment for an underground fire alarm sys- 
tem in the business district. 


The fire protection facilities of Wau- 
sau, Wis., are being increased by the 
installation of a complete flashlight fire 
alarm system with telephone connec- 
tions. 

A political fight for the control of the 
fire department of Newport, Ky., is to 
be settled shortly, insurance men hope, 
by a decision of the Kentucky court of 
appeals. 


It is expected that the new flashlight 
police patrol and fire alarm system which 
the Wausau Telephone Company is in- 
stalling at Wausau, Wis., will be put into 
active service this week. 


The Anson-Gilkey-Hurd Company, large 
sash, door and box manufacturers at Mer- 
rill, Wis., is erecting a new pump sta- 
tion as an improvement to the fire pro- 
tection facilities of its immense plant. 


The board of public affairs of Little 
Rock, Ark., is advertising for bids for 
one four-cylinder automobile with de- 
tachable rear seat, to be used as a chief’s 
ear, all bids to be in by noon Sept. 26. 


The Owosso, Mich., council has ordered 
two additional hydrants installed near the 
Owosso Carriage & Sleigh Company’s 
plant for better protection of this prop- 
erty. his gives the factory three 
hydrants. 

Herman F. Newman, who has been a 
fire fighter practically all his life, of later 
years at the head of salvage corps in In- 
dianapolis or other cities, calls the at- 
tention of the authorities of that city to 
the need of a fireproof building for the 
Gamewell system, which in its present 
 aaggety may be put out of use for months 
»y a fire. 


Following the suggestion made by 
Thomas M. Purtell, Wisconsin state fire 
marshal, the common council at Fond du 
Lac, Wis., has provided for a sane Fourth 
of July in 1911. The council has adopted 
an ordinance prohibiting the sale or use 
of fireworks or combustible material on 
July 4. It is provided, however, that fire- 
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POLICY LABELS 


The Western Underwriter Co., Chicago 


works may be displayed at 
parks by the city. 

The automobile fire engine recently 
purchased by Texarkana, which was re- 
turned to the manufacturers shortly after 
being delivered, having been found un- 
satisfactory in several features, has been 
rebuilt and arrived at Texarkana last 
week ready for service. It is believed that 
no more trouble will be experienced. 

A proposition has been made to the city 
of Milwaukee, Wis., by the Milwaukee 
Electric Railway & Light Company, in 
which the company states that it will 
equip 160 city fire alarm boxes with red 
light signals free of charge. The cost 
of maintenance will not be more than 
25 cents per week according to the offi- 
cials of the lighting company. At night 
the lights will show red, thus indicating 
the location of the alarm boxes. 

One of the results of the recent de- 
structive fire in Helena, Ark., is a move- 
ment to secure more fire fighting facili- 
ties. The city council is said to be mak- 
ing arrangements for another fire sta- 
tion, to be located in the southern part 
of the city, with additional men and ap- 
paratus. The present equipment con- 
sists of one hose wagon with horses and 
men. Steps are also being taken for the 
taking over by the city of the water- 
works system. 

Report on the protection at 
ville, Ind., shows that the water 
from driven wells are adequate 
parently not affected by dry 
Pumping capacities are capable 
plying the domestic consumption and the 
required number of fire streams; pump is 
new and well installed. The system of 
distribution is poorly laid out; mains are 
deficient in size and all lines terminate 
in dead ends: circulation is poor and 
hydrants are few but fairly well located. 
Fire department is volunteer, consisting of 
chief and twelve men. 

The Indiana Inspection Bureau has 
made a report on the general fire pro- 
tection and physical hazard of Frank- 
fort, Indiana. The water works system, 
private ownership, in general is consid- 
ered as fair. Prominent deficiencies are 
undersized mains within the mercantile 
district, mumerous dead ends which 
create a poor circulation, small sizes of 
hydrants and connections and lack of 
systematic flushing. Water supplies are 
ample and pumps are capable of supply- 
ing the domestic consumption and the 
required number of fire streams. The 
piping system is well laid out and fairly 
well tied together except in outlying dis- 
tricts where dead ends are numerous. 
Circulation as a whole is poor. Hydrants 
are numerous and well located but de- 
ficient in size. 


SHAWNEE HAS REINSURED 


(CONTINUED FROM PAGE 1) 
shows less than $300,000 advance and 
it is just here that the underwriters see 
the “nigger in the woodpile.” 

For a year or so there has been more 
or less talk about the Shawnee being 
in a delicate situation as there has been 


the public 
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about other companies that have tried 
to spread all over the country when 
their resources were not able to stand 
the increased drain. Still the company 
went on and nothing tangible could be 
gleaned until the examination began 

Going was Champion of Rate Bill 

Vice-President Going was the main 
exponent of the Kansas rating bill. In 
spite of the wishes and instructions of 
other members of the Kansas com- 
mittee he went ahead as the most vig- 
orous champion of the bill. Since its 
passage he has taken a firm stand 
against contesting the law and has been 
in print a number of times in praise 
of the measure. He was regarded as 
the spiritual adviser of Superintendent 
Barnes. The downfall of the Shawnee, 
following so closely after the reinsur- 
ance of the Freeholders of Topeka, is 
regarded as a severe reflection on the 
Kansas law. In both cases, however, 
the retirement was due chiefly to too 
great expansion. 

Mr. Going’s activity in the Kansas 
rate law legislation has brought down 
on him the opposition of many strong 
insurance men. He has been severely 
arraigned from different quarters. 

Regret at the Ending 

Aside from the partisanship, due to 
Mr. Going’s antagonism of the other 
companies in Kansas legislation, it can 
be said that he is a most likeable man 
and those who look upon the situation 
with an impartial eye regret to see a 
western company like the Shawnee 
leave the field. It has been a popular 
company, largely due, of course, to its 
liberality and the fact that it wrote 
farm and outside business. freely. It 
was the largest Kansas company and 
was a strong factor in its home state. 
Mr. Going’s friends deplore the ending 
of the company. He had built it up by 
hard work and they hoped he would 
be able to pull it through. 

Should be a Danger Signal 

The fate of the Shawnee should be 
another danger signal to companies that 
have gotten the expansion fever. Seem- 
ingly men are blind to the handwriting 
on the wall, and in defiance of expe- 
rience plunge ahead into the shoals. 

The Jan. 1 statement of the Shawnee 
showed assets $1,460,457, reserve $958,- 
146, net surplus $192,984, capital $200,- 
000, premiums $1,505,073, losses $935,- 
341, loss ratio 62 percent, expense ratio 
40 percent. It was organized in 1882. 
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Fireproof Oil and 
Gasolene Storage 


That the most inflammable liquids can 
be handled with absolute safety is con- 
clusively shown by the Bowser record: 
Over 500,000 Bowser storage systems 
have been sold during the past 25 
years, and not one of them has ever 
caused a fire. 
outfits were dug out from the ruins of 
San Francisco and emptied of their 
contents. 
face of the fires caused almost daily 
by explosions of gasolene and other 
liquids, this is a remarkable record 
which should be borne in mind by 
insurance men and users of oil alike. 
The outfits procure the measure of safety pre- 


scribed by the National Board of Fire Under- 
writers and comply with all local ordinances. 


118 Bowser gasolene 


Not one exploded. In the 
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S. F. Bowser & Co., Inc. 


FORT WAYNE, IND. 
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San Francisco 
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SHOULD EXERCISE CARE 


IN THE opinion of some experienced 
surety men present conditions demand 
the exercise of unusual care in the un- 
derwriting of fidelity bonds. Conserva- 
tive men look with no little suspicion 
upon the prevailing tendency to riotous 
living. In every city there are dozens 
or hundreds of men holding responsible 
positions who are traveling at a pace 
that twice their income would be re- 
quired to support. They have gone 
automobile mad. The trouble lies less 
in their purchasing motors that they 
cannot afford than in their indulgence 
in the wine dinners and other gayeties 
which they see the fast “automobile 
set” enoying. 

There is always a “tomorrow morn- 
ing” after a “last night” and a day of 
reckoning after a season of extrava- 
gance. Somebody is going to get 
caught in this whirlpool of wild spend- 
ing. The most likely victims are men 
of the class on whom fidelity bonds 
are required. If the bonding compa- 
nies escape a crop of claims it will be a 
miracle of luck or of good underwrit- 
ing. 














ASSUMING DIGNITY 


AT THE recent annual convention of 
the Nationa AssocrATION oF Lire UN- 
DERWRITERS at Detroit there was the us- 
ual amount of talk about the “dignity 
of our profession and how honorable it 
is.” Finally one or two level-headed 
members took exception to this foolish 
gabble. 

This constant straining after dignity 
and professionalism is tiresome. More- 
over, it arouses a suspicion that those 
who indulge in it need this bolsterinz 
to satisfy themselves that they are men 
of any standing in the world. In some 
cases this talk is probably but the echo 
of the “hot air” performances given for 
the stimulation of subagents. 

The life insurance business—or pro- 
fession, if one so prefers, though busi- 
ness is good enough—is dignified and 
honorable just as the men in it make 
it so. If all the men engaged in it were 
as good salesmen as those who travel 
for shoe or dry goods houses, life in- 
surance salesmanship would be as dig- 
nified and honorable as that of any use- 
ful commodity. If, on the other hand, 
life agents do business like beggars or 
“con” men, they make their calling very 
similar to those whose example they 
emulate. 

Dignity is in a man. In our town 
there is a street cleaner who is digni- 
fied because he cleans streets well and 
respects himself for so doing. 

Once we saw an Indian, who had 
been arrested for drunkenness, break- 
ing rocks on the streets in a western 





town. A doctor had contributed to his 
wardrobe a castoff frock coat and 
“plug” hat. The professional habili- 
ments did not make that buck digni- 
fied, however. 

If life insurance men are big enough 
in themselves to command respect, they 
will get it and need not trouble them- 
selves about dignity. If they are petty 
individuals no amount of prating of 
“the special dignity of our profession” 
will make them worthy of respect and 
they will not get it. 

As some ministers have to wear high- 
cut vests or white neckties to avoid be- 
ing mistaken for barbers, so the man 
who has nothing inside has to load 
clothes, mannerisms or other marks on 
the outside to try to make himself and 
the world think he really is somebody. 
He may fool himself, but the world 
generally sizes him up for just about 
what he is worth. 





A NICE LITTLE GRAFT 


THE progressive Republicans of South 
Dakota have declared in favor of the re- 
peal of the law requiring the annual pub- 
lication of insurance company statements. 
Right or wrong appears to have had 
nothing to do with dictating this action; 
it was done solely because which ever 
party or faction was out of office charged 
the one which was in office with throwing 
these statements to favored newspapers 
in order to buy their influence. 

A frank statement of the newspaper 
view of the situation is found in a re- 
cent special dispatch to the Minneap- 
olis Tribune from Sioux Falls, in part as 
follows: 

The big insurance companies are well 
able to pay the cost of the publication 
of the insurance statements, and there 
is no good reason why these statements 
should not be printed for the informa- 
tion of the public. They also gave the 
newspaper men a little “pick-up” in 
the spring of each year, when a lump 
sum in cash proves very acceptable to 
the wielders of the paste-pot and 
shears. 

The agitation of the “outs” among 
the newspaper men against the dis- 
tribution of these statements has creat- 
ed such a strong sentiment that the pro- 
gressive Republicans felt called upon 
to.place a plank in their platform de- 
claring against the further publication 
of these statements, and as the pro- 
gressive Republicans promise to have 
control of the next legislature one of 
their duties, in carrying out platform 
pledges, will be to repeal the law pro- 
viding for the publication of these 
statements. ; 

Thus, in the aggregate the publishers 
of the South Dakota newspapers will 
each year suffer a loss of revenue 
amounting to many thousands of dol- 
lars, and the big and wealthy insur- 
ance companies will be benefited, as 
the savings in this respect can be kept 
in their treasuries. 

While the insurance commissioners 
individually and collectively are giving 
thought to the reduction of fire insur- 
ance expense, they should take into con- 
sideration these “side grafts,” author- 
ized by law. 

South Dakota is not the only sin- 
ner in this regard. The laws requiring 
local publication of statements are no 
part of the intricate and foolish system 
of raising revenue by indirect taxation. 
They are simply devices of politicians 
intended to draw a little blood out of 
corporations for the benefit of the 
newspapers. These are among the first 
expenses that should be cut off. 





Personal Side of the 
Insurance Business 


Jacob M. Neuburger, who retired as 
western manager of the Atlas of Eng- 
land Dec. 31, 1908, died early Sunday 
morning at his home in Chicago. He 
was seventy years old last July 4. 
When Mr. Neuburger retired from of- 
fice he was given the honorary title of 
local director of the western depart- 
ment. For two or three years past he 
has been spending his winters in Cal- 
ifornia and was preparing to return 
there the last of next month. Mr. 
Neuburger has been rather feeble for 
some time although he aimed to get 
into the office at Chicago once a month 
or so. Some ten days prior to his 
death he had a relapse and recuper- 
ated from it. The immediate cause of 
his death was angina pectoris. 

Mr. Neuburger went with the Atlas 
as western field man in 1891 and estab- 
lished the department at Chicago in 
1892. He lived up to his business 
pledges rigidly. Mr. Neuburger was a 
champion of the right. He did a con- 
servative business and maintained a 
clean department. He was most kind- 
ly in his disposition and aimed at all 
times to be just. The interment was 
at La Porte, Ind., where he entered the 
local business in 1870. In 1873 he was 
appointed special agent for the Impe- 
rial, having been the district agent 
for the company the two previous years. 
In October, 1873, he was made special 
agent of the German American, a po- 
sition he held and filled with ability 
until he made the connection with the 
Atlas. Mr. Neuburger left two daugh- 
ters and a son, the latter being John M. 
Neuburger of Cincinnati, special agent 
of the Atlas in Ohio and West Vir- 
ginia. 





James C. Bergstresser, editor and 
proprietor of the Insurance World of 
Pittsburg died last Sunday evening of 
cancer of the throat. He has been in 
poor health since January and last June 
went to Berlin for treatment. Last 
month he returned home in a delicate 
state and underwent further treatment 
in New York City and later at Foun- 
tain Springs, Pa. He died at the last 
named place. 

Mr. Bergstresser was born in 1851. 
He practiced law for a time and then 
became a civil engineer. He estab- 
lished the Insurance World at Phila- 
delphia in 1874 and published it there 
for six months. He then moved it to 
Pittsburg. Mr. Bergstresser was on in- 
timate terms with company officials and 
his counsel was often sought. He made 
his paper a positive force in its line. 
He conducted it on high class lines and 
was not afraid to tell the truth. Mr. 
Bergstresser’s wife died four years age 
He is survived by a brother, nephew: 
and nieces. J. L. Bergstresser, man- 
ager of the Insurauce World, is a 
nephew. 

M. Davis, president of the St. 
Louis Fire, whose automobile was hit 
by a Chicago & Alton train at Nameo- 
ki, Ill., last week, is recovering at the 
Washington hotel, St. Louis. His in- 
juries included fractured collar bone, 
dislocated shoulder, broken right thumb 
and many laceratons. Doctors expect 
him to return to his office early next 
week. 

H. F. Cornell has resigned as man- 
aging underwriter of the Eastern Fire 
of Atlantic City. He was formerly lo- 
cated at Detroit where he was general 
agent of the old German of Freeport 
for quite a large eastern territory. 


At the meeting of the Missouri-Kan- 
sas nest of the Blue Goose, held at Ex- 
celsior Springs Oct. 13, Milton Welsh, 
the veteran independent ‘adjuster at 
Kansas City was presented with a pair 
of diamond cuff buttons by the field 
men. The recipient celebrated his six- 
ty-eighth birthday anniversary on that 


1853. 





Recent Decisions on 
Liability Insurance 





_The Chicago Insurance Green Bag 
cites a case in liability insurance where 
it was decided that disease contracted 
by an employe is scheduled in the pol- 
icy though not stipulated in the sched- 
ule. 

An employe of insured was charged 
with the care of horses suffering from 
glanders. He had no notice of the disease 
from which the animals were suffering 
and in course of his employment con- 
tracted the disease. The policy con- 
tained schedules of employment under 
which the company was to be held lia- 
ble and were limited tv duties within 
the factory, shop or yard. The stables 
were a part of the plant. | 

The liability insured against was that 
“imposed by law upon the assured for 
damages on account of bodily injury or 
death accidentally suffered by any em- 
ploye.” Upon suit by the employe for 
damages for negligence the insured no- 
tified the insurance company to defend 
which it declined to do. The case was 
tried on stipulation without a jury and 
the court found for the plaintiff in a 
considerable sum which the supreme 
court of Massachusetts affirmed saying 
in part: 

. @ 2 

It is clear, we think, that the infection 
which caused the disease which Barry 
suffered was due to accident. It was in 
the nature of an accident that he was set 
to work upon or cleaning after horses 
that had the glanders, and it was in the 
nature of an accident that he became in- 
fected with the disease. * * ‘It was 
an accident that the workman in dealing 
with the wool was brought in contact with 
that which might infect him with this 
disease of anthrax, and it was a further 
accident that the disease attacked him.’ 
If the disease was the result of an acci- 
dent, then we do not see why it does not 
follow that the bodily injury which Barry 
suffered as the result of the disease was 
not accidentally suffered, nor why the case 
does not come within the terms of the 
policy. The language is ‘bodily injuries 
accidentally suffered.’ It hardly could be 
broader. The intention is, as has been 
said, to afford full protection and indem- 
nity to the assured. Any accident that 
causes bodily injury in any way is in- 
cluded. Bodily injury is more commonly 
associated perhaps with physical force 
of some sort, but in the absence of any- 
thing in the policy limiting it to that we 
do not see how or why it can or should 
be so restricted. A liability growing out 
of an accident which results in infecting 
the workman with a loathsome and dan- 
gerous disease and thereby causes him 
great and perhaps lasting physical injury 
would seem to be as much within the 
spirit and intent of the contract as if the 
injury had been caused by a blow or 
some other equally obvious manifestation 
of force. As was said by Lord Halsburg 
in Brinton, Ltd., v. Turvey (1905), A. C. 
230, 233, the anthrax case, when some 
affection of our physical frame is in any 
way induced by an accident, we must be 
on our guard that we are not misled by 
medical phrases to alter the proper ap- 
plication of the phrase ‘accident causing 
injury,’ because the injury inflicted by ac- 


(CONTINUED ON PAGE 26) 





day. The presentation speech was 
made by C. W. Fort of the Home and 
Mr. Welsh feelingly responded. Im- 
mediately afterwards Crossan 
presented Mr. Welsh with a handsome 
traveling bag, the gift of the adjusters 
of Kansas City. 


Marshall S. Driggs, aged 76, presi- 
dent of the Williamsburg City, died 
last week at his summer home in New 
Canaan, Ct., from heart trouble. He 
entered the employ of his company in 
He became secretary and re- 
signed in 1857 to enter the warehouse 
business. In 1868 he was elected a di- 
rector and succeeded his father as pres- 
ident of the company in 1883. He was 
active in the service of the National 
Board and in the New York City under- 
writing institutions. Mr. Driggs was a 
director in the National Surety, Empire 
State Surety and several financial con- 
cerns. He was particularly adept in 
making investments. His company has 
been operated along conservative lines 
and has always been regarded as most 
trustworthy in every respect. 
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LIFE MEN TO HONOR POWELL 


Louisville Association of Life Under- 
writers Will Give Banquet for 
the National President 








The Louisville Association of Life 
Underwriters will tender to Henry J. 
Powell, manager for the Equitable, who 
has just been elected president of the 
National Association of Life Under- 
writers, a complimentary banquet. Mr. 
Powell recently retired as the head of 
the Louisville organization. 

A meeting was held Monday for the 
purpose of working out the details of 
the affair, and it was practically decided 
to have the dinner at the Pendennis 
Club, a leading social organization of 
the city. Several prominent speakers 
will be secured, though the exact pro- 
gram of speaking has not yet been de- 
termined. 

The banquet will be held Oct. 3, and 
will be a fine testimonial to the es- 
teem in which Mr. Powell is held by 
his confreres in life and underwriting 
circles in Louisville. 





Commercial Life Convention 

The second annual meeting of the 
agents of the Commercial Life of In- 
dianapolis will be held at the home of- 
fice Oct. 7 and 8. The program calls 
for a social session Friday morning. 
Friday afternoon the agents will be ad- 
dressed by A. F. Sheldon of the Shel- 
don school, Chicago. Friday evening 
a banquet will be tendered the agents 
at the Columbia Club. After dinner 
talks will be made by prominent busi- 
ness men of Indianapolis. The Sat- 
urday session of the meeting will be de- 
voted to business. 





Sent Large Delegation 
The Cleveland Association of Life 
Underwriters is proud of the fact that 
it had the largest delegation present at 
the meeting of the National Associa- 
tion of Life Underwriters at Detroit. 
Twenty-five Cleveland men attended. 





Discuss Union Central Case 
The meeting of the committee of the 
insurance commissioners relative to the 
Union Central Life case in New York 
recently did not result in any decision 
of the matter and it was decided to 
turn the whole matter over to the Mo- 
bile convention to decide. Those pres- 
ent included Lemert of Ohio, Hartigan 
of Minnesota, Hardison of Mass., and 
Hotchkiss of New York. As the latest 
decision of the courts favored the con- 
tention of the company the part the 
insurance commissioners will take is a 
matter’ of doubt. Of course, whether 
the courts’ decisions favor the com- 
pany or not it would be possible for 
the insurance departments to bar the 

company from the various states. 


International’s $200,000 Club 
On Friday and Saturday of this week 
the International Life of St. Louis will 
entertain the company’s $200,000 Club 
at the home office. The business ses- 
sions will be held at the office of the 
company. On Friday a mid-day lunch 





will be served at Faust’s, and will be 
followed by an automobile drive, with 
a theater party in the evening. On 
Saturday the mid-day lunch will be at 
the American hotel, and in the evening 
a banquet will be given at the Mar- 
quette hotel. 





METROPOLITAN SECURES DATA 





May Decide to Grant Cessation of Pre- 
miums to Ordinary Policyholders 
Who Are Wholly Disabled 





The Metropolitan Life is considering 
offering to its assured holding ordinary 
policies relief from further payment of 
premiums in case they are wholly and 
permanently disabled by bodily injury 
and disease so that they are not able 
to pursue any remunerative work or 
follow any gainful occupation. 

This applies to policyholders under 
age 60. The company is addressing 
its policyholders asking those that are 
disabled to notify it and give the cause 
of disablement. After the replies are 
in and the company has an opportunity 
to assimilate them it will announce 
whether its proposed course is feasible. 





Chicago Life Men to Meet 

The executive committee of the Chi- 
cago Life Underwriters’ Association 
has decided not to have the special 
meeting arranged for this month but to 
have the regular October meeting on 
the evening of the 18th. At that meet- 
ing Dr. W. A. Evans, Chicago’s com- 
missioner of health will give an ad- 
dress. Reports on the National meet- 
ing at Detroit will be given by R. F 
Palmer of the Berkshire, Dr. H. C. 
Castor of the Connecticut General and 
G. H. Herrick of the Provident Life & 
Trust. President Girardin will, at the 
October meeting, announce the com- 
mittees that will have in charge the 
local activities of the National conven- 
tion in Chicago next year. The Chicago 
association will thus get busy early in 
the season to prepare for the big meet- 
ing. 





Visiting the West 

President Taylor of the Connecticut 
Mutual, accompanied by Secretary 
Deming, Superintendent of Agents 
Lovelace and Agency Correspondent 
Liebert, is making his annual swing 
around the circle, visiting Cincinnati, 
St. Louis and Chicago, and there meet- 
ing the agents from the neighboring 
territories. At Cincinnati last week, 
Connecticut Mutual agents from Ohio 
and Indiana gathered as guests of Gen- 
eral Agent Logan and met the home 
office men. These meetings are very 
informal, consisting mainly of prob- 
lems confronting the agents and the 
officers prepare to answer any ques- 
tions that may be asked, either con- 
cerning the company or the work of 
the agents. In the three days’ session 
was mixed various entertainments and 
on Friday a banquet was held at the 
Sinton, with a talk by President Tay- 
lor, outlining the progress of the com- 
pany during the past year and the plans 
for the future. On Thursday afternoon 
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THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


Fifttieth Armriwereary 
CORNELIUS DOREMUS, President 
fevete, at y- Dems ne nseuassarekesseenernnéed $ 43,621,266.26 
and Surplus .— (New York State Standard)  6,290,718.94 
palo er DED = a ree over 120,000,000.00 
Payments to Dolicgholders Since Organization... .. over 75,000,000.00 
Umexceliied Record For Fitty Years 
pk of the Germania’s new attractive policies with Lowe. PREMIUMS and HIGHER 
GUARANTE UES adopted January ist, 1910, is well attested by the fact that its business during 
1910 has shown unbroken monthly increases over the year 1909, from fo to over 200%. 
A few good openings for district managers under direct contract with the home office. 
2O NASSAL Ss TREET N stl ¥ < (one ke 








Provident Life and Trust Company 
OF PHILADELPHIA 

Insurance in Force (Paid-for Basis) $214,509,255.00 Assets (market vee 12-31-1909) $70,514,360.45 

The pews pe my of oe Provident are simplicity of form and for 


unsurpassed for conciseness 
‘The Premium rates of the Provident are exceedingly low and 
are will further reduced paces cnenal Gnddendo. 














CORRESPONDENCE WITH A 
yEnoua & Bie, < Cane "Asent, Eas Western Ohio - «+ 312 Union Trust Building, Cincinnati, Ohie 
Ss. S. SAFFOLD Eastern Ohio - «- 706-710 ‘Garfield Building, Cleveland, Ohio 
CROOK & E CHAPPELL ents -_ - © = «= 328 The Nicholas, Toledo, M4 
ANNEY & ROP ERING. ed ents - © ¢ > $25 Marquette Buildi i 
ASSETT & REESE, General Agents - - © -* © 3218-80 Ford Building, 
1910 
HOME LIFE INSURANCE co. 
Of NEW YORK 
Geo. E.Ide - President 
ASSET: . $23,626,018.63 THE RECORD FOR 1909 SHOWS THE 
BiLITIS, Jee fatetns Deed Di 858,691.52 FOLLOWING GAINS: 
Dividend Endowment Fund ‘Deders ed insuranceim Force . . «. «  « $4,164,339.00 
Dividends . 2,119,044, Assets ° ° - 1,917,117.00 
Net Surplus . ° e ° ° . 767, 327. " Deferred Dividend Reserve 148,581.00 
Insurance in Force . . «. ~~ ~~ 92,532.583.00| Contingency Reserve (Surplus) » 655,149.17 





State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 





Incorporated 1844 Burton H. Wricnat, Pres. 
New Business Gains 
errr ere re BRSPORED BESO BUNT BEBB. occ cccicccccccesceseses 53 
6 iis ascsserawene Increase 6 months 1910 over 1909 .................. 30% 
(Paid-for Basis) 
er rer Tr Increase 4 months 1910 i <bekeassees senbiane 73% 
(Paid-for Basis) 
There’s a Reason. 
EDGAR C. FOWLER, .. .. « « « Superintendent of Agencies 
DETROIT We closed the first half of 1910 with 


a rousing increase in new business over 
our record for the first half of highly 
prosperous 1909. 


In policies and dividends we have 
what the public wants. In literature and 
canvassing aids we have what the agent 
wants. And back of all is a reputation 

ained from 59 years of activity as a 
Rescachusetts Company. 

If you are a genuine producer, a 
delivering producer, and wish to join our 
forces, address, 


Will pay a salary and ex- 
penses to two big personal 
producers in Ohio, two in 
Michigan and two in Indi- 
ana, to act as Agency Su- 
pervisors. 


Address, s GEORGE > Fae 
FREDERIC APPS, aceeeinees 


President |Massachusetts Mutual 
Life Insurance Company 
Springfield, Mass. 


CORPORATED 166° 


Indiana Agents—Attention! 


van you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, “e INDIANAPOLIS. 


Give three references first 
letter. 











PESSIMISTS, ROUNDERS, TWISTERS, REBATERS, ADVANCERS, HOT AIR MERCHANTS AND MEN WITH INGROWING THOUGHTS NOT WANTED 
Optimists, Workers, Writers of Insurance and Settlers for Same, Men with Thoughts on Their Work and the Company they Represent, will do well to 


“COME TO THE PACIFIC witt WARD” 


(Formerly “TALK WITH WARD” of Cleveland) 
UNEXCELLED OPPORTUNITIES FOR GOOD MEN 


ror LHE PACIFI 


WHY ? {ine Pacific Coast is the Hom: 


712-13-14-15 Spalding Batiding, PORTLAND, OREGON 


NORTH-WEST—“THE LAND OF OPPORTUNITY” 
MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 


Founded 1868 by LELAND STANFORD—First President and First Policyholder 
The only Pacific Coast Company with age and experience back of it, writing more business in California than any other Company. Will do the same thing in the Pacific Northwest 


e Territory of the Pacific Mutual Life. 
Pacific Mutual Life is a} of the Largest Financial 


For further information write Fle He 


Institutions « on the Pacific Coast. 


WARD, Manager Pacific 
506-7-8 Mehiborn Building, SEATTLE, WASHINGTON 


If you are uninformed (as I was) investigate (es I did) and come (es I have 


Northwest 
415-16 Paulsen Baliding, SPOKANE, WASHINGTON 
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the agents, about forty in number, at- 
tended the Ohio Valley Exposition in 
a body and in the evening went to the 
Columbia theater. 





ZENO M. HOST WITH FEDERAL 





Becomes —ae Superintendent of the 
Chicago Company—Was Formerly 
Wisconsin Insurance Commissioner 





Zeno M. Host, who recently resigned 
as director of agencies of the United 
States Annuity & Life of Chicago, has 
been made agency superintendent of 
the Federal Life of Chicago. Mr. Host 
in his life insurance work has built up 
a good acquaintance and has gained a 
fine knowledge of the business. Presi- 
dent Hamilton has gained a strong man 
in his official family. 

Mr. Host came into national promi- 
nence while insurance commissioner of 
Wisconsin. When his term expired, he 
went with the insurance department of 
the Knights of Pythias as he was 
largely responsible for getting that fra- 
ternal on an adequate rate basis. He 
devoted himself to educating the mem- 
bers to the necessity of safe rates. He 
was director of agents of the United 
States Annuity & Life for two years. 





Resume Negotiations 

A. C. Sexton, deputy insurance com- 
missioner of Alabama, has resigned his 
position to become secretary of the 
Birmingham branch of the Citizens’ Na- 
tional Life, according to announcement 
from Louisville. 

President W. H. Gregory, of the Citi- 
zens’ National, is in St. Louis this week, 


A ?caan Mutual Premium, less a Penn Mutual 
D/ vidend a Penn Mutual Policy- 
containing Penn Mutual Values, makes an lnsur, 
ance Proposition which, in the sum of all its 
Benefits, is for net low cost and care 
of interests of all mem 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 








and values increased to full 3% reserve. 


A superintendent of Agents for the 
WANTED State of Illinois, by one of the best 
old line companies in America. 
The Western Underwriter. 





and it is understood that negotiations 
looking to the taking over of the St. 
Louis National by the former company 
have been resumed. 





Mutual Moves Chicago Office 

The general offices of the department 
of Chicago of the Mutual Life of New 
York, William B. Carlile, manager, will 
be removed on Sept. 26, from the 
Tribune building to the bank floor of 
the Woman’s Temple, which space has 
recently been vacated by the National 
City Bank. This will afford facilities 
for Manager Carlile’s growing business, 
as the space will be very much larger 
than the present quarters in the Trib- 
bune building. The medical depart- 
ment will have its quarters on the 
floor immediately above the new offices. 





Merged with Inter-Southern 

The policyholders of the Business 
Men’s Life, an assessment company of 
Louisville, Ky., have ratified the mer- 
ger with the Inter-Southern Life of 
Louisville, and it was made effective by 
the formal election of the officers an- 
nounced several weeks ago. James R. 
Duffin, a leading Louisville attorney, fs 
now president, John H. Leathers, who 
formerly held that position, becoming 
treasurer. 





No Move By the Equitable Yet 
J. P. Morgan who owns the con- 
trolling interest in the Equitable of 
New York has not yet appointed new 
trustees to hold the stock, the first five 
year period having expired. Mr. Mor- 
gan has been abroad all summer and 








Men of Energy 
ARE OFFERED 
work of Moment 


Union Mutual Life 
Insurance Co. 


Address either: ALBERT E. AWDE, 
Congress . Portland, Maine. TH 
CHASE, Supt., 405 Exch. Bldg., Los Angeles, Cal 














Address 8-I, care 





(eh LT 
A SIXTEEN MILLION DOLLAR COMPANY 


A Plan that Has Stood the Test for One-third of a Century 


State Managers for 
District Managers in Pa., Ky., So. 


te amount on other ages. 


riced insurance, chance. 
Persons of standing and ability wate for attractive contract, and waned ag dey 


N. Mex. Tenn., Nebr Utah, W: Idaho and Mont’ 
. Mich., tea wee Hii, lowa, Mo., Kan., Tex., Colo. and Wyo. 


Address HENRY PYLE, Sec’y and Manager 


NATIONAL LIFE ASSOCIATION 
DES MOINES, IOWA 





JUST NOW 


the Order of Unity is trying to see how quickly it 
can add 1,000 members under a new and decidedly 


ORDER OF UNITY 


233 Oliver Avenue, PITTSBURGH, PA. 


‘| THE COLUMBUS MUTUAL 


[T is “Business” for an agent to 

be able to sell Life, Accident 
and Health Insurance in one Com- 
pany. Most men need more than 
one form of Insurance. It is a great 
advantage to be able to supply his 
wants direct. YOU CAN HAVE 
THIS ADVANTAGE. Address 


LIFE INSURANCE CO. 





OLDEST IN AMERICA STRONGEST IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


Forte nae GEORGE T. DEXTER 


34 Nassau Street : : : : : : : 3 New York, N. Y. | 


THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 


A history of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 




















These are effective helps with intelligent prospects. 


Separate Territories to Agents a=«<<LONG CONTRACTS oxo FAIR TERMS 
The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 








PROOF OF PUBLIC CONFIDENCE 
This Congene has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 1909: 


' 456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
;Placed and Paid for. 

$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 
per day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
in Increase of Assets. 


Republic Life Insurance Company 


Kansas City, Missouri 
A. G. CRANE . . . President 


POLICIES GUARANTEED BY STATE DEPOSIT 
COVERING ENTIRE RESERVE VALUE 


High Class Managers Wanted 


in Missouri, Kansas and Oklahoma 
Attractive Compensation 





Address with full information 


J. S. Munsell, - - Supt. Agencies 


Sharp Blidg., Kansas City, Mo. 
A MESSAGE FROM THE 


MINNESOTA MUTUAL LIFE 


INSURANCE COMPANY 
Organized 1880 
E. W. RANDALL, President 


ST. PAUL, MINN. 


The advertisements in this journal show that all companies “want agents.’’ In 
many cases the connection you desire, the position you can fill, is not open to you. 
Then, too, we have no way of knowing that you contemplate a 4 that you are not 
entirely satisfied. Assuming that one company can pay as much for business as an- 
other, it depends, then, whether this Company is —— reasons of its own, to pay 
you more for certain work it wants done than will ano company. If you will give 
us the high sign. we will be pe to show you what we have to offer. Men of large 
caliber wanted in Michigan, Illinois, Nebraska, Missouri and Pennsyt 





vania. 








Wyandotte Bidg. COLUMBUS, OHIO 





Cc. P. WILLIAMS, Agency Manager, 
St. Paul, Minnesots 
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has not had time to take the matter up. 
Geo. W. Perkins of the Morgan house 
has had several interviews with Super- 
intendent Hotchkiss of New York. 
He states there is nothing definite to 
announce. The old rumor that the 
company would mutualize is again go- 
ing the rounds. 





SPLENDID WORK THE RESULT 





President Randall of the Minnesota 
Mutual Has Accomplished Much 
For the Company 





When the Minnesota Mutual Life got 
in trouble a couple of years ago it 
made no mistake in selecting E. W. 
Randall as president to pull it out. The 
date of the reorganization was late in 
1908. President Randall commenced 
by putting the knife into the expense 
account. During January, February 
and March, 1909, the company wrote 
no new business and in April only $67,- 
000. By June, 1909, its insurance in 
force had fallen off $450,000. By the 
end of the year it had made a net gain 
in business in force. In the first six 
months of this year it gained $80,000. 
Now it is writing at the rate of about 
$2,500,000 a year and expects to show 
a net gain in insurance in force for 
this year of from $400,000 to $500,000. 
Out of $19,000,000 insurance in force, 
only $210,000 is the old assessment busi- 
ness of the Bankers Life of St. Paul. 
Despite its having been reorganized 
from an assessment company, the mor- 
tality last year was only 68 percent of 
the expected. 

The company operates actively only 
in five states, although it has inactive 
agencies in three others. 

Nearly half the company’s assets con- 
sist of mortgage loans and by degrees 
its holdings of stock and bonds are 
being closed out and the money in- 
vested into mortgage loans. This 
year the company has lent no money 
at less than 6 percent. 

President Randall has adopted the 
policy of publicity. The company now 
gets out a statement semi-annually and 








WE WANT 


TWO GENERAL AGENTS 


One for Northern Illinois and 
one for Southern Illinois. 


Splendid Contracts for live men. 


Peoria Life Insurance Company 
Peoria, Ill. 














files it in Minnesota, although the law 
requires only an annual statement. 





Hubbard Returns to the East 
Ralph K. Hubbard, who came west 
first with the Federal of Chicago and 
later with the Great Northern of Wau- 
sau, Wis., has returned to New York 
and has connected with the agency de- 

partment of the United States Life. 





Supervisor Marthens Resigns 
E. A. Marthens of Chicago, ageucy 
supervisor of the Hartford Life in Illi- 
nois, has resigned. Prior to going with 
the Hartford he was manager of the 
Columbian National for northern IlIli- 
nois. 





Mutual Benefit’s Kentucky Meeting 

A meeting of agents for the Mutual 
Benefit in Kentucky was held at Louis- 
ville last Friday and Saturday, a ban- 
quet at the Galt House Friday even- 
ing being the principal feature of the 
gathering. W. W. Dennis, state agent 
for the company, presided as toastmas- 
ter, and informal talks were made by 
many of those present, including A. A. 
Drew, superintendent of agencies, who 
came from the home office for the pur- 
pose of being present. 

Saturday morning a meeting for the 
purpose of discussing ideas as to prac- 
tical work were exchanged. Fifty-three 
agents attended. 





Gets Some Good Men 

H. M. Payne who was one of the 
largest producers of the Kansas City 
Life, Kansas City, Mo., has formed a 
connection with the newly organized 
Detroit Life. His connection with the 
new company will be that of superin- 
tendent of agents. 

The Detroit Life has closed an agree- 
ment with E. O’Brian of Houghten, 
Mich., as general agent for the upper 
peninsula. Mr. O'Brian was formerly 
connected with the Northwestern and 


The Columbian National Life 
Insurance Company 


Ufe, Accident and Health Insurance 


The Only ne ay ee 
Non - Participating Company 


{The New Columbian Policies are 
a aaleasiarementiarimaal 

















Good Contracts and Tere 
tory for Good Producers 


ARTHUR E. CHILDS. - - President 








Will re-insure, buy or ab- 


sorb any 


Life 


Insurance 


Company doing business or 


in process of 


organization. 


Correspondence strictly 


confidential. 


Address 73-V, care 
The Western Underwriter 


Incorporated as a Stock Company by the State of Illinois 





Goneanny 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 


WHY don’t you write the Company AT ONCE? 





Union Life Insurance Co. 


OF CHICAGO 


HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Helther, Presidenrmt 


W ANTE D—MEN WHO CAN SHOW RECORD AS PERSONAL PRO- 
DUCERS. EXTRA INDUCEMENTS FOR RIGHT PARTIES. 


Edward R. Millett, Supt. of Agents, Home Office 


LIBERAL COMMISSIONS 


To Good Men in Indiana, Ohio, Michigan, Pennsylvania 














Assets, January, 1910 . $ 381,275 
Surplus to Policyholders 198,530 
Insurance in Force 4,700,000 





FORT WAYNE 


LINCOLN LI LIF iN DIANA 


GERMAN NATIONAL LIFE INSURANCE COMPANY 


CHICAGO 


Capital $500,000.00 
LEGAL RESERVE 
$100,000.00 Deposited With the State 


Agents Wanted. 





Contracts Direct With Company 
Vice-President and 


EDWARD G. BRAZIER Gace 


Home Office, CHICAGO, ILL. 


The First National Life and 


Accident Insurance Company 
Of Pierre, South Dakota 
CHARLES L. HYDE, _.__._ President 
Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 


Capital, : 1 $250,000.00 
$100,000.00 deposited with the Insur- 


ance Depart ment of South Dakota 
Backed by the substantial interests of South Dakota 


Ohio Department, . . . 425 East Fourth Street, Cincinnati 
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had the distinction of being among the 
big producers of the company. His 
contract with the Detroit Life provides 
that he will produce $1,000,000 of busi- 
ness Or more a year. 

S. C. Smith, cashier First National 
Bank, Boyne City, Mich., has closed a 
contract with the Detroit Life as gen- 
eral agent for that territory. For the 
past ten years Mr. Smith has been con- 
nected with the Equitable as special agent. 





EQUITABLE GETS A LICENSE 





Company Has a Good List of Officers 
and Is Cultivating Its 
Home Field 





The Equitable Life of San Antonio, 
Tex., has received its license from the 
Texas department and has already 
made contracts with quite a large num- 
ber of the leading producers in Texas. 
Business has begun to come in in very 
satisfactory quantities. 

The standard of admission of the 
company will be held very high by Dr. 
Wm. M. Brumby, who is just resign- 
ing the position of state health officer 
to become the medical director of the 
company. 

Dr. Frederick J. Combe, president of 
the company, by special invitation, at- 
tended the annual meeting of the 
American Life Convention, at Des 
Moines, last week. 

I. J. McGee, who was associated with 
the promotion of the company, is no 
longer connected with the institution 
in any way. He has gone east. 

The company is confining its business 
entirely to nonparticipating plans and 
to the Texas, for the present. It is 
putting out a special form of policy, 
“Increasing Death Benefit,’ which is 
meeting with very great favor wherever 
presented. 

Carl T. Prime, who has been con- 
nected with different life companies in 
the north as in an official capacity, is 
general manager of the Equitable. 





Adopting District Agency Plan 

The Security Mutual of Lincoln, 
Neb., is gradually adopting the district 
agency plan instead of having special 
agents roam at large. Its idea is to 
get men down to a definite field. The 
company does a very comfortable busi- 
ness in Nebraska. It gets some busi- 
ness in Kansas but finds that state has 
been pretty well shot to pieces by stock 
selling schemes. President Lindly 
says Nebraska has been freer from pro- 
fessional stock selling than most states. 
The company also operates in South 
Dakota. Secretary Lindly devised the 
reporting system on agents for the 
American Life Convention. 





Organized At. Low Expense 

The Preferred Life of Grand Rapids, 
Mich., is a young company which was 
organized at low expense, the cost be- 
ing 2.8 percent of the capital and sur- 
plus. Its first $500,000 of business was 
put on the books at an average expense 
of 70 percent. Grand Rapids is a city 
which takes much pride in its home 
institutions and the Preferred Life is 
getting good support from the people 
of the city. Among its directors are 
the presidents of four of the leading 
banks of the city and the aggregate 





wealth of all the directors is estimated 
at $100,000,000. 

John P. Stake, manager of agencies, 
was for a long time superintendent of 
agencies of the Central Life of Des 
Moines. He tells an interesting story 
of the “bull headed luck” of a green 
agent. Recently one of the Preferred’s 
agents, who had had no previous experi- 
ence, brought in a premium of over 
$1,400. He had written two partners 
for the benefit of their business. Not 
knowing that much of this business is 
written on the term plan, he talked 
nothing but 20-payment life to them 
and landed them on that plan. 





Changing To a Stock Basis 

The Western Reserve of Muncie, 
Ind., which is reorganizing on a stock 
basis, expects to have all its stock 
placed by the end of the year so it can 
be on its new plan by Jan. 1. The 
stock was first sold at one and a half 
for one. It is now being sold two for 
one. The company until the last few 
weeks has not made an effort to get 
much new business this year, owing to 
its going on its new system. During 
the latter part of the year it is stim- 
ulating its productive forces. 


a ee 


Will Stick to Home Section 

The Southwestern Life of Dallas is 
writing about $5,000,000 a year, most of 
it within 150 miles of Dallas. It is en- 
tered in Arkansas also, but the agency 
is not very active. Vice-President T. 
W. Vardell does not believe in a younz 
company’s spreading out until it is 
ready for it. When the Southwestern 
was started the old administration en- 
tered it in Virginia. When the new 
administration took hold it found a 
fight on with the Virginia ‘general agent 
who had sued both the company and 
the former president for $10,000 each. 
These suits were settled and the com- 
pany quit writing in Virginia. In or- 
der to eater the state it was obliged 
to purchase $10,000 in Virginia bonds. 
These net about 3 percent interest as 
against 7 percent earned on its Texas 
investments, thus causing a loss of 
$400 a year. About $50,000 in Vir- 
ginia business still remains on the 
books and with nobody to look after it 
the best of it is being twisted away, 
thus causinyr as selection against the 
company. This experience has been 
enough to cure the Southwestern Life 
of any desire to jump into distant ter- 
ritory, if the present administration 
ever had such a des‘re. 


Will Write Two Millions 

The Lafayette Life will write $2,- 
000,000 this year. The company makes 
its strong bid for business in Indiana. 
In spite of the many companies in the 
state, they all find it a good field. The 
army of agents and many home com- 
panies have a life insurance educational 
influence. The Lafayette Life operates 


WANTED 


Men to sell stock in every state for a 
Ten Million Dollar Company. Some- 
thing absolutely new in insurance. 
Address, 405 Wyandotte Bid., Columbus, 0. 











STOCK SALESME 





ADDRESS WITH REFERENCES 


We have the best selling 
proposition on the market. 
Unique plan. Strong pullers. 





CONSERVATIVE LIFE INSURANCE CO., South Bend, Indiana 





CAPITAL $100,000.00 





H. THOS. HEAD, Pres. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
u are not in touch with Public Savin 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., 9F amenica 
HOME OFFICE: Indianapolis 


progress. Your 





1910 SEMI-ANNUAL RESULTS 





i ken bbb pak atasigcadidedbapicces sis keane $366,257.00 

Increase 38%. 

I ek eee sa BAG ahlin Bb ESA DUIGEE Senin baba 90,901.00 
45%. 

i 2s's6 iw cre se beeetd bu esseeeseeseeeee ee 62,641.00 

Increase 13%. 

ie obs inka Sue ee aaa eee ae eb aeee 5,045,000.00 


Increase over 20%. 
OHIO ONLY 


The Midland Mutual Life Insurance Company 
Home Office—COLUMBUS, OHIO 


Dr. W. O. Thompson, President B. F. Reinmund, Secretary 


The Cleveland Life Insurance Co. 


WM. H. HUNT, President 


IS STRONG, PROGRESSIVE and an 
AGENTS’ COMPANY 





You want to work for that kind of a Company— 
therefore apply to Agency Department 


The Cleveland Life Insurance Co. 
CLEVELAND, OHIO 


LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 
LOW PREMIUMS—— HIGH GUARANTEES 
AND LIBERAL POLICY CONDITIONS 
Are the Salient Features of all Policies Issued by 


THE CONSERVATIVE LIFE INSURANCE CO. 


WHEELINC, W. VA. 
For this reason it is writing a large business in Ohio. 
Men who can make good can make good 
contracts with the Company. 


NOT AS BIC AS THE OLDEST BUT AS COOD AS THE BEST 


A STRONG ADVISORY BOARD 


BEST OF BANK REFERENCE 


500 STOCKHOLDERS 


SALESMEN WORKING ON LEADS 

















These are some of the reasons why our salesmen are meeting with 
success in placing the stock. We want a few more men in Ohio, 
Indiana and Michigan, who will place stock, and then develop 
the field in which they have placed stock for Life Insurance. 





THE TOLEDO LIFE INSURANCE COMPANY 
TOLEDO, OHIO 
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in six states. It is in Missouri, Ar- 
kansas and Kansas. 


Indiana. 

Fidelity Mut.—William Zapp, Evansville. 

Home, N. Y.—F. E. Hypes, North 
Salem, 

John Hancock—C. C. Ball, Muncie; C. 
J. Dean, Rensselaer. 

Lincoln Natl—cC. H. Clay, Dunfee. 

North Amer., N. J.—M. C. Armstrong, 


Mt. Vernon. 
Mich.—W. F. MacGinnitie, 


Northern, 
Portland. 

N. . Mutual—L. D. Hershberger, 
Shipshewana; J. A. Abel, Mitchell. 

Penn Mut.—Wilbur Higgins and G. I. 
Pollard, Gary. 

U. S. Annuity and Life—T. O. Shilling- 
law, Hammond. 





Ohio 


Aetna—H. H. Hoffmaster, Youngstown. 
Bankers, Neb.—H. S. Burke, Nevada. 

Columbian Natl.—John Ott, Metamora. 
Equitable, N. Ww. Creer, Cleve- 


land; C. Towson, Lancaster; C. A. 
Burhaus, Cincinnati; W. H. Jones, Cin- 
cinnati; W. A. Hosack, Mt. Vernon; J. 


Cc. Myers, Dayton; Paul H. Welcker, Co- 
shocton; . B. Dirlam, Mansfield; M. D. 
Ward, Mansfield. 

Equitable, Iowa.—L. L. Miller, Arcanum. 

Hartford—H. R. Van Pelt, Hillsboro. 

Mass. Mutual—W. P. Bourman, Ports- 
mouth. 

Mich. State—A. F. Shearer, Cleveland. 

Mutual, N. Y.—G. M. Fox, Cleveland; L. 
FE. Crawford, Holmesville; W. F. Garver, 
Millersburg. 

National, Vt.—J. C. Crooks, Marietta. 

North Amer., N. J.—E. B. Capehart, 
Cleveland. 

N. W. Mutual—W. G. Kitselman, San- 
dusky; W. L. Lane, Marblehead; W. V. 
Myers, Canton. 

Penn. Mut.—W. L. Alexander, Canton. 

Pittsburg L. & T.—L. 8S. Leech, Ada; 
H. G. Barnard, Geneva. 

Royal Union Mut.—Herman Samblanet, 
Louisville. 

Security—C. A. Farmer, Salem; Urshel 
c. Brown, Dayton. 

Security Mut.—G. W. Brokaw, Canton. 

State, Ind.—F. B. Wakefield, Cincinnati. 

State Mut., Mass.—A. S. Wackerman, 
Cleveland. 

Traveler’s—Charles Burk, 
Samuel Rosenthal, Cincinnati. 


LIFE NOTES 


The business written by the Missouri 
State Life in August amounted to $1,- 
117,270. 


F. D. Sisson 


Hamilton; 





has been appointed dis- 


trict agent for the Provident Life & 
Trust at Davenport, Iowa. 
M. Deering, formerly with the 


Equitable, is appointed Iowa state agent 
of the Northwestern National Life. 


J. L. Shields has been appointed man- 
ager of the Phoenix Mutual Life for 
Indiana, his partner, E. L. Killen, 
ing died recently. 

After being out of Nebraska for three 
years the Minnesota Mutual Life has se- 
cured a new license, and has reentered 
the state for business. 

Alfred Clover, well known in Chicago 


hav- 





life circles, has become general manager 
of Orr’s ing, Real Estate, Insurance 
Agency Co., at 2325 West Madison street, 
Chicago. , 


R. H. Coshun, field superintendent of 
the Northwestern National Life, has been 
appointed manager of the Pacific depart- 
ment of the same company and will make 
his headquarters in Seattle. 


Theodore M. Banta, who was cashier 
of the New York Life up to a few months 
ago, and who had served the company for 
forty-six years, is dead at his home in 
Glenbrook, Conn., aged 76 years. 

The New York Life has issued a call for 
a conference between its officers, a num- 
ber of the leading domestic fieldmen and 
a corps of agency men, to be held at the 
Mount Washington Hotel, Bretton Woods, 
in the White mountains, Sept. 27. 


The Travelers held its big agency con- 
vention at Thousand Islands last week. 
Actuary J. F. Roche, who made the 
examination of the Fraternal Mystic 
Circle for the North Carolina and Vir- 
ginia departments, has filed his report. 
F. H. Byers, who has been cashier of 
the Cincinnati office of the Travelers, 
has been appointed to the field, working 
from the Cincinnati office. W. J. Hitch- 
cock, who has been at the company’s 
office at Binghamton, N. Y., has come 
on to Cincinnati to take his place. 
Offices of the Midwest Life of Lincoln, 
and the Capitol Life of Denver, have 
been closed in Omaha. The Midwest will 
take care of its Omaha business from 
Lincoln; and the Capitol retains its Ne- 
braska license, so that it will be able to 
work into the state from Denver. 
Secretary Thomas Wood of the Abra- 
ham Lincoln Mutual Life of Philadel- 
phia, is making a trip through the west 
with a view to entering the company in 
several states later on. he company 
will have $300,000 capital. Mr. Wood 
states that two-thirds is now paid up. 


Following the new appointments which 
have been made by the Pacific Mutual at 
Cincinnati, the company has taken new 
offices at 805 First National Bank Build- 
ing. Harry M. Diggins is now cashier 
and city manager of the accident depart- 
ment, Henry Greisheimer general agent 
of the accident department and W. ‘ 
Jones general agent of the life depart- 
ment. 


The Southern National Life of Louis-. 


ville has filed amended articles of in- 
corporation with the secretary of state, 
fixing its home office at Lyndon, Ky., in- 
stead of Louisville. This is a suburb 
a few miles east of the city, and the 
executive business will be transacted 
there, although the Louisville offices will 
be maintained. The purpose of the 
change was to avoid the payment of city 
taxes. 

L. S. Lindsay, who has been agency di- 
rector for the New York Life at Seattle, 
Wash., for some time, has been pro- 
moted by the company to be supervisor 
in the extreme northwest. His territory 
includes the states of Idaho, Montana, 
Washington, Oregon, British Columbia 
and Alaska. Mr. Lindsay is a son of C 
S. Lindsay, who was formerly for some 
years general manager for Great Britain 
of the company’s agencies. Mr. Lindsay, 
the elder, came to the home office about 
two years ago. 





FIELD SUPERVISOR WANTED 


A high class western life com- 
pany wants a field supervisor 
for Illinois. Address 89-L, care 
The Western Underwriter. 





ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 
LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
T. J. Nichols, Pres. R. P. Grimes, Secretars 


REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 
INDIANAPOLIS 


Operates under the Compulsory Deposit Law or mouna 
Reliable Agents Wanted. Address 
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The SCRANTON LIFE INSURANCE COMPANY 


wants 2 STRONG STOCK MAN '“sr'ne'chice on HOME-OFFICE LEADS 


The Company has produced eleven‘ 11) millions of paid-for business in twenty-cight(28) months. This is 
an unusual opportunity for a man with haracter and ability, who can demonstrate his record as « high-class 
producer of large contracts,as the Company was organized by the potential men in twenty of the largest corpor 
ations in Pennsylvania, whose influences extend over several! states. Address, with record and references : 


‘EFFERSON WALLACE, Superintendent of Agencies, . . . SCRANTON, PA. 


International Life Insurance Company 
St. Louis, U.S. A.] 


Winning in Competition is the Test of Worth, International Policies Never Fail 


Missouri, Illinois, Oklahoma, Texas and New Mexico. OPEN TERRITORY for 
men who can produce the goods. “Dead ones” meet a poor reception, but here’s 
something to tie to for men worth while. A contract that’s “different,” and policies 
which come to the scratch with a snap. Write today to 

J. L. BABBLER, 


MASSEY WILSON, President. General Manager of Agencies. 
ARTHUR JORDAN, President 











THOS. J. OWENS, Secretary 


Meridian Life Insurance Company 


Indianapolis, Indiana 


THERE IS A REASON wby our agents find so ready a sale for 

the policies of this Company. A solid, 
conservative yet progressive company with most attractive policy contracts 
tells the story. AGENTS WANTED in Indiana, Kentucky and West Virginia. 
Address Agency Department. 


This space reserved for 
the advertisement of 


The South Bend Life Assurance Co. 


SOUTH BEND, IND. 











Confidential 


Adjustments and Settlements. 





ROBERT A. 


Attorney-at-Law 


84 Adams Street 
CHICAGO 


Accurate Inspections on Applicants, Agents, Examiners, Investigations of Claims 
Evidence Procured, Affidavits,{Depositions, etc. 


Personal [attention to confidential 
matters anywhere in the} Middle West 


My experience covers six years of confidential workf for life companies through 
the Middle West. My files contain 7,500 reports. 


MEIER, Jr. 


Information 


Correspondence solicited 














GIRARD LIFE INSURANCE CoO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHAPD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 





Thie Conneay is operated on careful and conservative lines, and is meeting with exceptional success. 
Its mans of securing the active co-operation of its policy-holders in obtaining its business is very attract- 
ive and uf great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 
DREXEL BUILDING, - - PHILADELPHIA, PA 


AGENTS WANTED 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 
ADDRESS 


THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFEILD ILLINOIS 
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Casualty and 


Surety News 





PAPERS THAT WERE READ 


PRESIDENT FAXON’S ADDRESS 





Uniformity of Phraseology Most Press- 
ing Work Before the International 
Accident Association 





Bretton Woods, N. H., Sept. 22— 
(Special)—In his address to the twen- 
ty-third annual convention of the In- 
ternational Association of Accident Un- 
derwriters, President Walter G. Faxon 
said in part: 


The efforts that have been made at our 
conventions for many years to establish 
uniformity in policy phraseology and to 
prevent the widespread introduction of 
special features involving material in- 
creases in claim payments and altogether 
unnecessary complications in the conduct 
of the business, is history with which you 
are all familiar. 


Determined Effort Being Made 


It can truthfully be stated that never 
before in the history of this organization 
has so determined an effort been made, or 
one which promised such satisfactory re- 
sults, as this recent attempt to reform 
policy contracts. That certain obstacles 
have interposed to delay—for a brief time 
only, let us hope—the adoption of the re- 
forms, places a responsibility upon the 
companies to make renewed efforts toward 
bringing about the greatly to be desired 
results. 

Heretofore, the difficulty in securing the 
elimination of any feature regarded as 
undesirable by many companies has been 
that some one cr two companies have re- 
garded the feature with favor and have 
prevented unanimous action. Under the 
plan proposed, nearly every company was 
called upon to forego the further use of 
some features which it favored. Never 
before has there been greater willingness 
manifested by the companies to sacrifice 
their individual preferences. 

The time has been too short since this 
matter was taken up to accomplish such 
extensive changes as were proposed, but 
it is entirely possible that the desired 
modifications will be accomplished in the 
very near future, by the expenditure of 
further effort on the part of the members 
of this organization. 

Danger of Modification 

The National Convention of Insurance 
Commissioners assembled at Colorado 
Springs, in August last year, adopted, for 
recommendation to the legislatures of 
their respective states, a bill for standard 
provisions in accident and health insur- 
ance policies, which bill, substantially as 
adopted by the commissioners, has already 
been enacted into law by New York and 
Massachusetts, and failed of enactment in 
Ohio only by a mishap of some sort. Min- 
nesota had already a law upon its we 
books similar in many respects to this 
one. During the coming winter we may 
expect similar legislation will be enacted 
by many more of the states and, as oc- 
curred in New York state, modifications 
may be proposed in the language agreed 
upon which, if embodied in the law, will 
defeat the very object sought for by both 
the companies and the commissioners 
working together for a long time, namely, 
uniformity in the statutory requirements 
concerning policy forms. 

It is this outlook which so strongly 
emphasizes the foresight and wisdom of 
my immediate predecessor in office—the 
present chairman of your executive com- 
mittee—Mr. H. G. B. Alexander, in bring- 
ing to your attention, at Niagara Falls 
last year, the great desirability and ne- 
cessity of our having efficient instrumen- 
talities for promoting wise legislation and 
retarding harmful legislation, without im- 
posing the burden upon the current in- 
cumbent of the office of chairman of the 
executive committee. The committee hav- 
ing this matter in charge has worked 
hard to accomplish its aims during the 
year and the results which will be laid 
before you in the executive committee 
report will merit and I trust will receive 
your most serious consideration. If these 
results have not been so successful as we 
might wish, let your good judgment de- 
velop the plan still further to a success- 
ful issue. 





FARR PLACES THE BLAME 


Finds Court Prejudice Due to Resistance 
of Just Claims 





Chester N. Farr, a Philadelphia at- 
torney, read a paper on “The Attitude 
of Courts Toward Insurance Com- 
panies.” He admitted that courts as 
well as juries are hostile, but expressed 
the belief that if companies would re- 
sist claims only when the equity of the 
case as well as the language of the 
policy was with them the courts would 








again show a proper respect for the 
language of the policies. The follow- 
ing is a summary of his paper: 

I cannot claim an extended familiarity 
with the early history of the construction 
of accident insurance policies, but to my 
notion it was something like this. The 
first, the very first, were comparatively 
simple in their scope, until it was dis- 
covered that this simplicity introduced a 
great quantity of what might be called 
freak accidents for which the courts 
held the companies liable, thus: Mr. 
committed suicide while insane (every- 
body is insane when they commit sui- 
cide): held, an accident. “Suicide, sane 
or insane,” forthwith barred by the poli- 
cies. Mr. C was hanged by a mob; held, 
an accident. “Intentional injuries in- 
flicted upon the insured by himself or 
any other person” barred. Mr. D lifted a 
weight and broke a blood vessel: held, an 
accident; and “voluntary over-exertion” 
barred forthwith. And so on, until com 
ditions and exceptions threatened to over- 
balance the policy. 

Unjust Resistance of Claims 

The courts might not have become 
hostile if the excepting provisions had 
been used in defense only when the de- 
fenses were equitable. Some companies, 
however, began to use them to evade just 
claims, and the courts, when they met 
with just claims, evolved weird construc- 
tions of the language of the policies. It 
will be found that most of the distorted 
constructions of the courts have been 
made in cases that ought not to have been 
resisted. The distorted rulings, however, 
became precedents, and practically nulli- 
fied the policies. 

There are continually arising claims in 
which fraud is apparent, or in which 
disease is a pronounced factor. True, 
these questions involve not infrequently 
disputes of facts, but where the com- 
pany is possessed of the weight of evi- 
dence, my suggestion is to prove it all, 
and even though defeated by the jury, 
to let the appellate court see that the 
company’s object was not mere subter- 
fuge, but a substantial defence. In these 
cases such defences as are afforded by the 
clauses of the policy can be used, and 
used to advantage. As has been shown, 
the courts will seize this opportunity to 
enforce justice and equity by a construc- 
tion of the policy clauses in a manner 
favorable to the company, reverse the find- 
ing below, and not unusually enter judg- 
ment for the defendant company. 

More Pavorable Trend 

The effect of this will be that there 
then will appear in the law books de- 
cisions favorable to the companies and 
upholding the validity, in full, of clauses 
in the policies, eminently beneficial to the 
insurers. Were a consistent effort made 
by all companies in the matter of bring- 
ing to court only cases which assist this 
proposition, there would be gradually 
built up a body of law showing a more 
and more favorable trend in the construc- 
tion of the policy forms, and benefiting 
all companies in future litigation. 





PAUL VS. VIRGINIA WILL STAND 





James C. Jones of the St. Louis Bar Ex- 
amines Cases 





James C. Jones, of the St. Louis 
bar, read a paper on “Federal Super- 
vision: Is It Feasible Without an 
Amendment To the Constitution.” His 
conclusion was that it is not. He an- 
alyzed the cases that have been thought 
to hold out a hope that the Supreme 
Court will reverse its decision in Paul 
vs. Virginia, and showed on what in- 
direct intimations the hope has been 
based. His conclusion was as follows: 

I have thus considered, and I believe 
fully and fairly considered, every argu- 
ment that has been advanced in favor 
of national supervision without a _ con- 
stitutional amendment. Every positive 
declaration of the Supreme Court em- 
phatically condemns the suggestion. Each 
argument in its favor is, in the last 
analysis, but a straw and rests upon a 
mere intimation (real or fancied) or an 
inference drawn from argumentative state- 
ments found in opinions in cases that re- 
late to an entirely different, though an 
allied, subject; and all of them combined 
amount to mere patchwork which is in- 
sufficient in substance and force to justify 
any belief that the Supreme Court either 
has overruled Paul v. Virginia and the 
kindred cases, or ever will do so. 


No Substantial Intimation 


I do not say that Paul v. Virginia should 
not be overruled (nor do I say it should). 
I simply say it has not been overruled 
and that there is no substantial suggestion 
or intimation in any of the opinions of 
the Supreme Court that it will be over- 
ruled. The case has been often affirmed 
by the Supreme Court, frequently fol- 
lowed, and never criticised.) The only 
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logical inference is that it is the law and 
always will be followed. 

But those who advocate congressional 
action providing for national supervision 
urge that as the decision in Paul v. Vir- 
ginia is inherently wrong and was not 
“carefully reasoned out,” it should be 
overruled, and insist that we can safely 
depend upon the Supreme Court to do 
what it should do. But, though the de- 
cision in Paul v. Virginia may be in- 
herently wrong, it does not necessarily fol- 
low that the Supreme Court should over- 
rule it. Though wrong, the rule of Paul 
v.. Virginia has been followed (con- 
sciously or subconsciously) by every state 
in the Union. Much of the insurance legis- 
lation since the civil war is based upon 
the doctrine of Paul v. Virginia, the sub- 
stance of which is that each state is 
free to exclude all foreign corporations 
or admit them to do business upon such 
terms as they are severally pleased to 
enact (save where they are engaged in 
interstate commerce), and that qs insur- 
ance between citizens of different states 
is not interstate commerce the states are 
entirely free to deal as they please with 
insurance companies. But for the doc- 
trine of Paul v. Virginia, we should have 
(practically speaking) no such thing as 
the valued policy law, the nonforfeiture 
laws and the pernicious suicide statutes 
of Missouri and Colorado, the major part 
of the occupation of state insurance com- 
missioners would never have arisen and 
many of these officials would never have 
been born, 

Poundation of State Policies 

These things, and others, may be good 
or bad—as to some of them I know they 
are bad and that they should never have 
been; but they have arisen and exist and 
they were not only encouraged by the 
rule of Paul v. Virginia, but without the 
rule there enunciated they could not have 
been. Paul v. Virginia established a na- 
tional policy and made possible the various 
and varying state policies which exist 
today; and it is extremely improbable 
that the Supreme Court, even if it should@ 
be convinced that Paul v. Virginia was 
erroneously decided, will at this late date 
overrule it, when to do so would be to 
upset the several state policies that are 
the legitimate outgrowth of that and 
kindred decisions. To set aside all state 
legislation on the subject of insurance 
would produce a condition of chaos in 
every state in the Union in respect to 
nearly every question that has to do with 
the subject in all its multifarious forms. 





VORYS ON REGULATION 


Companies Should Favor Proper Laws— 
Example of Doctors 


Arthur I. Vorys, former superin- 
tendent of insurance of Ohio, who has 
probably given as much consideration 
to insurance as any man in this country, 
read a paper on “Some Symptoms and 
Aspects of the Tendency to Social- 
ism.” He traced the growth of cap- 
ital and the consequent distrust of the 
people and said that the cry for regula- 
tion is natural and just. It was the 
lack of regulation of the powerful aris- 
tocrats of France that brought on the 
horrors of the French revolution. 
Bureaucratic control is the least incon- 
venient method of preventing abuses 
and insurance men, like lawyers, doc- 
tors, etc., should be found on the side 
of reasonable regulation. He con- 
cluded as follows: 

Why should not those engaged in man- 
aging insurance be the first to recognize, 
announce and advocate the regulation of 
their institution so essential now in the 
promotion of all industrial and commer- 
cial affairs? Why should they not realize 
the importance, not only to the public 
but to themselves, of maintaining, in 
reputation and in fact, the highest pos- 
sible standards of efficiency, the elimin- 
ation of abuses and expulsion of all who 
are not in the struggle for the highest 
efficiency? This association and every 
one of like nature is evidence of that real- 
ization. Its purpose is not only for the 
mutual benefit of its members, but for 
the benefit of all their patrons. No one 
is admitted to membership, certainly no 
one should be admitted, if suspected of 
dealing unfairly with the people or other- 
wise unworthy. 

Co-operation Would Show Good Paith 

Imbued with the same lofty motives 
that inspired the organization and main- 
tenance of this association, let those en- 
gaged in insurance go forth not only aid- 
ing and encouraging, but with leadership 
in urging a system of regulation of their 
business at once, so protective of society 
and all its members, so protective of the 
good reputation of the institution of in- 
surance that all the world will applaud. 
Let that leadership be so earnest and con- 
scientious that no one can doubt its gen- 
uineness. 

Instead of instant, instinctive opposi- 
tion to every new law and new depart- 
mental requirement, let those engaged in 
the business take the initiative. As our 
economical condition and relations change, 
let insurance keep pace with the changes, 
and those managing it proposing and urg- 
ing new measures of law and department 











rules to provide for changed conditions 
as they constantly occur. Then when the 
managers of insurance appear to oppose 
any proposed reforms, their opposition 
would be regarded, as never before, surely 
meritorious and not because the insti- 
tution of insurance instinctively opposes 
all new regulating laws and rules, regard- 
less of merits. Under such encourage- 
ment and leadership, with the intelligent 
thought of those versed in the business, 
sincerely bent on aiding and not thwarting 
new wholesome regulations, the imagina- 
tion can scarcely picture the improvement, 
not only in effective regulation, but in 
the respect for the department and confi- 
dence in the companies. 


Pield of Regulation Will Broaden 


Private ownership and operation under 
state or government control will be the 
policy of the future, at least the immedi- 
ate future. This country, if not now, will 
be in the lead in perfecting the system. 
As little as needed and not as much as 
possible will be the limitation on bureau- 
cratic regulation, but the functions and 
fields of regulation will broaden. Its 
petty annoyances and inconveniences and 
extravagance in conducting it will be min- 
imized. Under this policy time and ex- 
perience will solve the many problems 
now so perplexing, and smooth out the 
troubles so vexing. In the end this Amer- 
ican Republic will always flourish forth 
a model for all nations, where patriotism 
is the most intense universal emotion and 
class hatred like sectional ‘hostility will 
have vanished into history. 


FISHER ON PUBLIC HEALTH 


Yale University Professor Tells What the 
Companies Can Do 


Professor Irving Fisher of Yale Uni- 
versity, and president of the committee 
of one hundred on national health, read 
a paper on “Insurance Companies and 
the Public Health.” He discussed the 
present economic loss from preventable 
accidents and disease, and how the 
companies can help in the work of pre- 
vention and profit from it. Extracts 
from his paper are as follows: 


In the history of all forms of insur- 
ance we find that at first the conception 
of insurance is_ restricted to the one 
function of trading in risks, i. e. sell- 
ing for a price (called the premium) the 
chance of receiving an indemnity (called 
the insurance). Later a second function 
is almost invariably added, that of re- 
ducing the risks. Such is the natural and 
inevitable order of development. At first 
we must take the risks just as we find 
them. But sooner or later we discover 
that risks are more or less preventable 
and sooner or later it befalls that those 
insurance companies prosper most which 
practice prevention as well as indemni- 
fication. The addition of the preventing 
function at first aroused antagonism as 
all new ideas do. But it is bound to win 
wherever prevention is found to pay— 
which is probably everywhere that insur- 
ance applies. First one far-sighted com- 
pany sees profits in prevention and then 
competition compels others to follow its 
example or withdraw entirely from the 
race. 

Finally the movement toward preven- 
tion is now taking possession of those 
forms of insurance most vitally connected 
with human  life,—accident insurance, 
health insurance and life insurance. 

Cost Trifling Compared with Results 

The cost of conservation is often trifling 
in comparison with the saving attained. 
For instance, the hook-worm disease in 
the south impairs the earning power of its 
workmen by 25 or 50 per cent. To re- 
store this earning power costs, by cur- 
ing this disease, on an average, less than 
$1 for each case. Other examples show 
that the return on investments in health 
are often several thousand per cent per 


annum. Probably no such unexploited 
opportunity for rich returns exists in 
any other field of investment. Mr. Mes- 


senger, the actuary, suggests that if in- 
surance companies should combine to 
contribute $200,000 a year for the pur- 
pose of improving the public health, the 
cost would be one-eighth of 1 per cent 
of the premiums, and it would be reason- 
able to expect a decrease in death claims 
of much more than 1 per cent. Even this 
1 per cent would make a profit of more 
than seven times the expense. 

Actuaries’ tables show that a reduction 
of one-third in mortality would enable 
the premium to be reduced by over 15 
percent. 

The conclusion seems safe that here 
is a rich unexploited field for saving 
money. And the beauty of it is that these 
gains bring with them gains far more 
precious to the nation than dollars—im- 
measurable gains of longevity, vitality, 
efficiency and happiness. Life, health and 
accident insurance is not philanthropy, 
but it is a beneficent business. Though 
at first glance it might seem that to pre- 
vent the pollution of streams, to improve 
the milk supply, to obtain pure foods, 
and freedom from accident is no part of 
the business of insurance, yet it is easy 
enough to see the very vital connection. 
By far the larger part of the cost of 
the insurance business is not manage- 
ment nor agent’s fees, but the cost of 
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mortality and invalidity. It is the right, 
if in fact, it is not the duty, of any busi- 
ness to reduce its cost. o pare down 
salaries might not save the policyholder 
1 percent of his premium, but to reduce 
mortality cost might save him many per- 


cent. 
What Companies Can Do 

What, then, can accident and health in- 
surance companies do toward the reduc- 
tion of accidents and illness? 

To be specific, the insurance companies 
may act in the following ways: 

By examination and correspondence 
they may give specific information or ad- 
vice to individual policyholders. 

2. They may diffuse existing knowledge 
of hygiene—especially of personal hygiene 
—among their policyholders. 

3. By investigation, they may discover 
the ultimate conditions for optimum 
vitality and safety. With the exception 
of the investigations of Metchnikoff, very 
little scientific work is now being done 
as to the factors of longevity. 

By resolutions and by personal rep- 
resentation, they may aid in the passage 
of laws and regulations for public health 
and safety, in city, state and nation, and 
in general cooperate with and give stim- 
ulus to all existing agencies for improving 
human vitality. 





DB. HARBAUGH ON DISEASES 
Points on Cages on Which Claims May 
Arise 


Dr. C. H. Harbaugh, medical director 
of the American Assurance, read a 
paper at the Atlantic City convention 
on “Accidents Caused by Disease,” and 
it was suggested at that time that a 
paper on “Diseases Resulting from Ac- 
cidents” would be equally valuable. 
Dr. 
and presented it at this convention. A 


brief summary of his paper is as 
follows.: ? 
Septicemia.—Septicemia, or blood 


poisoning, is the result of a well-known 
germ which may enter the body at the 
time an injury. occurs, or the wound 
may become infected immediately after 
the accident by some article touching 
the open tissue. Companies usually 
pay claims for blood poisoning without 
raising the question of liability. 

Abscess.—An abscess is described as 
a circumscribed area in which the tis- 
sues become liquefied by a germ. The 
infection may be carried to any part 
of the body, either to’a point that has 
been weakened by a bruise or con- 
tusion, or to any other part of the body, 
as to the brain or lungs. 

Apoplexy.—Apoplexy means a cere- 
bral hemorrhage from an opening in 
a diseased artery. Whenever the ten- 
sion of the blood current is raised be- 
yond the resisting point of one of the 
weak spots a hemorrhage results and 
an attack of apoplexy occurs. It is 
possible that a blow to the head or 
sudden fright or even injury to any 
part of the body may increase the 
blood pressure and cause a hemorrhage. 
It has been claimed that a hemorrhage 
due to a blow may occur several hours 
after the injury, but personally I do 
not believe it, because the increased 
blood pressure would not persist that 
long. 

Lockjaw.—When tetanus, or lockjaw, 
causes disability or death, either one or 
both are due to a disease, the germs 
of which are most probably ingrafted 
into the body at the time an injury 
occurs. 

Epilepsy.—Epilepsy may not develop 
for months.or years after an injury, 
but usually can be traced to an acci- 
dent. However, the convulsions do not 
usually occur early enough after the 
accident to make indemnity payable 
under an accident policy. 

Appendicitis—Appendicitis is due to 
a germ, known as the colon bacillus, 
which usually inhabits the intestines 
without producing any untoward ef- 
fects, suddenly becoming virulent, 
causing acute inflammation. It is no 
more due to an accident than is typhoid 
fever, and no company should pay for 
appendicitis under an accident policy, 
although in at least one case a com- 
pany did pzy. 

Tuberculosis —Tuberculosis is due to 
a germ which gains entrance to the 
body usually through inspired and in- 
fected air. Tuberculosis in any part 
of the body may follow an injury, but 


Harbaugh prepared such a paper | 





it simply means that the germs were 
present in the body and attacked the 
weakened part. o company would 
pay a claim for tuberculosis of any 
part under an accident policy. 
eumonia.—It is even more remote 

for pneumonia to follow a blow to the 
chest than for tuberculosis to follow 
an injury to the knee, yet insurance 
companies have been compelled to pay 
indemnity for this disease under an 
accident policy when there was a his- 
tory of injury preceding the disease. 
The tearing of a lung by a fractured 
rib may afford an opening in the tis- 
sues for germs already present in the 
bronchial tubes, but a blow to the 
chest could scarcely injure the lungs. 

Pleurisy.—Pleurisy is an inflamma- 
tion of the lining membrane of the 
chest cavity and that covering the 
lungs. This inflammation could be 
produced by an injury to the chest 
wall, although the majority of author- 
ities agree that cases of pleurisy are 
almost invariably tuberculous. That is, 
it is due to a germ which may gain en- 
trance as a result of an injury. 

Hydrophobia—Hydrophobia is a 
germ disease, but should be paid for 
on the same principle as lockjaw or 
blood poisoning. 





NEW YORK RATES GO IN OHIO 


Most of the Companies Are Using the 
Empire State Schedule for 
Liability Insurance 





The liability rates used in the state 
of New York have been decided upon 
for-Ohio by most of the companies, 
with such changes as will make them 
applicable to conditions which prevail 
in the latter state. It is understood that 
the changes are not important, how- 
ever. The increase in rates over the 
figures that have prevailed for some 
time range from 50 to 100 percent, but 
even then it is doubted by some of the 
best agents whether they will be suffi- 
cient to cover the liability imposed by 
the new Norris law. At best they con- 
sider it a trial and believe that a revi- 
sion must come with experience under 
this law. 

Most of the agents state that they are 
not losing business as a result of the 
increase in rates. Of course, some of 
the risks drop off their books, but they 
are later picked up by others. There is 
a kind of compensation in the matter 
and all will come out about even, they 
believe. In some cases, they find con- 
cerns that have not carried liability in- 
surance taking it now. All but two 
companies are using the New York 
rates in Cleveland and northern Ohio 
territory. It is not known whether 
these agents will voluntarily use the 
rates or not, but it is believed that at 
least one of the offices will. It would 
seem that figures somewhere near these 
form about the only salvation for the 
business now. The general belief is 
that a workmen’s compensation act will 
be the next thing on the statute books. 





National Surety’s Action 

The directors of the National Surety 
have declared the usual quarterly divi- 
dend of 2 percent and an extra dividend 
of 4 percent, making 10 percent thus 
far this year. This is on the increased 
capital which was effected last fall. It 
is now understood that the directors 


WANTED 


EXPERIENCED CASUALTY MAN 


Forceful, clean-cut young man, 
about 35, for responsible position. 
Thorough field and executive ex- 
— all branches Casualty and 

iability insurance. Best refer- 
ences required. Replies strictly con- 
fidential. 


Address 5-G, care 
THE WESTERN UNDERWRITER 











The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
A. D. BONNIFIELD, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 
Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 


A GIANT IN THE SOUTH 


ITS NAME IS A SYNONYM. OF STRENGTH 


Operating under the Compulsory Reserve Deposit Law 
of the State of Kentucky. 

















Men of character and ability wanted to whom we can offer good 
Commissions and Territory. 


CITIZENS NATIONAL LIFE INSURANCE COMPANY 


LOUISVILLE, KY. 
W. H. GREGORY, President. 





Most agents take a vacation during a part of 
the Summer months. The agents of the Phila- 
delphia Life, having the advantage of a direct 
contract with the Compaay, can generally be 
placed in territory where they may enjoy 
vacation and at the same time have the advantage 
of writing business and making money. Write 
Perry to-day for contract. 


COMMERCIAL LIFE INSURANCE COMPANY 


Incorporated Under the Laws of Llinois 


HOME OFFICE: Geod. stent . 
First National Bank Bldg. cole iit Aa ane ee et 


CHICAGO 

Haro_p DyreENnFrorTH, President the Company. 

The Very Name THE, OHIO STATE LIFE 
geal ander tbe Obi Laen tne atgnedin alae Com 


rtmen 
ized as the very best in the coun Sestness 
getter will appreciate the advantages. 


To the agent contemplating a permanent connection, address 














THE COMPANY, - Columbus, Ohio 
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of the National Surety are preparing | William street, New York city. Un- OF LONDON, 
to further increase the capital of the | der the rules a company can have but LONDON GUARANTEE AND ACCIDENT CO0., Lt 1) ENCLAND. 
company by the issue of additional | five offices in ye city and the National’s 
stock. quota was full. The rules were je 
MAY CALL SPECIAL SESSION| panies ‘sn additional office mS * se ACCIDENT 

panies an additional office. See i 
The tendency of companies to go CH i CAGO HEALTH 
Several oo For Sain On Work-| ahead and violate rules without asking ~ 
men’s Compensation in Wisconsin for any special privilege was the cause wom 
During Present Administration for protest. It was stated that when BURGLARY 
eet S j O the attention of companies is called F. VW. LAWSON ‘ STEAM BOILER 
nether or not Governor James O.j to these infractions, the reply is that F aor: . 
Davidson of Wisconsin will call a spe-| as the action has been taken it is too General Manager Se CREDIT 


cial session of the legislature is a topic 
of no little interest in all parts of the 
state. It is believed that he will as it 
is generally understood that the special 
committee on industrial insurance will 
be ready to make its report in about 
two weeks’ time. 

It is evident that it would be a source 
of satisfaction to Governor Davidson 
to have this legislation completed dur- 
ing his administration. Members of 
the committee which has been consid- 
ering the subject, have made known 
their desire to see this legislation en- 
acted while they are still members of 
the legislature. State Senator E. T. 
Fairchild of Milwaukee has taken much 
interest in the work, but he will not 
be a member of the next legislature. 
The same is true of Assemblyman Wal- 
lace Ingalls of Racine, also a member 
of the committee. 

Not a little disappointment is felt 
among the members of the Wisconsin 
committee as a result of the Illinois 
commission on industrial insurance re- 
porting that it was unable to agree on 
a system of insurance to be put in the 
form of a bill. aed 

The failure of the Illinois commission 
will not, however, affect the Wisconsin 
bill, but it had been hoped that IIli- 
nois and Minnesota would both pass 
laws this winter so that the manufac- 
turers who must accept a_ certain 
amount of the burden may not be 
driven from the state into neighboring 
ones. 


late to rectify it. 





AMENDED BROKERAGE RULES 


Surety Association of Minnesota Al- 
lows Payment of Commissions to 
Licensed Agents and Brokers 








Important changes in the rules of the 
Surety Underwriters’ Association of 
Minnesota were made at a recent meet- 
ing held in Minneapolis. Heretofore 
it has been a rule that no brokers’ com- 
missions were to be paid save to reg- 
ular members of the association, in 
which class were included only general 
and state agents of surety companies. 
The constitution of the association has 
now been amended so that any duly li- 
censed insurance agent who also holds 
a broker’s license can be admitted as 
an associate member of the organiza- 
tion. Such members cannot vote or 
hold office and they will be required to 
pay $5 annual dues, but they may be 
paid a broker’s commission. This com- 
mission shall not exceed the 
authorized by the company concerned 
and the maximum which may be paid 
in any case is fixed at 10 percent. 

Another rule adopted by the asso- 
ciation provides that “No company 
shall have more than two agents nor 
more than one soliciting attorney in 
either the city of Minneapolis or the 
city of St. Paul, who shall be entitled 
to receive any commission or broker- 
age save as hereinabove in this article 
provided, and such soliciting attorney, 
if any, shall be an attorney at law, duly 
admitted to practice in the courts of 
this state, nor shall any surety com- 
pany have any agent, subagent or so- 
liciting attorney who is not a member 
of this association.” 

The association, which was organ- 
ized last July, will hold its first an- 
nual banquet in October, the exact date 
to be fixed later. The occasion is to 
be made notable, according to present 
plans, by the attendance of some of the 
head officers of the leading surety com- 
panies. The following committee has 
been appointed to make the arrange- 
ments: Fitzhugh Burns, Fred S. Bry- 
ant and E. G. Campbell of St. Paul; 
Charles E. Braden and John Hoppin, 
Minneapolis. 








Will Have a Casualty Annex 


The London & Lancashire Fire, the 
big English company, has arranged to 
do business in the United States 
through the London & Lancashire 
Guarantee & Accident of Canada which 
it owns. The company has been con- 
templating establishing a casualty busi- 
ness in this country. It looked over 
the ground with the idea in view of 
purchasing a company now operating 
here. As it had already started its 
Canadian institution, it seemed wiser 
to enter it in this country. It began 
business in 1908 and has $500,000 
authorized capital. At first it will only 
do personal accident and plate glass 
in this country. 








Infractions Brought to Light 
At the meeting of the Surety Associa- 
tion in New York a few days ago, the 
action of the Federal Union Surety in 
contracting with the Indiana State 
Bankers Association for depository 
bonds received criticism but it was 
voted to allow other companies to write 

similar bonds on the same basis. 
Another subject was the National 
Surety’s new “brokers branch office” on 


Slot Machines in Wisconsin 

The Nationa] Insurance Scale Com- 
pany is preparing to place its insurance 
slot machine in Wisconsin, notwith- 
standing the fact that Commissioner 
cf Insurance Beedle recently an- 
nounced that he was stro.:gly opposed 
to the machines. Plans are being made 
to install twenty of the machines in 
Madison and they are expected to ar- 








UNITED SURETY COMPANY 


BALTIMORE,MD. 


JOHN McGILLEN 
GENERAL AGENT FOR ILLINOIS 


BORLAND BLOG., 181LA SALLE ST., CHICAGO ILL 
TELEPHONE CENTRAL 4267 


THE ELDRED AGENCY 
GENERAL AGENTS FOR WISCONSIN 
PABST BUILDING - MILWAUKEE, Wis. 





rate 








ESTABLISHED. 1869 


CONKLING, PRICE & WEBB, wi*%%c'.cc'ics. 171 La Salle Street, Chicago 
RAYMOND & RAYMOND, “*iicucso” 310 Ford a Detroit 
FRED L. GRAY COMPANY, “sisccccc” Security Bank Bldg., Minneapolis 
ALFRED PAULL & SON, ‘west'visccini’ 1136-40 Chapline Street, Wheeling 
INSURANCE 


UNION CASUALTY company 


HOME OFFICE:—UNION CASUALTY BUILD\G, 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 


For Southern Ohio, apply company’s offices, 314-315 Mercantile Library Building, 
Cincinnati, Ohio , 
For Northern Ohio, apply company’s offices, Williamson Building, Cleveland,Ohio. 











Highest Brokerage paid. Most Liberal and up-to-date Policies written 
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The American Credit-indemnity Co. 
of NEW YORK 


Credit Insurance Only 
E. M. TREAT, President 








Insures Manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors, 
Pierce Building, ST. LOUIS, MO, 302 Broadway, NEW YORE 

Offices in all Principal Cities 
J. PF. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 














The Aetna Indemnity Company 


of Hartford, Connecticut 
EXxECUTE.— 


Surety bonds for Contractors, 
£..ety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
IssuEs— 


Burglary insurance policies, 


Plate glass insurance policies 
Health insurance policies. 


Personal accident policies. 


, We have desirable territory for agents and would be glad to correspend with 
business producers. In replying please mention THz WESTERN UNDERWRITER. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 





GBR Massachusetts Bonding § Insurance 
Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, President 








J. T. BURNETT, Sec’y-Treas. 








SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 159 La Sale St., CHICAGO, ILL. 
FRED L. GRAY CO., Northwestern Managers, 328 Security Bank Bidg., MINNEAPOLIS, MINN. 
THOMAS BLOOMFIELD General Agent, 127 East Market St., INDIANAPOLIS, IND. 

CHRIS. SCHROEDER & SON CO., General Agents, S.E. Wisconsin, 83 Michigan St., MILWAUKEE,WIS 
HARDER & POTWIN, Managers Pacific N. W. Department, 305 Mehlborn Bidg., SEATTLE, WASH. 
EDWARD W. BRIGGS, Ceneral Agent, Chamber of Commerce Bidg., CLEVELAND, O. 
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rive in the city during the next week. | 
A representative of the company, R. A. 
Brachvogel, has been promoting the | 
sale of stock there for some time. 


DECIDES AGAINST COMPANIES | 
| 





Oklahoma Supreme Court Holds Com- 
panies Must Pay Deposit Bonds 
—Large Sums Involved 





By a decision of the Oklahoma su- | 
preme court the Oklahoma depositors | 
guarantee fund is awarded $140,000, 
which amount must be made good to 
the fund by the following surety com- 
panies: National Surety, $50,000; 
United States Fidelity & Guaranty, 
$50,000, and the Southern Surety, Mus- 
kogee, Okla., $40,000. 

At the time of the failure of the 
Columbia Bank & Trust Company of 
Okiahoma City, involving more than 
$3,000,000, there was deposited with 
this bank $190,000 of schoo: funds, 
$50,000 of which was secured by bank 
collateral in the shape of county war- 
rants. 

Following the failure of the Colum- 
bia Bank & Trust Company, the surety 
companies paid over to the state bank 
comniissioner the amount of their re- 
spective bonds, and followed with suit 
in the district court of Oklahoma City, 
Judge Clark ruling in favor of the 
surety companies contesting. An ap- 
peal was taken to the supreme court 
with the result noted. 

The bond of the Commerce Trust 
Company, of Kansas City, Mo., for 
$50,000 for funds of the banking board 
deposited in the Columbia Bank & 
Trust Company, has also been paid; 
and the bonds securing the Oklahoma 
county deposits in the failed bank, 
amounting to $70,000, will more than 
likely come under the same ruling of 
the supreme court, and if this is true 
will give the bank guarantee fund a 
recovery from the surety companies of 
$260,000. 

It is not known what further action 
the surety companies will take, but it 
is not unlikely that they will appeal to 
the United States courts. 





Resign Employers Liability 

Wilson & Force of Minneapolis have 
resigned the general agency of the Em- 
ployers’ Liability in Minnesota and 
North Dakota, the resignation to take 
effect Oct. 1. Their action is duc to 
the United States Fidelity & Guaranty 
having added a liability department. 
Wilson & Force have represented this 
company for bond and burglary insur- | 
ance for several years and they will 
now take on the liability line. A force 
of 125 local agents working under them | 
and representing the United States Fi- 
delity & Guaranty will be affected by 
the change. 





| many occupations. 
| for this is the bad loss experience of 


perintendent of the Employers’ Liabil- 
ity, will come to Minneapolis shortly 
to select a successor to Wilson & 
Force. 





Raise Rates in Minnesota 
Employers liability rates have been 
| materially advanced in Minnesota in 
The reason given 


the companies. It is understood that 
the new rates correspond for the most 
part with those charged for employers, 
team, automobile and public liability 
policies in New York state. 

Commissions will be generally re- 
stricted to 25 percent for general agents 
and 15 percent for brokers. 





Each Handles Own Line 
George H. Schryver, who has be- 
come Ohio manager for the casualty 
department of the United States Fi- 
delity & Guaranty, formed a partner- 
ship with Thomas F. Huggins, state 
manager for the surety department of 
the same company, only for fire busi- 
ness and the business of the General 
Motor Underwriting Azency, of which 

Mr. Schryver is state manager. 





Capital Nearly Paid In 

The Missouri Miners’ Casualty of 
Joplin, Mo., which is being organized 
by operators to write their liability 
business, is understood to have most 
of its capital paid up. It will have a 
capital of $200,000 and a surplus of 
about $50,000. J. B. Grigg, formerly 
of Musselman, Grigg & Becker, local 


agents at Joplin, is the general man- 
ager. 





Empire State Agents Convention 

The Empire State Surety held its 
agency meeting at the home office last 
week. President Tomlins made an ad- 
dress and Vice-President R. S. Keelor 
told how to meet accident and liability 
problems. The agents were entertained 
in various ways and the convention re- 
sulted in much enthusiasm. 





Phumphrey Gets Aetna Life 

Clarence Phumphrey, for several 
years with Page & Hill, brokers, at 
Cincinnati, has resigned to become 
managing agent of the accident and 
health department of the Aetna Life in 
that city. Mr. Phumphrey is an old 
insurance man, having been at one time 
secretary of the Cincinnati Equitable 
Fire. He will have his offices in the 
First National Bank building. 





Coal Mine Rates Higher 
Liability rates on Illinois coal mines 
have been materially advanced of late. 
Only four companies are writing much 


of this business, the London Guaran- 
J. J. Murray, general su- | tee and the Standard Accident being 








NATIONAL 


NATIONAL 
CASUALTY 





Contract your ¢ime with the National aad cet full value 








MUTUAL WEALTH AND 
ACCIDENT ASSOCIATION 


of America 


FRED H. ROWE, President 
Jacksonville, fl. 


Accident and Health Insurance 








ADCRESS HOME. OFFICE 





GLOBE SURETY COMPANY of Kansas City, Mo. 


Capital Paid in Cash, $500, 
. M. 


. Pres 
T. KEMPER, Treas. 
H. P. FONES, Ass’t Secy. 


000 Surplus, $100,000 
AMES 


VAN BUREN 
OHN R.  MULVANE | Vice-President 
MILLER, JR. 


WE ISSUE 
SURETY BONDS 


In all Judicial Proceedings, for Contractors, for Persons Holding Positions of Trust, 
for City, County and State Officials, for Notaries Public. 


PROMPT SERVICE AND 


SATISFACTORY RATES 





PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


Fidelity, Judicial and Contract Bonds; Plate Glass, and all forms of 
Liability Insurance, including Collision Hazard and Property Damage 
on Automobiles; Personal Accident and Health. Best and most 
liberal “‘Death and Dismemberment”’ policy. 


Liberal Commission and prompt attention paid Agents. 
Agents wanted in the State. 


ACIFIC \URETY 
ERFECT UAFETY 


E. P. FATCH & CO., General Agents for Illinois 
159 La Salle Street, CHICAGO 


INSURANCE BROKERS 


Place your SURETY and CASUALTY business 
in the “EMPIRE” 


CAPITAL, $500,000 


Desirable 











Business producers not now under_contract 
wanted for open territory 


Address, AGENCY DEPARTMENT 


The Empire State Surety Co. 
84 William Street, New York 

Field is Unlimited in the Line of 

LIVE STOCK INSURANCE 


THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CO. 


OF CRAWFORDSVILLE, IND. 
Is the Oldest, Largest and Best Live Stock Insurance Company doing business in the United States 


INSURES 
HORSES, MULES AND CATTLE 


Organized in 1886 ACAINST DEATH — a —— 
. ° n 

Paid-up Capital $200,000.00 FROM ANY Por Agencies write oy ll 

Assets - - + $450,000.00 CAUSE 


AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


$TERLING R. HOLT, President | C. NAYLOR, Secreta: 
Paid up Cash Capital $100,000 Net aX... $25,000 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the Castes States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 


Live Stock Insurance 


presents splendid opportunities for 


AGENTS’ ATTENTION 











Capital - - 
Surplus - - 


$100,000 
- $26,000 





HORSES Unoccupied territory in Indiana, Illinois, Ohio 
MULES and Michigan. Liberal contracts. 
CATTLE 
Insured National Live Stock Ins. Co. 
Against MAJESTIC BUILDING, INDIANAPOLIS, IND. 


The only Company that protects against Theft. Reasonable rates. 


Death or Theft 
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the leaders, although both of these 
have cut out considerable of their lia- 
bility within the last year or two. They 
had been writing at $1.20, but some 
time ago the London raised this rate 
to $1.75 and recently the Standard has 
done so. The Fidelity & Casualty has 
been writing coal mines at from $1.20 
to $2. Now it has advanced the mini- 
mum rate to $1.50. The Employers’ 
Liability, which does a limited amount 
of this business, has not announced any 
change in its rates, but it is not likely 
to be found writing much lower than 
other companies for any considerable 
time. 





Cleveland Surety Officers 

At the annual meeting of the Cleve- 
land Surety Club last Wednesday, the 
following officers were elected 

President, M. Stanley Brown, Ameri- 
can Surety; first vice-president, Burt A. 
Miller, United Surety; second vice-pres- 
ident, Thomas Coughlin, American 
Bonding; third vice-president, E. H. 
Fishman, Bankers Surety; secretary, F. 
Buchannan Owen, Fidelity & Deposit. 
Executive committee—M. Stanley 
Brown, chairman; Thomas F. Huggins, 
United States Fidelity & Guaranty; 
Charles R. Laurensen, National Sure- 
ty; Burt A. Miller, United Surety; 
James H. Smart, Title Guaranty & 
Surety. 

The Surety Club will enjoy a dinner 
on the evening of Oct. 8, when a num- 
ber of company officials and other 
prominent men will be invited to be 
present. It is anticipated that some in- 
teresting talks will be made and that a 
profitable as well as enjoyable time will 
result. 


H. C. Forbes Goes Scuth 


H. C. Forbes, manager of the acci- 
dent department of the Aetna Indem- 
nity at the home office, has resigned to 
become manager of the casualty depart- 
ment of the Alabama Fidelity & Cas- 
ualty of Montgomery, Ala. 

The company will have $300,000 cap- 
ital and will operate only in the south. 
It has already been licensed in Ala- 
bama. 


. 








Take Long Automobile Trip 

President H. G. B. Alexander and 
Secretary H. Betts of the Conti- 
nental Casualty made the - from Chi- 
cago to Bretton Woods, N. H., to at- 
tend the accident ae in the for- 
mer’s touring car. The time required 
was 97 hours. 





New Manager Chosen 

A manager for the casualty depart- 
ment of the United States Fidelity & 
Guaranty at the Chicago branch office 
has been selected to suceed H. M. Fer- 
res, promoted to be northwestern 
manager of the casualty department 
of the company, but his name has not 
yet been given out as he has not se- 
cured his release from his present em- 


ployers. He is expected to take charge 
et. i, 
Mrs. M. A. Griffith, who has been 


in charge of the counter in the liability 
office of Marsh & McLennan, general 
agents of the Aetna Life in Chicago, 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men’s 
Associations. $5000 Policy, $9.00 a year. 
Write Ernest W. Brown, Sec’y-Treas., In- 
ter-State BUSINESS Men's Acc. Assn., 
Observatory Bldg., Des Moines, Iowa. 





has taken a similar position with the 
United States Fidelity & Guaranty in 
Chicago. Mrs. Griffith was formerly 
with the Fidelity & Casualty, later with 
the Maryland Casualty and went with 
the Aetna Life when it began writing 
liability business. 





Dissolve Cleveland Agreement 


The Cleveland agreement regarding 
plate glass insurance has been dissolved 
and conditions are now as they were 
~ oe it went into effect. Rates are 
off. 


CASUALTY APPOINTMENTS 


Indiana. 
Natl. Sur.—Murphy & Todd, Wabash. 
North Amer. Acc.—J. R. Connelly, 
Terre Haute; John Pohlman, Indianapolis. 
Travelers’ Indem.—J. W. "Trotter, Dan- 





. S. Cas.—S. N. Longworth, Delphi. 
. S. Fid. & Guar.—Cushwa & Pressnall, 
Marion. 

Title Guar.—J. H. Underwood, Bedford; 
G. H. Hendren, Bloomfield; J. L. Wilson, 
Brazil; R. E. Emig, Columbus; T. : 
Whitaker, Frankfort; Ora Myers, Green- 
field; . H. Hill, Jr., Sullivan; W. J. 
Wood, Lebanon; R. E. Breed, Sr., Marion; 
A. McM. Creed & Co., South Bend; W. W. 
Reller, Richmond. 

Ohio 

Amer. Bonding—G. W. Coble, Shelby. 

Amer. Cas.—G. S. Clark, Portsmouth. 

Amer, Fid.—Colin McDonald, Columbus; 
Conger & Eggleston, East Toledo; J. W. 
McElhenie, Montpelier. 

Federal ‘Cas.—H. H. Deemer, Cleveland; 
Louis Huelsman, Botkins. 

Fid. Acc.—W. W. Ketler, North Law- 
rence 

Fid. & Dep.—H. H. Smith, Toronto; J. 
T. Journell, Urbana. 

Maryland Cas.—Dr. 
Portsmouth. 

Natl. Cas.—John Fessler, Cincinnati. 

Natl. Live St.—S. W ilson, Ironton; 
G. W. Farney, Mansfield; I. J. Howard, 
Bellville; H. W. Kingseed, T.ffin; A. C. 
Smith, Norwalk; A. E. Devore, Plymouth; 

§ Weeser, Ottawa; E. Pierce, 
Medina; R. R. Wood, Wooster; F. C. 
Fritzinger, Ashland; G. L. Buell, Lorain. 

N. Y. Pl. Gl.—J. J. Butler, Dayton. 

Standard Acc.—M. J. Cronen, Youngs- 
town. 





CASUALTY NOTES 


The Missouri State Life formally opened 
its accident and health department with 
a reception at the home office last week. 


W. E. Barkley is the new state agent of 
the Federal Union Surety in Nebraska, 
“as at Lincoln. He succeeds Cassady 

0. 

The $50,000 bond of Frederick C. Ned- 
derhut and Mrs. Augusta N. Delano, as 
administrators of the estate of William 
Nedderhut, at St. Louis, was signed last 


week by the United States Fidelity & 
Guaranty Company. 
The Southwestern Surety, Durant. 


Okla., which recently completed its organ- | 


ization, has made application for license 
to the insurance department of Califor- 
nia, announcing Donald Baker, Los An- 
geles, Cal., as its general agent. 

Edwin C. Gott, formerly with the Title 
Guarantee & Surety as vice-president and 





District Managers wanted 


for Home Accident Insurance | 


Company, writing business in 


South Dakota only. A thor-| 


oughly up-to-date contract, 


which isa crackerjack of aseller, | 


and we pay good, liberal com- 
missions to good men. North- 


ern Accident Insurance Com- | 


pany, Aberdeen, South Dakota | 


W. D. Tremper, | 


later with the Massachusetts Bonding, is 
now connected with the National Surety 
as one of the assistants to Vice-President 
Dammann in charge of the contract bond 
department. 


Casualty at the home office. On Sept. 21 
| the San Francisco office of the American 
Bonding was changed from a _ general 
agency to a branch office, with C. K. 
| Bennett, who has been California special 
W. G. Wilson, general agent of the | comm. as manager. 
Aetna Life at Cleveland, is making an Announcement has just been made that 
automobile trip through New York and | Leonard G. Millard, a well known young 
the New England states. business man of Milwaukee, has become 
The $150,000 bond given by the West- | identified with his cousin, Fred C. Mil- 
lake Construction Company as contract- | lard, head of one of the largest agencies 
ors for the twenty-story office building | in Milwaukee. Mr. Millard will repre- 
being erected by the Amicable Life of | sent Fred C. Millard’s fire companies, 
Waco, Texas, has been written by the/| besides acting as special agent of the 
Fidelity & Deposit Company of Mary- | employers’ liability and accident depart- 
land through its St. Louis office ment of the Aetna Life of Hartford. He 
Companies writing automobile liability 
insurance in Arkansas have fared rather 
badly so far this year and it is said 
that the losses to date will exceed the 
premiums earned. According to a gen- 
eral agent, who probably writes more of 
this class of business than any one else 
in the state, the premiums collected dur- 
ing 1910 will amount to about $6,000 and 
the losses about $4,000. 


has opened separate offices at 151 
street. 

The Cincinnati agency of Babbitt & 
Brown, which as already announced have 
the Aetna Indemnity for all lines, in 
southern Ohio, have jurisdiction over the 
following counties: Holmes, Carroll, 
Stark, Jefferson, Mahoning, Tuscarawas, 
Columbiana, and Harrison. Hayden, King 
and Company, whose territory is in north- 


Sixth 





Joy Lichtenstein has resigned as gen-/|ern Ohio, have the following counties: 
eral agent for northern California of the | Loraine, Ashland, Medina, Wayne, Sum- 
American Bonding to become manager of | mit, Guernsey, Lake, Geauga, Portage, 


the surety department of the Pacific Coast 
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Ashtabula and Trumbull. 
The METROPOLITAN CASUALTY 
INSURANCE COMPANY, OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co. 
PLATE GLASS EUGERE 8. WINSLOW, President 
Seo" POLICIES Macca so 
Of the Most ee Ferms ALONZO G. BROOKS, Assistant Secretery 
ELIABLE AND ENERGETIC AGENTS WANTED 
IF YOU MEAN BUSINESS Want to Write Business 
and Build a Good Business 
Write at once fer eur “I.L.” Prepositien. It will make you 
realize just how good the Health and Accident Business Is. 
OPEN NO oa, be hy P-emeenps for Live, Active Men 
an opportunity to BUILD FOR THE FUTURE 
INCOME $359,876.45 ASSETS $255,424.83 
FEDERAL CASUALTY COMPANY, Detrolt, Mich. 
W ANTE —A Superintendent of Agents for our 
Health and Accident Department. 
| Must be thoroughly capable of pro- 
curing and holding agents and producing results. State past 
experience and salary desired. AMERICAN CASUALTY CO., 
TACOMA, WASH. 
e 
Security Casualty Company 
OF INDIANAPOLIS 
A Company up-to-the-minute in its = ideas and policies. Protect 
the producer. Wants agents and special representatives. Writes Com- 
mercial or Industrial Health and Accident. Correspondence with pro- 
ducers » oonenee. Address the Company. 
Net Surplus and Capital $486,413 
Income 1909 $1,146,723 
Will Aid Good Men in Establishing Agencies 
Best Policies—Largest Commissions 
or Profit Sharing Contract. 


INSURANCE (OJ 
CHICAGO. 4 











A. E. Forrest, Vice-Pres. and Sec’y 
CHICAGO 


The FRANKFORT ““"" 
MARINE, ACCIDENT INSURANCE CO. 


and PLATE CLASS 

| UNITED STATES DEPARTMENT, 100 William St., Naw Yor of Frankfort-on-the-Main, Germany 
| INSURANCES TRANSACTED 
| 
| 








LIABILITY— BURGLARY 
Employers, General, Vessel Owners, WORKMEN’S COLLECTIVE 
Public, Landlords, Contingent, INDIVIDUAL ACCIDENT & HEALTH 
Teams, Elevator, Druggists and Physicians, INDUSTRIAL ACCIDENT 6 HEALTH 


| M. J. GROGAN, Res. Secy., National Life Bldg., Chicago THOS, M. ROBBINS, Res. Secy., Ohio, New Eng. Bldg., Clevelano 


Agents Wanted for Unoccupied Territory 
| 











THE BIG MILLION 
THE FIRST 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, IND. 


DOLLAR COMPANY 
OF ITS KIND 


Correspondence from Live Agencies solicited 
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ACCIDENT MEN MEETING! 
(CONTINUED FROM PAGE 1) 


Leon, a vote of thanks was tendered 
to Professor Fisher and his sugges- 
tions referred to the executive com- 
mittee. . 

Number of New Arrivals 


Quite a number of arrivals aug- 
mented the gathering of accident under- 
writers here last night and this morn- 
ing. Brilliant autumnal weather marked 
the second day’s session. The pres- 
ence of not less than two score of the 
wives and daughters of members, the 
gorgeous red and gold foliage on the 
surrounding mountains and the crisp 
atmosphere, all combine to make the 
convention delightful. 

Executive Committee Report 

The first in order of business this 
morning was the general report of the 
executive committee, which was read 
by Secretary Jones at the request of 
Chairman H. G. B. Alexander. The re- 
port was quite lengthy. It recited the 
five meetings of the committee, during 
the year and the actions taken, the ac- 
cessions to membership and resigna- 
tion, the carrying out of the organiza- 
tion of the International Claim Asso- 
ciation, the progress attained in the 
proposed organization of a bureau of 
publicity, legislation and departmental 
relations, the special meeting held at 
Albany Aug. 17 in regard to elimination 
of frills from accident and health pol- 
icies and the subsequent progress of 
that movement, the drafting of a new 
constitution and by-laws to be sub- 
mitted to the vote of this convention, 
the detail of legislative happenings af- 
fecting accident companies during the 
year, the appointment of ‘a sub-com- 
mittee to be George E. McNeill medal 
commitee and some other minor mat- 
ters. 

Committee on Frills Reports 

After the executive committee report 
had been received and approved, Secre- 
tary Jones read the report submitted 
by Chairman S. C. Dunham, of the 
special committee on frills. This report 
recited in detail the action of the com- 
mittee and the results gained. Three 
successive letters to all accident and 
health companies in the United States 
and Canada asking their co-operation 
in the effort to eliminate policy frills, 
had been sent out, one Aug. 19, another 
Sept. 2 and a third on Sept. 14. The 
letters and replies were set forth. 
From the latter it may be considered 
that seventy-seven companies are’ fav- 
orable to the proposition. The replies 
of the companies had been tabulated 
and were read to the convention. 

Pending the discussion of these two 
reports, around which the deep interest 
of the session centered, the chair intro- 
duced Arthur I. Vorys, who read his 
address on “Some Symptoms and As- 
pects of the Tendency Toward Social- 
ism.” 

Departmental Relations 

At the conclusion of Mr. Vorys’ ad- 
dress, the discussion of departmental 
relations and policy forms, was com- 
menced, with the report of Mr. Fibel 
who stated that his committee had 
several conferences with the insurance 
commissioners of New York and Mas- 
sachusetts, at one of them the commis- 
sioners of Minnesota and Ohio also being 
present. By agreement the committee 
submitted a policy form for criticism 





and modification by the commissioners 
and this form was filed with them last 
Thursday afternoon. The committee 
seemingly understood that the policy 
form as finally approved by the two 
commissioners would be forwarded to 
it for presentation at this convention. 
Instead of this Mr. Fibel had received 
a letter from Superintendent Hotchkiss 
of New York dated September 16, say- 
ing that he thought a safer course 
would be to announce general rulings 
and let each company file its policies. 

Rulings by Superintendent Hotchkiss 

The rulings tentatively drafted by 
Superintendent Hotchkiss were under- 
stood to be as follows: 

1. Regarding interpretation of word 
“issued,” policies are considered tu be 
issued at place where policy is deliv- 
ered and premium paid. 

2. If beneficiary is insured there 
must be an application signed by the 
beneficiary. 

3. Policy may be written either with 
or without an application but if there 
is an application it must be signed by 
the applicant and included in the policy. 

4. Quarantine insurance not per- 
mitted either in accident or health pol- 
icies. 

Convention Is All at Sea 

Subsequently under date of Sept. 17 
another letter was received from Su- 
perintendent Hotchkiss, indicating that 
nothing had been definitely decided 
upon and the whole question left in 
abeyance. The committee therefore 
reported that it could not submit a 
policy form or anything until it hears 
further from Superintendent Hotch- 
kiss. This left the convention all at 
sea in regard to the matter. 

In the discussion of the report of 
the committee on policy frills, it devel- 
oped that four companies, United States 
Fidelity & Guaranty, Fidelity & De- 
posit, United Surety, and New Jersey 
Plate Glass, all of which have recently 
engaged in writing accident insurance ob- 
jected to the agreement unless permitted 
to write any renewals on same forms 
for insurances now in force. 

Some Oratory on Tap 
Mr. Lott, Mr. Brosmith, Mr. ¥ibel 
and others characterized this as a de- 
sire to twist business from other com- 
panies. Quite some oratory was de- 
veloped on this point but the hour was 
late and after some airy persiflage by 


Mr. Brosmith and Mr. Fibel, the con- 
vention adjourned until tomorrow 
morning. 


The usual convention photograph was 
taken on the lawn after adjournment. 
A bridge whist party is scheduled for 
this evening and an ascent of Mt. 
Washington and a golf tournament for 
tomorrow. It is quite generally under- 
stood that Mr. Faxon will be reelected 
president. 





Say Committee Is Appointed 
_ New York, Sept. 21—(Special)—It 
is reported that a committee of seven 
has been appointed by the Eastern 
Union to consider the commission ques- 
tion and must report in thirty days. 
The proceedings of the meeting Tues- 
day have been kept very quiet but the 
idea prevails that the union will not 


be dissolved for some time yet if at 
all. 





Some agents seem proud of their ability 
to tell a lie that passes for the truth. 





Thirty-Five Years Property Loss 


The following gives the annual fire loss in the United States for thirty- 


five years: 
Aggregate 
Years Property Years 
Loss 

ee 78,102,285 Fae 
, See 64,630,600 See 
oy Se 68,265,800 , Rae 
_ See 64,315,900 ee 
OO Ferre 77,703,700 ee 
See 74,643,400 re 
| 81,280,900 See 
TSS 84,505,024 aye 
a eee 100,149,228 | AN 
Ga eéce act 110,008,611 Serr 
Sa 102,818,796 RG kick earn ae 
a 104,924,750 1898 


Aggregate Aggregate 
Property Years Property 
oss Loss 

$120,283,055 ee $153,597,830 
110,885,665 Rp 160,929,805 
123,046,833 eee 165,817,810 
108,993,792 Seer 161,078,040 
143,764,967 SPS 145,302,155 
151,616,098 ae 229,198,050 
167,544,370 . >a 165,221,650 
140,006,484 06 Fe 518,611,800 
142,110,233 Dts east ure 215,084,709 
118,737,420 Re 217,885,850 
116,354,575 See 188,705,150 
130,593,905 








FOREIGN OFFICES’ EXPANSION 


Recent Events Show Tendency of Big 
English Companies to Have 
Casualty Branches Here 








New York, Sept. 20—(Special)—The 
fire underwriters here believe that it 
will not be long before practically all 
of the big British companies will write 
casualty lines through a subsidiary com- 
pany which they will control either di- 
rectly or indirectly. It is reliably re- 
ported today that the North British & 
Mercantile is considering entering in 
this country a casualty company which 
it controls in England with the idea of 
writing employers’ liability and similar 
business on this side of the water. The 
details of this plan have not been an- 
nounced as yet but is believed to be 
another stage in the development of 
this British corporation. It is also re- 
ported that the Liverpool & London & 
Globe has consulted the New York de- 
partment as to the possibilities of its 
writing casualty lines under an old pro- 
vision of its charter which has never 
been used. 

It is not probable, however, that the 
department under present laws will be 
able to grant the revival of this feature 
owing to the fact that a fire company 
is prohibited by law from writing cas- 
ualty lines. This is done in Great Bri- 
tain by most of the English companies 
which have United States headquarters 
in New York, but on this side of the 
water it has usually been customary to 
organize a subsidiary corporation to 
carry the casualty business. 

The London & Lancashire announces 
it will enter its Canadian casualty com- 
pany, the London & Lancashire Guar- 
antee & Accident of Toronto, in the 
United States. 

The recent acquisition by the Com- 
mercial Union of the Ocean Accident 
shows the trend of the business, and 
the recent announcement that the Royal 
would organize a casualty adjunct to 
do through its agents a casualty busi- 
ness is another indication of impending 
changes. The saving in expense made 
possible for a big fire company with 
state-wide agency connections by rea- 
son of owning a casualty company 
which can secure its business through 
the same agency connections has made 
an excuse for the companies interested 
to secure business in this way. The 
cost of the agency would then be di- 
vided between the two branches of the 
business and it would be a strong in- 
ducement in securing agents to be able 
to give them representation for fire and 
casualty lines alike. It now looks as 
if the conditions at present existing in 
England in this respect would be soon 
duplicated in the United States. 





Auditor Billheimer of Indiana has not 
yet begun the test suits in the courts 
to determine whether he can collect addi- 
tional taxes from the New York and New 
Jersey insurance companies, under the 
reciprocal law. These suits were 
threatened before the July half-yearly 
taxes were collected, but they were al- 
lowed to go over. It is expected, how- 
ever, they will be filed before the De- 
cember payments are due. Only one or 
two companies will be chosen to make 
the test. 





OBJECT TO SALARY EXPOSURE 





Insurance Officials of Stock Companies 
Object to Insides Being so 
Fully Revealed 





New York, Sept. 21—(Special)—Con- 
siderable criticism is heard here from 
time to time of the publicity which is 
given quite freely by the New York 
department to the reports of its exam- 
inations of various companies. There 
seems to be an opinion in some quar- 
ters that the efforts of the department 
to separate the chaff from the wheat is 
sometimes a trifle overdone; particu- 
larly when the public is advised of the 
exact amount of money in dollars and 
cents each company official receives for 
his services. Although there is no 
reason why the policyholders should 
not be made aware of matters of this 
nature, nevertheless, the insurance men 
who are so designated think that it is 
a little hard that all of their competi- 
tors should know just what each of 
them is earning. This is particularly so 
in stock companies where it is main- 
tained it is nobody’s business just how 
much money the president is paid for 
his services as long as the stockholders 
and directors are willing that he should 
receive this amount. 


O’Kane Retires From Aetna 

James O’Kane, cashier of the western 
branch of the Aetna, yesterday closed 
his connection with the company and 
will return to Cincinnati to live. His 
last official act was to sign a check for 
$10,000 which the branch was remit- 
ting to the home office. Mr. O’Kane 
was made the recipient of a handsome 
sterling coffee set of four pieces, the 
server bearing the inscription: “James 
O’Kane, 1865-1910. A token of friend- 
ship and tribute to loyal service by the 
field men and office associates. West- 
ern Branch, Aetna Insurance Com- 
pany.” The presentation was made by 
E. W. Brownell, general adjuster, who 
has been with the company fifty years, 
and remarks were made by J. S. Gad- 
sen, general agent of the marine depart- 
ment, who has been with the company 
forty-seven years, and L. O. Kohtz, as- 
sistant general agent, whose connec- 
tion with the company has lasted forty- 
two years. 

President Clark of the Aetna was in 
Chicago yesterday on his way home 
from Omaha and added his felicitations. 





Liability Decteions 
(CONTINUED FROM PAGE 14) 


cident sets up a condition of things which 
medical men describe as disease. 
Judgment for the plaintiff. 
H. P. Hood & Sons, Ine., v. Maryland 
Casualty, 92 N. E. Rep. {Mass.), p. 329. 


In a second case the policy provided 
that a list of employes shall be at- 
tached to it. Second, that in matters 
relating to the policy no person except 
by written consent of the president can 
waive or change any of the conditions 
of the contract. 

This case was before the St. Louis 
court of appeals and was won by the 
company for want of proper allega- 





NEW YORK FIRE INSURANCE STOCKS 


Quotations Furnished by EB. 8. Bailey, Broker, 66 Broadway, New York 



















































Company. Capital 
ND eee 2 0, 
DE wctceesisennewee 600,000 
eae 2,000, 
MD 9. 0666:6.6. 668060460466 000 
oo binib-0. 60 eeeee% 2,500, 
i, MD <.+eveneoeeeaeen 409,000 
SE. wh iin 0006056646046502 1,500,000 
Germania ($50) ............ +++ 1,000,000 
Pi PE MER cob. occccceesede 0,000 
Globe & Rutgers.............. - 400,000 
CED 26 6000ebess.eeen ed 1,000,000 
Hom JAAS 06046064 00dE COWS 3,000,000 
Nassau DD. anenccessceeewed e 0,000 
Dh Me nn0600+eee0s ones 1,000,000 
See, GE DEEP ccccecannceses 00 
CE ciekscdaascasegee - 200,000 
Peter Cooper ($20)........ 150,000 
Stuyvesant ..... cece 400,000 
Un. States ($25)....... 260,000 
TOOCUSGNOEE CEEOP cecccceccice 400,000 
Williamsburg City ($50)....... 250,000 





V—No information. 
Q—Quarterly. 


Approx. Bid Asked 
Annual When Price Price 
Div. Payable. P. C. P. C. 
10 Q pie ~ 205 
10 J&I 2 oat 
40 - 925 950 
8 = 126 one 
Vv Vv 265 275 
15 J&I 276 300 
30 os 550 560 
18 - 285 295 
30 pis 1525 eee 
40 Q 475 eee 
10 J&I 200 210 
30 ae 640 660 
10 “a 165 175 
20 2 300 305 
10 A&O 155 165 
14 J&I 185 eee 

6 a 90 105 
10 = 155 160 
Vv Vv 60 70 
36 F&A 455 ade 
20 J&aJ 380 400 
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tions on the part of the plaintiff. In 
the second trial there was testimony on 
the part of the company that a list of 
names of employes was attached to the 
policy. The plaintiff proved that a list 
was made subsequent to the deiivery 
of policy which was incorrect and that 
plaintiff insisted upon the use of the list 
as shown by the payroll. One Clark 
was subsequently employed and died 
as a result of an injury within twenty 
days after the beginning of his employ- 
ment. The agent collected the pre- 
mium containing the employe’s pro 
rata contribution and that at the time 
the premium was collected Clark’s 
name did appear upon the list. The 
agent knew of the accident at the time 
but as the death was not definitely 
known suggested that he would give 
notice required by the policy not having 
at the time the company’s blanks for 
the purpose of notice. The principal 
question in the case was whether the 
agent had authority to agree to a modi- 
fication of the policy terms. In_ this 
trial there was judgment for plaintiff 
which the Springfield court of appeals 
(Mo.) affirmed, saying in part: 
“* * 

This company was organized under the 
laws of a foreign country and had estab- 
lished an office in the United States. The 
provision of the policy that notice or 
knowledge to any other person than the 
president, of any fact relating to the pol- 
icy, should not be notice to the company 
cannot be upheld under the decisions of 
the courts of this state. * * In 
making contracts, the parties are supposed 
to take into consideration existing and 
surrounding circumstances. It must be 
known by the parties that a list of the 
names of the employes of plaintiff would 
not long contain a correct list of the 
names of the men in its employ; changes 
in all probability would be made from 
time to time. This theory and under- 
standing of the parties is carried out by 
the letter of the general agent heretofore 
referred to, from which we learn that in 
July following the making of the policy 
another list of names was supplied. In 
making up these lists from time to time, 
the company must have relied upon some 
agent to act for it, and it seems but 
natural that that duty should have been 
delegated to Mr. Bishop, its general agent. 
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FREED Ss. JAMES & CO. 
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GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


; Commercial Union; 
. Ct.; County, Pa.; Camden; 
Tomeam, La.; Pelican; Western Reserve; 


CHAS. A. NEWTON ®& CO. 


159 La Salle Street. CHICAGO 


Agents for Newark Fire. Newark. N. J.. Capital Fire, 
Concord, N.H.. State Fire, (Ltd.,) Liverpool. Eng.. 
Williamsburgh City Fire, New York, Virginia F. & M.. 
Richmond. Also Special Contracts for Fire and Auto- 
mobile Insurance with Underwriters at Lloyd's, London 


fire Adjusters 














And it is not necessary to rely entirely 
upon the doctrine above announced, re- 
garding the powers of agents to waive 
provisions in the policy, notwithstanding 
the policy contains a provision denying 
such power to hold the company liable to 
the acts of its general agent in this 
case, as the measure of the responsibility 
of the principal for the acts of the agent 
are not measured alone by the terms of 
the original power conferred on the agent, 
but also by the subsequent power, written 
or parol, expressly conferred, or such as is 
necessarily implied from the conduct of 
the principal, and of agent with his knowl- 
edge, and from their course of business 
which estop the principal from denying 
the power of the agent to do the par- 
ticular act relied on. 

United Zine Co. v. Gen. Accident, 128 
S. W. Rep. (Mo.) 836. 





WORK ALONG POLITICAL LINE 





New York Investigating Committee 
Starts Out to Make Big Noise 
In Its Probe 





New York, Sept. 20—(Special)—Fire 
underwriters here were somewhat sur- 
prised this week to find that the legis- 
lative investigation of corrupt prac- 
tices is being worked out at present 
along political lines. The yellow jour- 
nals have been doing their best to ex- 
ploit the exposures, and, undoubtedly 
from the standpoint of the coming cam- 
paign, their efforts will be rewarded. 
Apparently the committee is not quite 
ready to go on with the investigation 
of fire companies as this week they 
sent out to the manufacturing bodies 
and every trade association in this state 
an open letter in which all such organ- 
izations were asked to submit to the 
committee any evidence they had of bad 
practices among the fire companies, 
and any suggestions which they had to 
offer for the improvement of present 
conditions. It will take a little time to 
secure replies from these letters, which 
have been sent out broadcast, and some 
time in addition to that, perhaps sev- 
eral weeks, in which to collate the data 
so obtained and put in such form that 
the fire insurance investigation may be 
started. 

Iti is expected that the committee will 
receive a large number of suggestions 
as the exposures made of practices in 
fire insurance by Superintendent Hotch- 
kiss in his recent “personally conducted 
tour” of investigation into the opera- 
tion of fire companies in connection 
with pending legislation will be also 
drawn upon. 


POINTERS a 


FOR LOCAL AGENTS. 











“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six years, 
thoroughly classified and indexed for quick 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 
The Western Underwriter. 


Question—When the assured requests 
the cancellation of a policy, is it right 
for the company to take the agent’s full 
commission out of the return premium 





after cancelling at short rates? As we 
understand it the agent or company 
should only charge the regular short 
rates. Are we right? 

Answer—When the assured requests 
the cancellation of a standard fire pol- 
icy the company is obliged to pay the full 
return premium computed by short rates 
without deduction for agent’s commis- 
sion. In a farm policy, however, there 
is a clause allowing the company to re- 
tain not only the customary short rate, 
but the expense of writing the busi- 
ness. This expense means the agent’s 
commission. This commission goes to 
the agent and not to the company and 
if he wishes to return it to the assured 
there is nothing to prevent him from 
doing so. 


Question—A drug company takes 
out insurance under the following form. 

“$——. Being a pro rata proportion of 
each item of the following specific and 
concurrent insurance, to-wit: 

“Two thousand dollars on stock of 
drugs, etc. 

“One thousand dollars on furniture 
and fixtures. 

“Three thousand dollars total insur- 
ance under this form.” 

Company A has $500; 
$1,000; company C, $1,000. 

The remaining $500 is not placed, but 
at a later time company D takes $506 
on stock alone. 

All policies read alike on stock item, 
that is, they cover concurrent so far 
as the property under each item is con- 
cerned, but the $500 to make up the 
$3,000 schedule is omitted. 

All policies are subject to the three- 
fourths value and iron safe clauses. 

A fire occurs and the drug company 
shows by its books that it had $5,000 
stock of drugs, etc., and $2,100 worth 
of fixtures. Allowing for no deprecia- 
tion, please give us a proper apportion- 
ment showing what each company is 
liable for. 

Answer—You do not state the amount 
of the loss, so we will assume it is 
total. 

The general form calls for $3,000 in- 
surance, therefore company A insures 
five hundred three-thousandths, or one- 
sixth of each item. One-sixth of the 
stock item is $333.33, and one-sixth of 
the fixtures item is $166.66. 

Company B covers one 
three-thousandths, one-third of each 
item. One-third of the stock item is 
$666.66 and one-third of the fixtures 
item is $333.33. Company C covers the 
same as company B. Company D cov- 
ers $500 specific on stock. Therefore, 
the total insurance on stock is $2,166.66 
and the total insurance on fixtures is 
$833.33. 

The three-fourths clause does not ap- 
ply, because three-fourths of the full 
amount is more than the insurance car- 
ried. Therefore assuming the loss as 
total, each company pays the full 
amount stated. 

In case of partial loss the companies 


company B, 


thousand 


i will contribute as though these policies 


covered specifically the amounts stated 
on each item. 

The following letter received by the 
LaSalle Extension University, Chicago, 
speaks for itself: 

“I understand from information re- 
ceived from your Mr. Blank when here 
that I would be entitled to all neces- 
sary information relative to the genu- 
ineness of any insurance policies which 
might come under my jurisdiction to 
pass upon. 

“The three enclosed policies are on 
machinery and stock of the company by 
whom I am employed. The. agent who 
wrote them cut the premiums on the 
three policies $12.00 under other agents 
of this city, which has a tendency to 
arouse my suspicions, and as I am not 
an expert upon insurance, I should be 
pleased to have your expert opinion on 
both policies and companies as to re- 
liability, etc.” 

Question—I received an application 
from a farmer on his farm property, to 
write him a policy with a premium of 
$62.70. Later another agent came a ong 
and offered him $25 more on a horse in 
case of loss than I had, and he told him 
he could write him a policy. A few 
days later I saw him and he told me I 
need not send him the policy, as he 
had made out an application for a policy 
with another agent. What I want to 
know is, can I hold him for any of 
the premium for the trouble and ex- 
pense the company and I have been to, 
although the policy has not gone into 
effect? Is not the signed application 
binding on him if the policy is written 
in accord with the application? 

Answer—The signed application for 
a farm policy does not enable the agent 
to hold the assured for any expense 
or fees. The policy provides that it 
may be canceled by either party at any 
time. If the policy was in force at the 
time the assured said he did not want 
it, the agent might be able to hold him 
for the earned premium at short rates, 
but if the cancelation was made before 
the policy took effect the agent can- 
not collect anything. 


Question—When permission is to be 
given for a retail grocery to carry fire- 
works in stock, must the permit be 
placed in the policy covering on build- 
ing as well as in policy on stock only? 

Answer—When fire works are kept 
in a building it is absolutely necessary 
to have a fire works permit attached to 
every policy that covers in or on the 
building. The policy provides that it 
shall be void if fireworks are kept on 
the premises and it does not matter 
whether the owner knows anything 
about it or not. 





Dixie Fire Ins. Co. 


I, W. ROCKEY 





Ceok County M der and G al Adent 
1124, 159 La Salle Street 
CHICAGO 

Telephone Central 3683 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Cnpentes for SURPLUS BUSINESS: 








JUST WIRE,.@2 nn aeiien | | ‘Central Insurance Co.efLondon Essex é Suffolk Equitable of England 
Losses or Emergency Special Wor ad Northwestern of Liverpool 


GEORGE C. GILL,| 


MANAGER 


Quincy Adjustment and Service Bureau | 


QUINCY, ILLINOIS 


“PROMPT SERVICE” 
Losses in Missouri or Central and 
Southern Illinois 
T. L. MAITLAND 
ADJUSTER 


214 Navarre Building 
Phone Main 2719 ST. Louis, MO. 








Legal Ins. Co. of London 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


“POINTERS” 


Read the List of Chapter Heads and 
See the Wide Scope of the Book 














Only legitimate surplus lines at full tariff rates entertained on the heavy 
value risks after the capacity of the local agents is exhausted.—Your busi- 


ness protected.—Strong Companies. 


—Standard form policies issued without 


a Warranty Companv.—Losses adiusted and paid through this office, 
Prompt attention. Applications may be addressed to 


Keep thes “Aad"—‘ou may Need our .”acilitees.,. 


HERBERT DARLINGTON 
171 La Salle Street, CHICAGO 
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CHICAGO'S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


CHICACO 


JAMES W. STEVENS, PRESIDENT 


We Cuarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 


INSURANCE IN FORCE 


FIFTY MILLION DOLLARS 





OLDEST IN CHICAGO LARGEST IN ILLINIOS 








FEDERAL LIFE 


INSURANCE COMPANY 
CHICAGO 


ISAAC MILLER HAMILTON, President! 
In 1909 Insurance in force increased over $6,000,000. 
Admitted Assets increased over $1,000,000. Admitted 
Surplus increased over $75,000. 


High grade Managers and Agents wanted for new territory— 
Desirable Contracts — Attractive Policies 


aaéress Chas. M. Turner, Generat Manager 








One of the “Best’’ Companies 


To be rightly included in the select class of “Best” Life 
Insurance Companies, requires that — 


The Management be experienced and competent, giving 
helpful assistance to the agency force. 

The Financial condition be beyond criticism—ample 
surplus and investments the best. 

The History be without flaws—Past mistakes require 
Present excuses, and bring Future loss of business. 

The Policy forms have liberal and attractive provisions 
plainly expressed and Values Guaranteed. 

Capable agents with a clean record can secure choice territory with oae of Illinois’ Three 


“Best” Companies. If yeu are well posted, the names of the other two Companies will be self- 
evident, but remember “One ef the Three Best”’ is the 


ROCKFORD LIFE INSURANCE COMPANY 


4th Floer, Trust Bidg., ROCKFORD, ILL. 


THE NORTHERN LIFE 


Insurance Company 
OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 
Our “Common Dividend” Policy is the best seller on earth. 
A DIVIDEND POLICY AT A NON-PARTICIPATING RATE. 
Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions, or Salary and Commission. 
Have you Ambition and Ability? Come and grow up with 


A Rapidly Developing Company 














—— The ——_ 
Western and Southern 
Life Insurance Company 


CINCINNATI, OHIO 
W. J. WILLIAMS, President 


The Largest Industrial Company West of the Alleghenies 
Issues All Standard Forms of Ordinary $500 to $10,000 





PROGRESS BY FIVE-YEAR PERIODS 


Year Assets Income Amt. Insurance 

1889 ‘37 600-64 $57,512.00 $1,587,430 
1894 137,826.64 188,250.60 3,691,843 
1899 407,217.00 624,219.00 10,881,961 
1904 1,074,653.73 1,139,326.96 25,715,285 


1909 4,869,882.22 2,103,595.89 44,780,907 


Why Depend Upon Accident or the Caprice of 


some one else for advancement? Take 
up a work that will allow your abili- 
ties full scope. Sell Life Insurance for 
The Prudential. ; 











WRITE US ABOUT AN AGENCY 


Incorporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 
President NEWARK, N. J 





The Prudential Insurance Company of America 








WANTED 


A Superintendent of Agencies for a Company with 
Insurance in force of more than $70,000,000 
20,000,000 
2,000,000 








Assets of morethan - - - 
Surplus of morethan - -_ - 


A Home Office position. 


Address ‘“‘Superintendent-4-F,” care of the West- 
ern Underwriter. 








18904 1910 


INDIANAPOLIS 
Unequaled in Solid Achievement 


Assets, Dec. 31, 1909, $8,580,830.58 


Gain in Admitted in Surplus 
PRE aper ae $ 27,775.00 

indepenceeendesanebeunh ,023,700.00. . - 153,161.00 
SEE dtckabiekntensndveaeset = | 5 | SeggRRgaReReReS 314,044.74 


This is $848,861 More Than is Required by Law. 


MOST ATTRACTIVE AGENCY CONTRACTS 


Our idea. E: Contract direct with the . 
Scoves of good mon have jeined the Stete Life Said force since Ienuery 1, 1910. 


On all Agency matters address 


The State Life Insurance Company 


Surplus, 1909 . . . $1,174,606.34 


Eight Million Dollars in Securities Deposited with the State of Indiana 











CHAS. F. COFFIN, 2nd Vice-President, 1231 State Life Building 











~ AMERICAN LIFE CONVENTION NUMBER—Part I 


The Western Underwriter 


[Entered as Second-Class Matter February 24, 1900, at the Post Office at Chicago, Illinois, under Act of March 3 


A WEEKLY NEWSPAPER OF INSURANCE 


» 1879.1 








FOURTEENTH YEAR. No. 38 


CHICAGO AND CINCINNATI, THURSDAY, SEPTEMBER 22, 1910 


$2.50 per Year,15 Cents a Copy 








MOLDING INFLUENCE SEEN 


EXECUTIVES ARE BROADENING 





All Departments of Company Activity 
Are Represented at the Annual 
Meetings 





President W. C. Baldwin of the 
Pittsburg Life & Trust, the largest 
company in the American Life Conven- 
tion, paid that organization a fine 
compliment at the annual meeting in 
Des Moines last week when he said 
he had attended many different life 
insurance meetings during his career 
but had never found any that compared 
with those of the American Conven- 
tion in point of practical information, 
actual results achieved and educational 
influence. 

Mr. Baldwin is a man of dis- 
criminating judgment and is not given 
to insincerity. His comment, there- 
fore, can be taken as his belief. Com- 
ing from a man of his experience, ma- 
turity and powers of observation it 
means much. 

All Departments to Get Together 

There is no other organization where 
the heads of all the departments in a 
company’s household meet with those 
of other companies. General managers, 
underwriters, executive officers, law- 
yers, medical directors, agency super- 
intendents and actuaries all assemble 
and discuss problems from their view- 
points. Thus a valuable symposium 
of opinion is formed and an all round 
conclusion reached. Men say what 
they think. They are not given to 
withholding information but contribute 
of their study, research and opinion to 
the general good. This makes for 
broadmindedness. It is a valuable 
school for younger company officials. 

As one convention after another fol- 
lows, the benefit of personal acquaint- 
ance is seen. Men learn to measure 
each other. The leaders come to the 
front as molders of opinion. Out of 
this contact at the convention, there 
is evolved a spirit of mutual helpful- 
ness that extends through the year. 
Officials of companies are free to con- 
fer with one another on any point. 

Men of Talent in the Ranks 

President Hamilton in his address 
called attention to the papers that had 
been presented ‘at annual conventions 
that had attracted wide interest. He 
referred as an illustration to the very 
able paper of Actuary F. B. Mead of 
the Michigan State at the Cincinnati 
meeting on total and permanent dis- 
ability. This year there were very in- 
teresting and comprehensive papers. 
Perhaps that of Dr. Amand Ravold of 
the Missouri State left the most lasting 
impression inasmuch as it told of the 
effect of syphilis on mortality. The 
extent of the disease was not realized 
by many executives and it opened their 
eyes. 

Legal Section Is Strong 

The legal section of the convention 
is very strong. Aside from the men 
who devote all their time to the legal 
departments, many of the commanding 
officials are attorneys. President Ham- 
ilton, for example, practiced law be- 
fore taking up life insurance work, and 
there are others, who have given up in 

(CONTINUED OW PAGE 15) 








FEDERAL 
LiteInsurance Co. 


ISAAC MILLER HAMILTON, Pres. 
CHICAGO 








“Strong and Progressive”’ 








Capital, Surplus and Reserves 


$2,500,000 


Insurance 


$17,000,000 








Policies which sell. Profitable contracts for managers 
and agents. Desirable available territory. Would 
enter new territory. Write us your ambitions. We may 
help you realize them. 








We have three good openings in desirable territory: 
one in Illinois, one in Kentucky, one in Missouri. 








Home Office: Marquette Building 








VARDELL MADE PRESIDENT 


FINAL SESSION OF MEETING 








Constitutional Provision Relating to 
Election of Executive Committee 
Amended 


OFFICERS. 
President—Thos. W. Vardell, Southwest- 
ern Life of Texas. 
Secretary and treasurer—T. W. Black- 
burn, Omaha, Neb. 





) 
J. B. Reynolds, Kansas City Life; P. D. 
Gold, Jr., Jefferson Standard; W. A, Lindiy, 
Security Mutual of Nebraska. 
VICE-PRESIDENTS 
Alabama—Wilmer L. Moore, Southern 
States. 
California—H. W. Aliston, Occidental. 
Colorado—A. M. Gildersleeve, Colorado 
National. 


Plorida—M. B. Johnson, Florida Life. 

Georgia—C. RB. Porter, State Mutual of 
Rome. 

Hllinois—G. W. Van Fleet, Peoria Life. 

Indiana—Chas. D. Renick, Indiana Ma- 
tional 

Iowa—Frank D. Jackson, Royal Union 
Mutual. 

Kentucky—Dr. John J. Cecil, Inter- 
Southern. 

Louisiana—Gustav Lemle, Louisiana 
National. 

Michigan—T. F. Giddings, Mic an 
Mutual. - _ 

Minnesota—E. W. Randall, Minnesota 
Mutual. 

Mississippi—W. Q. Cole, Lamar Life. 

Missouri—E. P. Melson, Missouri State. 

Nebraska—B. H. Robison, Bankers Re- 
serve. 

New Jersey—Lee B. Durstine, North 
American. 

New Mexico—J. H. O'Reilly, Occidental. 

North Carolina—G. A. Grimsley, Secur- 
ity Life & Annuity. 

Ohio—L. Q. Rawson, Cleveland Life. 

Oregon—Manley M. Johnson, Columbia 
Life & Trust. 
Pennsylvania—-W. C. Ealdwin, Pittsburg 


Life & Trust. 
?. King, Volunteer 


Virginia—W. A. 
tional. ‘ 

Washington—H. C. Sampson, Western 
Union. 

West Virginia—John C. Riheldaffer, 
Southern States Mutual. 


Taylor, American Na- 


At the executive session, which 
closed the meeting of the American 
Life Convention, invitations for the 
next meeting were presented from 


Pittsburg, St. Paul and St. Louis. Pitts- 
burg was selected. 

Two resolutions were referred to the 
executive committee. One provided 
for the appointment of a committee to 
present arguments before the United 
States Senate committee when the bill 
for a model insurance law for the Dis- 


trict of Columbia shall come up for 
hearing. The other was that introduced 
earlier by Wilmer L. Moore, of the 
Southern States Life, providing that 
the executive committee should esti- 


mate the cost of conducting a legis- 
lative council and canvass the members 
to learn their wishes as to the organi- 
zation of such a bureau and how many 
would subscribe to its service and re- 
port to members at least sixty days be- 
fore the next annual meeting. The ob- 
ject of the proposed bureau is to fur- 
nish members copies of all bills intro- 
duced in the various legislatures af- 
fecting their interests, the progress of 
such bills and other legislative infor- 
mation of value to them. 

The constitution was amended so as 
to provide for the election of three 
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members each year to serve two years, 
thus insuring holdover members fa- 
miliar with the work of the commit- 
tee. Accordingly the committee was 
elected in two sections this time. 
Vardell a Mative Texan , 
Tom W. Vardell; the new president, 
is a native Texan. He was born 
March 21, 1872, went into life insur- 
ance when little more than a boy, was 
with the Equitable in Texas for about 
twenty years and becanie vice-presi- 
dent and general manager of the South- 
western of Dallas, three years ago. He 
is full of vim, a good mixer and is 
recognized as having marked ibility. 
During the past year two companies 
have withdrawn from the convention 
—the Security Life of Chicago and the 
Southeastern Life of Greenville, S. C. 
Seven companies have been added to 
the membership—the Pittsburg Life & 
Trust, the Empire Life of Atlanta, 


Scranton Life, Great Western Lite, 
Southern Life and Trust of Greens- 
boro, N. C., National Life, U. S. A.. 


and the Guaranty Life of Davenport, 
which is just being admitted. 

It was announced at this meeting 
that the medical section will meet semi- 
annually hereafter. 


ADDRESS OF THE PRESIDENT 








Isaac Miller Hamilton Comments on 
the Progress and Purpose of the 
Convention 


President Isaac Miller Hamilton in 
his address said the convention is the 
first, only and largest one of its kind 


in the world. Continuing, he said in 
substance: 
The companies in the convention have 


more insurance in force than in all Can- 
ada. We have in force over $710,000,000 
and wrote $220,000,000 last year. We 
have to deal with all departments of. a 
company. All honestly managed com- 
panies will receive full consideration from 
reputable state departments. We desire 
to know what the law is and how it is 
interpreted. We do object to changes of 
rulings of departments which foree us 
after policies have been approved and 
used, to change them and pursue an en- 
tirely different course with no alteration 
in the law. 

We find much splendid insurance knowl- 
edge in this convention. F. . Mead’s 
paper on total and permanent disability 
has attracted wide attention. There is 
ample opportunity for such talent to come 
to the front in this organization. Pre- 
liminary term in some form is necessary 
to the progress of new companies. Many 
officials of older companies have been un- 
fair in putting out statistics comparing 
results of new and old companies. The 
comparison should be made by figures 
of the old companies at the same age as 
the companies are with which they are 
making comparison. 

Sy acquaintance we are able to give 
and take information to our mutual ad- 
vantage. 

President Hamilton made an admir- 
able presiding officer. He was defer- 
ential and impartial, and handled the 
meeting with ability. 





WERE NICELY ENTERTAINED 

If any of the delegates or visitors to 
the meeting failed to have a good time, 
that was his fault, not that of the 
people or companies of Des Moines. 
Several of the delegates were accom- 
panied by their wives. Mrs. L. C. Raw- 
son, vice-president of the Des Moines 
Life, entertained the ladies Friday 
afternoon at a reception and matinee 
party. 

At the close of Friday’s session, all 
the delegates and visitors were the 
guests of the Greater Des Moines Com- 
mittee on an automobile ride over the 
city. Prominent citizens furnished their 
cars and in many instances drove them 
and pointed out the numerous places 
of interest Though 
route was taken all the cars eventually 
pulled up at the Country Club. There 
the four leading local legal reserve com- 
panies—the Central, Des Moines, Equit- 
able and Royal Union Mutual—gave 
an informal dinner to about 175 dele- 
gates, visitors and representatives of 
the local companies and their ladies. 
After dinner there was dancing for 
those who desired to participate. 








no prescrtbed | 





INFORMAL TALKS WERE GIVEN | of the public. These suggestions for legis- 
lation against rebating, twisting, mis- 
representation and organization of com- 
panies for promotion purposes and for 
uniform laws and expense limitation, 
present the questions that demand the 
immediate and earnest attention of this 
convention. 


Some of the Newer Members Pre- 
sented to the Convention in a 
Very Pleasing Way 


. — . E. W. BANDALL, president Minnesota 
During the first ecsmon of the Mutual. There are *many ways in which 
American Life Convention Thursday, | companies can be mutually helpful. Our 


President Hamilton, in order to dem- 
onstrate the geographical extent of the 
membership and also to introduce some 
of the newer men on the rolls to the 
convention, called on a few for in- 
formal remarks. They spoke in sub- 
stance, as follows: 


company can be relied on to do its share. 





THE WELCOME AND RESPONSE 





Courtesies Are Exchanged by President 
Jackson of Iowa and President 
Moore of Georgi 
tT. LL. MILLER, NS mecee eg West a 
Coast Life of San Fran . Our com- 
pany gets much of its business from the 
Philippines. It is an outlet for new com- 
panies. The future for young companies 
should be along new and fresh lines. In 
China when a Chinaman gives a letter of 
introduction to an agent to present to a 
friend, the latter, out of consideration 
of his friend, is compelled to take a policy 

whether he wants one or not. 

M. D. JOHNSON, president Plorida Life. 
I shall discuss briefly the heavy mortality 
of Florida. Much of it is due to deaths 
of winter visitors. Many towns are now 
sinking artesian wells to secure a pure 
water supply, and this and the war waged } 
on mosquitos are expected to reduce the 
mortality materially. Florida has prac- 
tically no life insurance laws and any 
company can sell anything it desires 


there. 

WM. C. BALDWIN, president Pittsburg 
Life & Trust. Supervision has _ been 
brought forcibly to the attention of com- 
panies. I do not think it a thing to be 
feared, although it ought not to be ex- 
tended too far at once. It would be most 
beneficial if there were a universal law 
to regulate the companies and limit their 
expense. I do not fully approve the New 
York law, but believe in limitation of ex- 
penses of young companies would benefit 
them greatly. 

What is business worth? I regard this 
as the most important question. If com- 
panies must pay more for it than it is 
worth, they would better let others have 
it. You should read recent comments of 
the president of an old company criticis- 
ing young companies severely for high 
expense ratios, asserting the expense 
ratio of the lowest was beyond any reas- 
onable figures. This organization should 
discuss the expense question. Regardless 
of the kind of company this question is 
vital. If the companies writing partici- 
pating business succeed in furnishing it 
cheaper than non-participating, then the 
rates on the latter would have to be re- 
duced. There is a tendency at times to 
pass over the real things at these meet- 
ings. . 

L. J. DOUGHERTY, secretary Guaranty 
Life of Davenport. Our company has 
applied for membership to the convention. | 
In my opinion the agency question is the The me / : 

most important confronting company The. legal Section of the American 
managements. The officers can take care | Life Convention held a meeting in Des 
of Snyeesanen, but the great eaten is | Moines electing G. A. Deitch of In- 
to get the business at a reasonable cost. sana hi - - 

THOS. B. LOVE, vice-president South- dianapolis as president. Hope Thomp 
western Life of Dallas. Having been in- | 50, president of the Northern Life 
surance commissioner of Texas, and looked | of Rock Island, was chosen secretary. 

| Th-s. B. Love of the Southwestern 


at the companies from that standpoint, 
of Dallas, was chosen to read a paper 


I am glad to see such suggestions as 
those of Mr. Baldwin which would raise | ; 
the young companies in the estimation | at the next annual convention. 


President Frank D. Jackson of the 
Royal Union of Des Moines voiced the 
greetings of the city and its life men 
and gave them freedom within its 
gates. 

President W. L. Moore of the 
Southern States Life of Atlanta, Geor- 
gia, expressed the appreciation of the 
visitors and then made some formal 
comment on the problems of the busi- 
ness. He said the convention desired 
to cooperate with the insurance depart- 
ments for the best interests of all. He 
thinks the convention should’ go 
squarely on record against rebating 
and should see that antirebating laws 
are enforced. The convention should 
champion laws against misrepresenta- 
tion and fraud that leads to twisting. 
There are plenty of good men in the 
business but the public is entitled to 
protection against deceptive ones. 
There should be greater restrictions as 
to agency licenses. More uniform laws 
are needed, especially as to taxes. This 
convention, should establish a maxi- 
mum scale of commission. It should 
protest against promotion abuses of 
new companies. Professional pro- 
moters have imposed on the public. 
The speaker advocated a legislative 
conference to look after bills. All 
should participate in this expense. The 
convention, he asserted, should coop- 
| erate with all reputable companies and 
associations in stamping out bad prac- 
tices and getting rid of odious laws. 
| It should stand for progress. 
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Home Office: Raleigh, N.C. 


Represents what its name indicates 


Ghe Standard of Life Insurance 





Our new Non-Participating, Special Benefit Policies, with every 
feature guaranteed, make the way of the agent easy. 





ES ne eee ae Lee See ye $809,076.10 
NO, 6 eine rine gee Sts CETTE Ee 345,155.00 
Surplus to Policyholders. 463,921.10 





P. D. GOLD, Jr. 
ist Vice-Pres. & Gen. Mgr. 


CHAS. W. GOLD 
Sec. & Supt. of Agencies 





-DISABLLITY CLAUSE RATES 


DISCUSSION BY MR. McADAM 





Actuary of United States Annuity & 
Life Takes up Problems Raised 
by Mr. Mead 





Lucius McAdam, actuary of the 
United States Annuity & Life, and ex- 
president of the Actuarial Society of 
America, contributed the following 
paper on “The Total and Permanent 
Disability Risk in Connection with the 
Life Insurance Contract”: 


In the year 1907 there was published in 
the Spectator of April 11 (blue supple- 
ment) an article entitled “Total Disabil- 
ity Clause in Life Insurance,” in which 
I pointed out the danger of inserting this 
clause in a life insurance policy without 
making suitable provision for it, in the 
way of extra premium and reserve. 

In this article also attention was called 
to a remarkable paper read in the year 
1900 by a Russian actuary, E. Hamza, 
before the third international congress 
of actuaries, which not only demonstrated 
the presence of a substantial risk aris- 
ing from the disability feature, but also 
suggested the formation of new com- 
mutation column for use in this con- 
nection and gave new formulae for the 
computation of the extra premiums re- 
quired. A number of tables computed 
by him were also given in illustration of 
the subject derived from the experience 
among German railway employes in con- 
nection with the mortality table of 
twenty-three German offices. 

Interest Revived by Mr. Mead’s Paper 

But little attention was paid to these 
articles at the time, but later on the 
American Life Convention took the mat- 
ter in hand, and at its annual meeting in 
the year 1909 a very thorough presenta- 
tion of the subject was made in a paper 
written and read by Franklin B. Mead, 
actuary of the Michigan State Life, 

This paper was referred to a committee 
of actuaries, whose report will be made 
at this meeting of the vonvention in 1910 

It would appear that the premiums de- 
duced by Mr. Hamza were regarded as 
too high for use in this country. None 
of the regular companies in the United 
States had used the clause for a suf- 
ficient length of time to give any satis- 
factory experience. 

Yet the plan had been in actual oper- 
ation for a number of years in certain 
fraternal orders and there existed a large 
amount of actual experience in their 
possession, some of which had been in- 
vestigated and calculated by their 
actuaries. 


Distrust of Fraternal Figures 


There was, however, an unreasonable 
prejudice on the part of the actuaries 
of the regular companies against any 
figures coming from those sources inso- 
much that many said we must wait until 
we have our own experience before we 
can arrive at any reliable conclusions. 

Happily there were some more pro- 
gressive spirits who were unwilling to 
wait for a long term of years to in- 
vestigate a subject which was pressing 
for an immediate solution. 

In May, 1908, C. W. Jackson read a 
paper on the subject before the Actuarial 
Society of America, making his computa- 
tions from the experience of the British 
friendly societies. 

In October, 1909, Sidney H. Pipe also 
read a paper before that society based 
upon the experience of the Order of For- 
resters. 

Still later in May, 1910, Franklin B. 
Mead also placed before that society a 
new paper in which he followed the lead 
of Mr. Hamza and developed the sub- 
ject more fully along actuarial lines, de- 
ducing formulae for the computation of 
the necessary premiums. 

He also computed new commutation 
columns by combining the American table 
of mortality with the experience of dis- 
ability shown by the records of the 
Knights of the Maccabees, 


Landis and Eldridge Tables 


The experience of the Knights of the 
Maccabees had been already ascertained 
by Abb Landis, assisted by George D. 
Eldridge, and combined mortality and 
disability ables were published by them 
in book form in 1909. 

Mr. Mead has freely used and acknowl- 
edged in his papers materials furnished to 
him by Mr. Landis both in the book above 
referred to and in other forms. 

It will be noted in all of these articles 
that there is a substantial agreement of 
the authorities upon the proposition that 
where the total disability is limited to 
occur before age 60 and the benefit is 
also limited to the cessation of future 
premiums, the extra risk is small and 
may be provided for by a small extra 
premium, with a correspondingly low 
reserve. 


Also, that if the limit as to age is 


placed at 80, a very substantial extra 
premium will be required even to stop 
the payment of premiums. 

It may here be observed, however, that 
the limiting of the occurrence of the total 
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disability to occur before age 60, gives 
as little to the policyholder as he would 
have to pay for it. In fact, it withdraws 
the benefit from him at the very time 
when he may be about to need it. As the 
poet would say, 

“It keeps the word of promise to the ear 

But breaks it to the hope.” 


It is quite evident that a form of dis- | 


ability clause providing for the maturing 
of the amount insured itself either at 
once or by instalments would be of much 
more value to the insured than the mere 
cessation of premium payments. 

This is, in fact, the form which this 
benefit took in some of the assessment 
associations that adopted it, but in their 
case it was only necessary to add a claim 
of this character to the list of death 
claims to be assessed for and so produce 
the necessary amount. But in the case 
of a regular company it becomes a dif- 
ferent matter and, as will readily be seen, 
involves the requirement of extra pre- 
miums and reserves. 

In his first paper Mr. Mead states that 
out of thirty-eight companies having a 
disability clause in their policies, seven- 
teen provided for maturing the sum in- 
sured by installments. 


Installment Maturity Serious Problem 


It thus becomes a serious matter for 
those companies that have already 
adopted this form of disability clause, 
as well as for others contemplating its 
adoption, and I apprehend that many com- 
panies are looking for light on this phase 
of the subject, rather than that of the 
mere cessation of premium payments, 

Upon examination I find that the book 
of Landis and Eldridge as well as the 
two articles of Mr. Mead will yield some 
figures in this respect which may be of 
interest to the convention. On pages 179 
and 180 of his book Mr. Landis gives us 
the commutation columns combining the 
death and disability benefits. Computing 
from them the net premiums for life, 
twenty payment life, twenty year en- 
dowment, etc., by the usual formulae and 
deducting from the premiums so found the 
ordinary net premiums, we obtain the 
extra premium required for the disability 
benefit. 

Mr. Mead’s first paper read before the 
convention: last year also gives on pages 
22 to 25 of the pamphlet edition similar 
commutation columns. 

Mew Figures Worked Out 

The two columns M on pages 24 and 
25 added together are the equivalent of 
the one column M of Mr. Landis. Il 
made the computations from both sets 
of figures and obtained identical results, 
as shown in the following: 

TABLE I 

Extra annual premium to mature policy 
in full in case of total and permanent 
disability before age 80. 


20 Year 

Age at Ordinary 20 Pay- BEndow- 
Issue Life ment Life ment 
Er er re $ 1.61 $ 1.66 $ 0.15 
Serr ee 2.59 2.46 0.31 
GB c 0.60106 60 de de 4.85 3.74 $0.63 
Gi ccccdsesdoose 10.93 7.32 3.34 
Giiccts ceviesews 34.55 31.63 29.73 


Again on page 23 of Mr. Mead’s first 
article, he gives the D and N_ columns 
for death and disability provided the dis- 
ability occurs before age 60. Column M 
may be supplied so far as necessary for 
our purpose from the relation M=D—N. 

With the column so formed I computed 
the following: 

TABLS II 

Extra annual premium to mature policy 
in full in case of total and permanent 
disability before age 60, 


20 Year 

Age at Ordinary 20 Pay- Endow- 
if ment Life ment 

$0.53 $0.15 

0.71 0.31 

0.95 0.63 

1.35 1,27 

It will be noted that the rates for 
twenty year endowment plan in thip 


table are the same as in Table I for ages 
20, 30 and 40, as they should be. 
Another Calculation 

I have proceeded in like manner with 
the commutation columns given by Mr. 
Mead in his second pamphlet on pages 
328 and 329, having verified the figures for 
ordinary life by computing them also 
from the annuities given on page 329 
by mean: of the annuity formulae; 
namely, unity divided by the immediate 
annuity less the discount on one dollar 
for one year. 

The result is the following: 

TABLE Ill 

Extra annual premium to mature policy 
in full in case of total and permanent 
disability before 80. 


20 Year 

Age at Ordinary 20 Pay- Endow- 
Issue Life ment Life ment 

Parr $ 1.09 $1.20 $ 0.07 
, See 1.90 1.79 0.12 
th ieebe chen ee 3.65 2.76 0.25 
SP eee 8.46 6.51 2.07 
ee eee 26.76 23.76 21.98 


As will be seen, these rates are lower 
than those given in table I. This would 
appear to be accounted for by the cor- 
rection made in the new tables, for deaths 
among invalid lives during the year in 
which they become disabled as stated in 
pages 316 and 317 of Mead’s second 
pamphlet. Without having investigated 
this matter very closely, I doubt whether 





this correction obtains where the dis- 
abled lives are treated in the same man- 
ner as claims by death. 
Warning as to Liberal Clauses 

However this may be, the extra rates 
in both cases show the propriety of the 
warning given in 1907 to companies using 
the more liberal form of disability clause. 

To some minds the figures would indi- 


cate that this form of the disability fea- | 


ture should be abandoned altogether, or 
at least limited to cases of disability oc- 
curring before the age of 60. 

To others they would indicate that the 
limitation should be made at the other 
end of the line and that the benefit should 
not be granted to persons above the age 
of fifty. This, in fact, is recommended 
by the Russian actuary, Hamza. It is 
a reasonable suggestion, making it pos- 
sible to give to persons really entitled 
to it, this substantial benefit extending 
beyond the age of 60 at extra rates which 


will be safe for the company and not | 


prohibitory to the individual. 
Clause Should be Carefully Drawn 


The clause itself should be carefully 
drawn so as to protect the company from 
unfounded claims, and the payment might 
better be made by annual installments 
extending over a series of years so as to 
give further security. If the payment is 
to be made by installments the premiums 
as above computed should be multiplied 
by the installment factor, as usual, and 
this will still further reduce the cost 
of the extra benefit. 


It would seem to be the part of prudence | 
to make use of the materials at hand 


in issuing this form of benefit, for the 
purpose of computing premiums and re- 
serves, and later on the actual expe- 


rience of the regular companies will add. 


still further to our knowledge of the sub- 
ject and enable us to correct any errors 
that may have been made. 

Certainly no progress can be made by 
simply standing still. 





PRESENT DISABILITY REPORT 


Committee Appointed to Consider 
Actuary F. B. Mead’s Paper Read 
at Last Year’s Meeting 


The committee appointed at the last 
annual meeting to consider and report 
on the paper by Actuary F. B. Mead of 
the Michigan State Life, consisted of 
Mr. Mead as chairman, Lucius Mc- 
Adam of the United States Annuity & 
Life, and W. H. Gould of the Volun- 
teer State Life. The subject of Mr. 
Mead’s paper was, “The Measure of 
Risk and Liability Under the Total and 
Permanent Disability Benefits in Life 
Insurance Policies.” The report is: 


The committee has carefully considered 
said paper and the subject in general, and 
has come to the following conclusions: 

1: That a clause providing for the ces- 
sation of premiums in case of total and 
permanent disability occurring before the 
age of sixty may be properly attached to 
and incorporated in Hfe insurance poli- 
cies and that this may be done at small 
extra cost. It is suggested that the 
clause be carefully drawn so as to fully 
conserve the company’s interests but at 
the same time not be so restrictive as to 
be valueless. 

: In the opinion of the committee 
there should be a definite extra premium 
for this benefit incorporated with the reg- 
ular premium; however, in the case of 
participating policies the extra cost may 
be provided for in the dividend apportion- 
ment, In the case of nonparticipating 
policies, the extra cost must be provided 
for by an addition to the regular pre- 
mium. This is especially imperative ow- 
ing to the small loading under non- 
participating rates and the further fact 
that the extra cost of this disability bene- 
fit increases rapidly with advancing age. 

The method of computing the ex- 
tra premium for this disability benefit 
and the amount thereof at the various 
ages and under the various plans is left 
to the individual judgment of the com- 
panies. For the convenience of the com- 
panies we append hereto a list of 
available contributions on the subject. 

Transactions of the Third International 
Congress of Actuaries containing the ar- 
ticle by E. Hanza entitled “Note sur la 
theorle mathematique de l’assurance con- 
tre risque d’invalidite d’origine morbide, 
senile ou accidentelle.” 

“The Measure of Risk and Liability un- 
der the Total and Permanent Disability 
Benefits in Life Insurance Policies,” arti- 
cle read by Franklin B, Mead before the 
American Life Convention of 1909. 

“The Rate of Total and Permanent Dis- 
ability amongst Insured Lives and the 
Rate of Mortality amongst Disabled 
Lives,” by Sidney H. Pipe. (Transactions 
Actuarial Society of America—Part 42, 
Volume II.) 

“Total and Permanent Disability,” by 
Cc. W. Jackson. (Transactions Actuarial 
Society of America—Part 39, Volume X.) 

Combined Disability and Mortality Ta- 
bles contained in Tables based on N. F. 
Cc. and American BPxperience, Landis & 
Eldridge. (C. C. Hines’ Sons Co.—New 
York, 1909.) 

“The Total and Permanent Disability 
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Provision in Connection with Life In- 
surance Plans,” by Franklin B. Mead. 
(Transactions Actuarial Society of Amer- 
ica—Part 43, Volume XI, Page 304.) 

4: Appropriate reserves for the bene- 
fit under consideration should be provided 
for in the policy valuations. These re- 
serves will be found to vary with the 
age at issue, the plan and duration of the 
policy. 

5: With regard to the provision for 
the payment of the sum insured by in- 
stalments, upon the occurrence of total 
and permanent disability we are not 
prepared to report. 





“I've given my automobile to a friend 
who has done me many favors,” writes an 
agent, “and while it may seem an extrava- 
gant evidence of gratitude, economy was 
really the moving inspiration.” 









Medical Section is a Go 

There was a long executive session 
Thursday evening when the executive 
committee made its report as to the 
organization and progress of the medi- 
cal section. While there was some 
opposition to the course the execu- 
tive committee had taken, yet the con- 
vention sustained the movement. Rules 
and regulations were adopted for the 
guidance of the medical section. The 
medical section in turn adopted the 
rules suggested by the convention. 
Most of the convention companies are 
now contributing to the medical sec- 
tion. 
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DISABILITY IS 


MANY VIEWS “ARE EXPRESSED | 


Convention Members Bring Out Nu- 
merous Points as to Permanent 
and Total Clause 


All the afternoon Thursday was taken 
up in 
manent disability clause after Actuary 
McAdam’s paper on the subject. 
H. Gould, secretary of the Volunteer 
State led the discussion. He said in 
substance: 

I consider 
benefits after 
believe in 
should be an ample 
Nability. We should avail 
what material we have 
ress on safe ground. 
question is being 
societies. 

The fraternal societies 
greater loss under 


it dangerous to provide for 
age 60 and also I do not 
installment payments. There 


ourselves of 
and make prog- 
The study of this 
taken up by actuarial 


provide for a 
this clause by power 
of assessment. Under participating pol- 
icies, a greater loss can be taken care 
of by a decreased dividend. I believe 
however, in charging an extra premium. 
There should be ample loading to take 
eare of the extra liability. Sickness in- 
surance has been practically in disrepute 
up to this time. Age 60 is the danger 
point. Our tables should provide for an 
ample margin of safety. The benefit 
should be a definite one and the clause 
should be clear and concise. The legal 
section should draw up a definition of 
total and permanent disability and also 
give us the language of model clauses. 
Can Not Pollow Foreign Data 


We can not safely follow the European 
experience because of different conditions 
there. And the fraternal experience can 
not be used in toto because it is sub- 
ject to different interpretation than would 
be the same old line experience. 

I think this is a proper and necessary 
extension of the field of insurance. But 
the rates should be adequate. The ex- 
perience of the Fidelity Mutual under 
this clause, if made public, would be 
very advantageous. Some of the bene- 
fits given by younger companies are too 
liberal. 


| 
| 


a discussion of total and per- | 
W. | 


| and 


reserve to cover the | 





The discussion that followed showed | 


a variance of view. Many companies 


DISCUSSED | believe in the clause but have adopted 
i 


t in different forms. Some clauses pro- 
vide for a cessation of premiums, some 
for the payment of benefits in instal- 
ments, some treat the policy as a death 
claim in case of loss of members, such 
as two hands, two feet, etc., and some 
provide for paid-up insurance. Each 
company has worked out its clause ac- 
cording to its own ideas. Some are 
firmly opposed to the use of the clause 
at all. 
Various Viewpoints Given 

There was given the viewpoint of 
the actuary, lawyer, general manager 
agency supervisor. It is evident 
that while F. B. Mead of the Mici ‘zan 
State Life has brought down the sta- 


tistics to date, yet but little of a definite. 


nature can be deduced. The companies 
have not had sufficient experience in 
this country yet with the clause. 

The convention speakers were not 
at all times discussing the same topic 
Some view the clause as “total per- 
manent disability,” where there is no 
recovery of the assured, while others 
spoke of “total disability” where there 
may be total disability for a period and 
then a recovery, at which time the 
policy reverts to its normal position. 

The lawyers and some executives 
pointed to the ever present danger of 
dispute between the company and as- 
sured as to whether the latter is per- 
manently disabled. He may refuse to 
pay further premiums and the com- 
pany declare the policy lapsed. Yet 
later on the estate may bring suit and 
is very liable to recover. 

Another point of indefiniteness is the 
proper reserve. Where some com- 
panies charge an extra premium for the 
clause the usual reserve is an arbitrary 
50 percent of the extra premium. Many 
hold there should be a more scientific 
way. Mr. Mead has worked out a re- 
serve table but it does not take into 
consideration the probable recovery of 
the disabled. 

Some companies only use the clause 
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in participating policies and not non- 
participating. Some charge an extra 
rate, others do not. Ohio and Indiana, 
by law, require a separate charge for 
the disability clause. 

Some companies clearly define per- 
manent disability to mean loss of cer- 
tain specific members of the body and 
do not pay benefits for any other form 
of disability. 

The actuaries constantly urged the 
convention not to draw conclusions 
from isolated cases. 

View of Agency Department 
The agency department looks upon 
the clause as a selling point, something 
to attract agents and assured. 

Dr. Cross, of the Columbia, endea- 
vored to get a motion through to pro- 
vide for a committee of actuaries and 
lawyers to draw up a few model 
clauses to represent different practices. 
The motion was voted down. It was 
the opinion that if a set of clauses 
were approved, insurance departments 
might regard them as standard and 
others as irregular. Again several 
members felt this is a question for each 
company to settle for itself. Others 
said if a standard clause were adopted 
it would not leave competition open. 


.-As it is now each company can lay 


superiority to its special form. 





Visitors that Were Present 

Aside from members of the conven- 
tion there were present at the Ameri- 
can Life Convention: President C. L. 
Wakefield of the Sam Houston, Sec- 
retary W. A. Calloway and Medical 
Director J. S. Turner of the Southland 
of Dallas, President H. A. Hodge of 
the San Antonio Life, Secretary Thos. 
Wood of the Abraham Lincoln Mu- 
tual Life of Philadelphia, President 
H. G. Austin of the Old Colony, 
Manager of Agencies John 'P. Stake of 
the Preferred Life and Dr. Frederick J. 
Combe, president of the Equitable Life 
of San Antonio, Texas, Secretary 
Dougherty of the Guaranty Life of 
Davenport was present and has applied 
for membership. 

Actuary B. R. Nueske of Chicago was 
in attendance at the meeting. 





Peoria Life’s Year 

The Peoria Life of Peoria, Ill., will 
round out the year with about $4,000,- 
000 new business and will increase its 
amount in force $2,000,000. Of its 
$6,000,000 of insurance on its books, 
some $5,750,000 is in sixty counties of 
central Illinois. The Peoria Life con- 
fines its operating to Illinois and is 
building up a fine agency plant. 
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ARE You IN LIFE INSURANCE TO STAY? 


Then make your contract with a Company which 
is bound to stay. Make a contract which is directly 
binding upon the company. 























Enlist with a company which needs no intro- 
duction—The Mutual Life—“The Oldest in America, 
the Strongest in the world.” 


1. Whose assets in excess of legal liabilities are 
oreatest; 





Whose expenses are the lowest; 
Whose earnings are the largest; 


Whose dividends increase fastest: 


 - - 


Whose net cost averages lowest. 





Mutual Life Agents Make Most Money Because 
Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEO. T. DEXTER, 2d Vice President 
34 Nassau Street, New York, N. Y. 
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VIEWS AS TO LEGISLATION 
BENEFITS OF UNIFORM LAWS 


L. A. Dean, General Counsel State 
Mutual of Georgia, Discusses Sub- 
ject and Offers Suggestions 


L. A. Dean, general counsel of the 
State Mutual of Rome, Ga., read the 
following paper on “What Benefit May 
Life Insurance Companies Expect to 
Derive from Uniform Legislation 
Among the States and on What Sub- 
jects, if Any, Should Uniform Legisla- 
tion Be Encouraged by Life Insurance 
Companies.” 

The subject to be discussed in this 
paper is divided into two questions, first, 
“What Benefit May Life Insurance Com- 
panies Expect to Derive from Uniform 
Legislation Among the States?” and sec- 
ond, “On What Subjects, if Any, Should 
Uniform Legislation be Encouraged by 
Life Insurance Companies?” 


Answered by Nature 


The first question may be answered by 
asking, what benefits are derived gener- 
ally from harmony, from agreement, from 
accord, from peace? This question has 
been answered from the beginning of 
creation. In the Scripture it is written, 
“In the beginning God created the heaven 
and the earth. -And the earth was with- 
out form and void; and darkness was 
upon the face of the deep.” There was 
confusion and with it there was darkness; 
God established order out of chaos. He 
made one uniform law for each separate 
subject matter and these laws have never 
been changed or amended. 

When the work of creation was fin- 
ished, “God saw everything that He had 
made, and, behold, it was very good.” 
Harmony, uniformity, was established, 
and thus we live and move and have our 
being in this beautiful world, with the 
joy and happiness we find about-us, and 
all because of the fixed and uniform laws 
of God. 

Confusion Was Punishment 

From whence comes all of our woes, 
diseases, sorrows and failures? The 
answer is, from a violation of the uni- 
form laws established in the beginning. 
The only confusion that God has_ ever 
made since the creation of the world was 
wrought as a punishment for the violation 


| to the place it is made to 





of His purpose concerning man. He con- 
fused the language of the people and 
scattered them throughout the earth, be- 
cause man refused to obey the command 
to multiply and replenish the earth, but 
sought to defeat this end by refusing to 
be scattered abroad upon the face of the 
whole earth and began to build a city and 
a tower whose top might reach unto 
heaven, to make for himself a name. God 
punished him by a _ smnfusion of his 
language, and so it is that the want of 
uniformity in the language of man is a 
punishment for disobedience to the will 


of God. 
Scriptural Authority 


Today learned and thoughtful men are 
considering the ways and means for es- 
tablishing a uniform and_ universal 
language. They see the baneful effects 
of the confused tongue in all the affairs 
and relations of men. In union, or uni- 
formity, there is strength; this may be 
interpreted to mean that there is but one 
sure and correct method of securing a 
given end, to-wit: Concert or oneness of 
action. “If a kingdom be divided against 
itself, that kingdom cannot stand. And 
if a house be divided against itself, that 
house cannot stand.” “Together we 
stand, divided we fall.” These adages are 
based upon the principle that where there 
is one purpose, one common interest, one 
rule of action, one law, there is strength, 
there is stability, there is utility, there 


is power, there is success. Confusion, 
divergence, disagreement, want of har- 
mony, variance, misfits, cross purposes 


produce failures. 

These principles are recognized in the 
material world; in the business world; in 
the moral, intellectual and_ spiritual 
world. In the material world it has been 
found that uniformity produces wonder- 
ful results; hence we have uniform 
gauges for railroad tracks, uniform cars, 
uniform wheels, uniform bolts, uniform 
sizes and dimensions in almost every 
branch of mechanical industry. A rail- 
road car may be started upon a track in 
Canada and travel through the states of 
the Union into Mexico without stopping 
en route on account of a change or vari- 
ance in the width of the track. And if, 
en route, it becomes necessary to replace 
a wheel or renew a broken bolt, the near- 
est supply house can furnish the article 
for repair, and the nearest mechanic, 
whether he be Canadian, American or 
Mexican, can promptly adjust the article 
fit, and the 
car will roll on in its journey with the 
shortest possible delay, carrying its bur- 
den with the least labor, time and ex- 
pense. 

In the business world the struggle is 
to establish uniform methods. We seek 





to have uniform weights and measures in 
all the states, uniform currency, uniform 
systems of accountins, uniform nego- 
tiable instruments, uniform warehouse 
receipts, uniform laws for sales, uniform 
bills of lading. To the end that uniform 
methods may be established in business 
transactions, commissioners have been 
appointed, committees have been raised, 
conventions have been held, governors 
have met in conference and plans have 
been adopted, and are being executed; all 
recognizing the great good and wonder- 
ful results that will be accomplished 
when uniformity exists. 

The Psalmist recognized the force of 
harmony in the moral, intellectual and 
spiritual world when he exclaimed, ‘‘Be- 
hold, how good and how pleasant it is for 
brethren to dwell together in unity!” 

The direct answer to the question, 
“What benefit may lire insurance com- 
panies expect to derive from uniform 
legislation among the states,” depends 
upon what subject the uniform legislation 
is had. If there were but one law on tax- 
ation in all the states, this would assist 
the companies to adjust their expenses, 
dividend apportionments and premiums 
to a mathematical certainty. 

As matters now exist, there is no 
actuary in the Union who can say posi- 
tively that his calculations are absolute- 
ly right and just to each and all policy- 
holders living in all the states. If it 
should be the established policy of all the 
states to fix a uniform rate for insur- 
ance assets, and this law should be fixed 
at too high a figure, then by concert of 
action, and by oneness of purpose among 
the companies, it could easily be _ re- 
duced; or if the rate should be too low, 
by like methods on the part of the states, 
it could be raised. That is, if it should 
once, by comity of states, be agreed to 
have a uniform tax law ror all the states, 
then the question of a just rate could 
easily be determined and agreed upon. 

Rivalry of Legislatures 

But now, instead of the legislatures of 
the various states seeking to adjust taxes 
on the basis of right, equity and fairness, 
insurance assets are taxed from the 
standpoint of prejudice, or of rivalry be- 
tween the states, in an effort to excel in 
securing the greatest amount of tax re- 
turns from companies doing business 
within their borders. When one state 
fixes its rate at 3 percent on the gross 
premiums, together with admission fees, 
agent’s license, muntyipal_ taxes, etc., 
other states are tempted to do the same 
thing, either for gain or retaliation, and 
thus the rate may grow higher and higher 
year by year. 

If the subject of tegislation be the 
regulation of the terms of admission to 





do business within the states, and the 
conditions should be uniform, a company 
need only turn to the statute books of its 
own state in order to ascertain the re- 
quirements for doing business in other 
states. It would have only to figure up 
the cost of admission, prepare the forms 
and blanks necessary, execute them in 
the prescribed manner, see that all de- 
tails are properly complied with and for- 
ward the papers, with the necessary cer- 
tificates and fees, if any are required. 
And without going to the expense of 
sending a special agent to, or employing 
a. special attorney in the state sought to 
be entered, it could obtain permission to 
do business with the least possible ex- 
pense, delay and inconvenience. 

Investments Approved in All States 

If the subject should be the kind of 
investments that insurance companies 
are authorized to make, and each state 
had a uniform law upon the subject, the 
finance or investment committee of a 
company could place the funds entrusted 
for investment in securities that would 
pass current in all the states; so that 
when examinations are made there would 
be no discussion as to whether a given 
asset should be admitted to the credit 
of the company. A company could not 
be found or held to be solvent by an ex- 
aminer in one state and by the same ex- 
aminer found insolvent in another state. 
If the subject should be the rule or 
method of examination, and uniform rules 
existed, a company when examined and 


‘found solvent in one state would feel 


sure that when examined in another state 
the same rules would apply and the same 
result would be reached as in the first 
state. 


Governor Hughes’ View 


Governor Hughes of New York said in 
an address before the Association of Life 
Insurance Presidents held in Washington 
in January last, “I want to see the time 
come, if it has not already arrived, when 
the seal of the state of New York, ap- 
proving the condition of a company, shall 
be a guarantee to every other state in 
the Union that the last word has_ been 
said with regard to essential securities.” 
This utterance met with applause. But 
this condition can never be reached so 
long as the several states have different 
rules and methods of valuation, different 
laws for investment and different rules 
of examination. 

Uniformity of Decisions 

Thus the benefits to be derived from 
uniform laws depend altogether upon 
the subject matter of legislation. 

But one of the greatest and most last- 
ing benefits that can be suggested is that 
with uniform statutes upon any given 
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What we have to offer to men who can sell 
Accident and Health Insurance 


As to Agents: 


We give them the highest commissions consistent with 
safe underwriting. 

We give them contracts direct with the Home Office, 
allowing them the largest commissions that can be paid— 
no state managers get any over-riding commissions on 
their business—the producing agents get it all. The 
Direct-Agency-Contract method is the only one by which 
a Company can possibly pay top-notch commissions on 
extra-liberal policies. 

We give them every possible assistance which our 
extensive organization can render. 

We deal with them direct. 

We give them the most liberal policy on earth to sell 
and then help them sell it. 


As to Policy: 


The policies which our agents have to sell exceed in 
liberality those issued by most other Companies in many 
particulars. Note the following: 


Accidental Death 


1. For accidental death most Companies pay $5,000 
in cash. We pay the claimant either $5,000 in cash, or 
will pay this sum at the rate of $100 per month and add 
$1,000 thereto for interest and good measure—this in- 
creases the death benefit by 20%. If the accidental 
death of the policyholder occurs after the 3rd year of 
the life of the policy, the added benefit is $1,500; if after 
the 4th year, $2,000; if after the fifth year, or later, 
$2,500, thus giving full accumulation benefits. 











Weekly Accident Indemnity 





2. Our policy pays $30.00 per week for total disability 
and $15.00 per week for partial disability —20% 
GREATER THAN OTHER COMPANIES PAY. 
More money is paid out for claims under this clause 
than under all othef clauses of the policy combined, so 
you can readily see its importance. What agent of any 
other Company could hope to win out in competition 
when we offer $30.00 weekly indemnity as against his 
$25.00? 








boi ; 
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Double Indemnity Clause 





3. It covers the hazards of injuries sustained on 
platforms, steps or running boards of public conveyances; 
also hazards of lightning, burning buildings, and collapse 
of outer walls of buildings. 


Special Indemnities 





4. Blood poisoning, sunstroke, freezing, hydrophobia 
and asphyxiation, due to accidental causes, are expressly 
covered for full indemnity. 


No Exceptions 





5. It contains no exceptions or one-fourth or one- 


fifth clauses, but covers any and every accidental bodily 
injury. 

6. It is briefly and plainly written—simple, clear 
and square. 

7. THE PREMIUM IS THE SAME—$25.00 PER 
YEAR FOR SELECT RISKS. 


As to Company: 





It is 20 years old. 

It operates in 43 states. 

It has over $650,000 surplus as to policyholders. 

Its assets are larger in proportion to its liabilities than 
any other Company in America. 

It has paid back to policyholders, during the past 10 
years, more money in claims for each dollar received 
than any other similiar Company. 

It is the STRONGEST ACCIDENT AND HEALTH 
INSURANCE COMPANY IN AMERICA. 

If you want to represent the STRONGEST COM- 
PANY, sell the MOST LIBERAL POLICY, and secure 
the HIGHEST COMMISSIONS for your business, 


write us today for particulars. 


Insurance Company 


TUSCOLA STREET 
Saginaw, Michigan 
J. B. PITCHER, President 
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subject the decisions of the courts of one 


state delivered in passing upon _ such 
statutes, will be used as precedents be- 
fore the courts of other states. And, in 
due course of time, the whole country 
would get the benefit of the combined 
wisdom and judicial determination of the 
judges of all the states, construing the 


same language and interpreting the same 
law. So that, with reasonable certainty, 
the results of litigation would be the 
same in all the states and the advice and 
opinion of counsel given the companies 
could be based upon fixed laws and de- 
cisions, thereby making certain and more 
accurate legal opinions expressed upon 
given questions. This would enable the 
companies to reduce contingent expenses 
to the minimum and to calculate business 
results with greater accuracy. 

In a paper of this kind it would be im- 
practicable to discuss every subject from 
which benefits might flow, due to uniform 


legislation, and I will leave the members 
of this convention to discuss additional 
subjects, as each may deem important. 


Second Part of Question 

Now as to the second question, “On 
what subjects, if any, should uniform 
legislation be encouraged by life insur- 
ance companies?” Before attempting to 
Prepare this paper I deemed it advisable 
to ask the opinion of a number of insur- 
ance writers and friends on the questions 
involved. It is interesting to note their 
replies as to what subjects uniform legis- 


lation should deal with. The following 
are the principal answers given, stated 
somewhat in the order of importance as 
indicated by the correspondence: Tax- 


ation and Neense fees. Regulation of the 
terms and conditions of admission to do 
business within the states. Kind of in- 
vestments that insurance companies 
should be authorized to make. Rules and 
methods of examination. Statement forms 
and blanks. Systems of accounting and 
bookkeeping. Rules and principles of 
valuation of policies, including prelimi- 
nary term valuation. Minimum standard 
of reserves and surplus to be carried as 
a guarantee of solvency. Conditions as 
to nonforfeiture and options. The power 
of insurance commissioners over company 
affairs. The power and right of insurance 
companies to contract. The volume of in- 
surance to be written in a given year. 
Remuneration of agents. Standard pol- 
icy provisions. Rebating and twisting. 


Should Not Scatter Efforts 

Thus it will be seen that the subjects 
of uniform legislation vary with the in- 
dividual mind suggesting the same. I 
shall not attempt to discuss each of these 
subjects in detail and will make no effort 
to reach a conclusion as to their relative 
merits and importance. Suffice it to say, 
in my opinion, the fewer subjects’ the 
companies attempt to secure uniform 
legislation upon the more successful their 
efforts are likely to be. Concentration 
should be the policy in the beginning. Let 
the companies agree upon one, two or 
three fundamental subjects and direct all 
their forces upon them, and results will 
follow. Afterwards other subjects may 
be taken up and dealt with in like man- 
ner, and uniform laws will grow and de- 
velop like other reform movements. 
Quotes President Fouse 
Fouse, president Fidelity 
Life, in his address before the Associ- 
ation of Life Insurance Presidents in Jan- 
uary last, said, ‘The effort now being put 
forth in the interest of uniformity should 
deal with fundamentals; all matters of 
detail should be left to company manage- 
ment, The management of a company 
is expected to perpetuate its existence, to 
earry out its contracts and to conduct its 
business in the interest and for the 
benefit of its policyholders. It is not 
fair to them that they should be handi- 
capped and embarrassed in doing this. It 


Mutual 


is folly also for the legislators to im- 
agine that they can do the thinking for 
the people.” I fully agree with his 
statement and recommend that this con- 
vention, by resolution, instruct the 
executive committee upon what subjects 
uniform legislation should be sought and 
direct the committee to confine its ef- 


the subjects designated. 
Model Code for District 

There is a wide difference of views as 
to whether uniformity of law can best be 
accomplished through the several state 
legislatures or by appropriate action un- 


forts to 


der, federal legislation This question, 
however, is not germane to the subject 
of this paper, and I will only say that 
the movement inaugurated to have con- 


gress enact a model code for the District 


of Columbia is, in my opinion, the most 
feasible plan for presenting such legis- 
lation to the states. Should such a code 


he enacted by congress, it would be free 
from criticism that it was the act of one 
state seeking to impress its laws upon the 
other states; it would be the product of 
legislators hailing from many states; and 
doubtless, before such a code would be 
adopted, the committees of congress hav- 
ing the matter in charge would give an 
opportunity to insurance experts of the 
whole country to express their views and 
impress their ideas upon the measure. 
This could not be done by the state legis- 


latures. Should such a code be enacted, 
it would be under view from all parts 
of the country, and its merits and de- 


so that a 
evolved 


merits would be discussed, 
fect law would soon be 


per 


Should Act With Senate Committee 
The 


‘its 


United States senate, 
adjournment, passed a 


just before 
resolution 





authorizing and directing the committees 
of the senate on the affairs of the Dis- 
trict of Columbia to prepare a code of 
laws for the regulation and control of 
insurance companies doing business 
within the distriet, and for this purpose 
the committee was authorized to sit dur- 
ing recess and to employ experts, send 
for persons and papers, employ a stenog- 
rapher to report its hearings, and to 
have such hearings printed. To me, it 
seems important that this convention 
should take practical cognizance of the 
sittings of this committee and if permis- 
sible have representation at the hearings. 
[ have made the foregoing suggestions at 
the expense of a logical discussion of the 
subject assigned, but I trust the magni- 
tude of the situation will justfy the 
diversion. 
Contracts Should be Free 

In conclusion, I suggest that contract 
provisions should be dealt wifh by legis- 
lation as little as possible. Let the com- 
panies be free to contract as they choose. 
The contract relations between the pol- 
icyholders and the company should be 
maintained as free from _ restriction as 
possible. This will promote progress, re- 
ward enterprise and develop growth. Let 
uniform laws be sought looking to the 
solvency of the company; the suppression 
of frauds upon applicants and policyhold- 
ers; the suppression of frauds against the 
company by policyholders and unscrupu- 
lous agents; the prohibition of things 
which are recognized as improper and 
unfair. Legitigate competition should not 
be discouraged by legislation. Let minor 


details be worked out by company man- 
agement, not incumbered with burden- 
some statutes. 


President of Northern Life Makes Plea 
for Co-operation 


While Friday’s program, as planned, 
would be called legal, the portion post- 
poned to Saturday morning might bet- 
ter be termed legislative. Following 
Mr. Dean’s paper on uniform legisla- 
tion, Hope Thompson, president and 
general counsel of the Northern Life of 
Illinois, opened the discussion. He 
said there was no question as to the 
desirability of uniform laws, though the 
American Life Convention would ob 
ject to uniformity following the Arm- 
strong law. The important questions 
are how to obtain uniformity and can 
it be obtained. Commissioner 
gan of Minnesota has pointed out as 
causes for failure in securing unifor- 
mity the attempt to do too much, fail- 
ure to secure an agrement between 
the companies and the insurance com- 
missioners and want of understanding 
of the situation by policyholders. 

Mr. Thompson stated that uniformity 
is not to be expected until there is 
agreement upon what is desired. Young 
companies and old, home companies 
and foreign do not want the same laws. 
The companies in the convention first 
should agree upon what they want. 
Then an agreement should be reached 
among the three important groups— 
the Association of Life Insurance 
Presidents, the National Convention of 
Insurance Commissioners and _ the 
American Life Convention—as to what 
all of them will support and _ their 
united efforts should be put forth to 
carry that program through. 

Sidney A. Foster, secretary of the 
Royal Union Mutual Life, supplemented 
Mr. Thompson’s remarks with a recital 
of what had been accomplished in Iowa 
by cooperation of the full reserve and 
preliminary term reserve companies. 


Medical Section’s Officers 

During the progress of the American 
Life Convention at Des Moines, the 
medical section elected officers as fol- 
lows: Dr. Amand Ravold, Missouri 
State, chairman; Dr. Ambrose Talbot, 
Kansas City Life, vice-chairman; Dr. 
Fr. L. B. Jenney, Federal Life, secretary. 
Dr. Ravold, Dr. Jenney, Dr. Whitfield 
Harral of the Southwestern, Dr. J. H. 
Stowell of the United States Annuity 
& Life and Dr. H. M. Woollen of the 
\merican Central constitute the board 
ot governors. 

The medical section approved the 
Owen bill in Congress providing for 
the maintenance of a national health 
bureau. 





As to some things you can’t judge the 
future by the past. You may never have 
suffered from a fire your life long so far, 
and yet you may have this experience any 
moment. 
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CONSERVATION OF HEALTH 


PLEA MADE BY DR. ANDERSON 


Medical Director of Jefferson Standard 
Points Out Work for Life In- 
surance Companies 


Dr. Albert Anderson of the Jeffer- 
son Standard Life read a paper on “In- 
surance Militia, or Forces vs. Mortal- 
ity.” His paper was as follows: 

To lower mortality involves the use of 
Sanitary forces which are being more 
widely discussed than any other question 
of the hour. Results: are being obtained 
which show that there is something more 
being done than mere talk, but we must 
admit that as yet words are more in 
evidence than effective actions. All down 
the line of would-be workers, are found 
men who know how things should be done, 
but few who actually do the work to 
prevent death and prolong life. 

To martial forces against mortality, 
there must be a well organized militia 
with knowledge, courage and _ skill to 
strike death blows into the ranks of the 
enemy. Insurance men in all departments 
should cooperate with the leading fight- 


ing forces of all other organizations 
against diseases produced by germ in- 
fections or habit degenerations. For this 


cooperation the hour has struck, the op- 
portunity has come, and if we will only 
seize it by the forelock, we can rout 
and put to flight the enemies of pre- 
ventable diseases and death and be able 
to say, oh Disease, where is thy sting to 
hurt! oh Grave, where is thy victory? 
And in this battle gain additional years 
for accumulating premiums lost without 
this longevity. 
Loss to Companies 

Merely to know and talk about this 
frightful economical loss to our country 
and our life insurance companies of the 
35,000 death losses from typhoid fever; 
the 150,000 from tuberculosis and as many 
more from pneumonia; and malaria at- 
tacking as many as 3,000,000, mostly in 
the south, with fearful losses at some 
places; and hookworm affecting a third 
of the population in the south and des- 
troying 40 percent of the working ability 
of those infected—merely to know and 
talk about these death losses in the 
United States from preventable diseases, 
does not lower the mortality, but as to 
us, if every medical director of every 
life insurance company in America could 
be fully aroused to this frightful econom- 
ical loss to his company and be given 
an opportunity and means to put his 
knowledge, enthusiasm and interest into 
every possible channel for doing good 
in his field of operation, don’t you believe, 
yes we know, there would be something 
doing worth while in a year’s time to 
lower the mortality among the 28,000,000 
policy holders in this country. 


Agents as Missionairies 


A half hearted effort on the part of the 
80,000 medical examiners or more to 
carry out plans so easily put in their 
hands could cut off a sufficient mortality 
to more than pay the expenses of all the 
salaries and fees of this department. To 
do this work, these medical examiners are 
the best qualified of our profession as 
they are selected through references, di- 
rectories and confidential reports, and they 
have the largest and best opportunity 
since they enter over half the homes of 
our country every year as family physi- 
cian, confidential friend and adviser. If 
the medical directors could put into the 
hands of their staff suitable tracts on how 
to act, how to live and how to keep well 
and make a requirement in their com- 
missions to get these not only in the 
hands of their policy holders, but into 
their minds and hearts, this would be in 
itself an education uplifting in ideals and 
thereby increase respect for and con- 
fidence in their companies as well as 
prolong the average life of every policy- 
holder. The 80,000 medical examiners 
could keep in touch with our 20,000 to 
30.000 agents, to instruct them on ques- 
tions of preventable diseases, and let 
them carry this gospel of health wherever 
they go as faithful missionaries, and as 
a matter of fact, these men come pretty 
near going into every American home an- 
nually. 

When the People Awake 

When once the people get hold of the 
truth as we claim that certain diseases 
are preventable and economical savings 
secured as mentioned above, they will 
ask the question, Why are they not pre- 
vented? Whenever that day comes for 
this question to be put to the medical 
profession by the laity, they will then 
have ears to hear, eyes to see, and hands 
to do whatever our sanitary leaders com- 
mand, and woe be unto these leaders if 
they fail at this crucial hour. 

We believe that this time can be 
brought about only by education which 
means literally to lead out from darkness 
to light, from ignorance to information 
and out through every possible channel 
to reach the people. 

As to our peculiar field of operation— 
Where shall this work begin? Any 
great work should be started at the home 





office. The command of Christ to his 
disciples was, “That repentance and re- 
mission of sins should be preached in 
His name among all nations, beginning at 
Jerusalem.” 
Tracts on Health 

At the home office should this work be- 
gin and see that every man from president 
down is informed generally on health 
subjects. Then let the education extend 
to every agent in the field directly from 
headquarters and indirectly by way of 
the medical examiners through tracts 
conveying information on health and 
how to prevent diseases, how to select 
applicants from personal inspection, per- 
sonal and family history, and physical 
build as to heights, and weights. We 
might think of the appalling ignorance 
wrapped up in this problem until we be- 
come discouraged and say to ourselves, 
this is ideal, too theoretical and imprac- 
ticable. But this kind of a spirit never 
won a battle. Faith without works is as 
dead in medicine as religion. We have 
sufficient grounds upon which to base our 
faith in going forward to the complete 
accomplishment of this work. What we 
now claim in preventing certain diseases 
has been proven beyond dispute by many 
scientists in all countries. While we hold 
to this faith, yet it is dead without the 
full execution of plans to produce results 
which seem so much in dollars to our 
eompanies. 

Use Small Doses 


Then as to the work of training our 
militia. Men who have studied and un- 
dertaken to get these questions before the 
beneficiaries start out by putting too 
much in one paper on one question or 
more—giving too large a dose to the 
patient. They should recognize the fact 
that they are dealing with children in 
the kindergarten department of health 
matters, and therefore, subjects must be 
treated in the simplest language, short 
and pointed sentences. There should be 
only a few lines in large letters on a 
subject, and only one at a time. There 
is no use in using a pamphlet on pre- 
ventable diseases and shoot out the whole 
thing at one issue. “Line upon line, pre- 
cept upon precept, here a little and there 
a little,” is the modus operandi. In this 
way we do not confuse or paralyze the 
brains of those we wish to benefit. Their 
digestion is that of a baby and must be 
given these matters as we give a baby 
diluted milk and be careful not to let 
any subject contain toxins of technical 
terms, or we will give an attack of acute 
mental indigestion that will produce 
cerebritis. There is much powder, shot 
and shell lost by firing above the heads 
of those we aim at either to drive out 
ignorance or disease according to _ the 
purpose of the shooting. First the sin- 
cere milk of a subject should be given 
and then gradually strengthen the food 
as our subjects grow in knowledge or abil- 
ity of digestion and assimilation—the 
physiological way of reaching manhood, 
the period and condition which must be 
attained before things can be done. 

Train for Better Service 

Over half our agents and examiners 
fail to do their work accurately and 
completely because of the lack of train- 
ing. The delays and obstructions in the 
home office are all due to this fact. The 
applications come in with mistakes of 
not putting the name in full, spelled cor- 
reetly and legibly, not giving the occu- 
pation definitely, date of birth misstated, 
beneficiary’s name not given in full and 
illegible, signature of applicant given dif- 
ferently on application and medical re- 
port and frequently not witnessed prop- 
erly. All these things are like rafts in 
a ditch—filling up and obstructing the 
free flow of water and diverting its course 
to the overflow of rich adjacent lands 
and choke out its productivity—a miser- 
able abortion of a possible magnificent 
crop. The same things apply with equal 
force to our untrained medical exam- 
iners. Therefore, we have many to train 
for better service among agents and 
examiners. 

I believe in starting an educational 
work for the purpose of preventing dis- 
ease and prolonging life by these forces, 
it will have an effective force on every 
line of insurance activity—soliciting, fili- 
ing out applications, making examina- 
tions, delivering policies, collecting pre- 
miums, ete. For it is well known natur- 
ally as well as spiritually that if one 
member suffers all suffer and the con- 
trary is true, if one member is profited 
by education or otherwise, all receive 
benefit. 











Result of Sanitation 


In one sense the world is now one body 
from our professional standpoint. When 
a thing is done in the Philippine Islands 
brilliant in its effects, it is a light which 
flashes around the world to encourage and 
stimulate immediately every scientific 
worker and remotely every individual. 
When we know that our countrymen took 
charge of a prison in Manila when the 
death rate was 238 per 1,000 and reduced 
this frightful mortality to 75 per 1,000 
through general sanitary measures by the 
use of boiled water, screens, improved 
food, better air and more sunshine and 
other beneficent reforms, we say that 
is good, but when we are lead to be- 
hold the next step taken after it was 
found that the prisoners were infected 
with hookworm and thymol was given and 
the death rate falls to 13% per 1,000, we 
are ready to cry aloud, Magnificent: The 








brilliancy of such results will make the | 


dead in our ranks “rise again.” Millions 
are given for “wars anticipated or wars 
past” in pensions, by our government— 
yea 7 percent of our national expenses go 
this way, and yet disease has slain four 
to one by war during the last two hun- 
dred years. 


Disease vs. Bullets 


In the face of this we find our national 
government spending 3 percent for hea!th 


directly and indirectly—only 1 percent 
directly. “My own state government 
spends two dollars for military equip- 
ment to one for public health—not too 
much for our three regiments, but too 
little for our people’s lives.’’—Rankin. 


But these results should be reversed and 
can be as proven by the Japanese in their 
war with Russia “where the laws of 
sanitation were enforced with rigid mili- 
lary discipline, and the mortality was one 
from disease and four from bullets.” 
our Spanish American War, owing to lack 
of sanitary authority, this ratio reached 
its maximum—fourteen to one’’—i.e., 
fourteen died of disease to one of bullets. 

More lives are lost each year in the 
United States from preventable disease 
than have been lost in all our wars com- 
bined—Indian, Revolutionary, War of 
1812, Mexican, Civil and Spanish-Ameri- 
can. The United States mustered 100,000 
soldiers to rid Cuba of the Spaniards 
and sent three men to Cuba to rid the 
Island of yellow fever—the Spaniards 
were driven out and yellow fever was 
conquered. 


Work by Life Companies 


The recital of these achievements is 
becoming an old story only to a few and 
may these things be continued to be told 
till every American citizen of* intelligence 
and patriotism knows them as well as 
the few, and then there will be a general 
awakening and a demand for the conser- 


vation of our chief national asset—the 
health of our people. 
There is more work being done aJong 


sanitary and prevention lines by our life 
insurance companies than .s generally 
known even among ourselves. Life in- 
surance companies vary as_ individuals. 
Some blow their horn and toot it all the 
time; while others are more or less quiet 
in their methods of campaign against 
the causes of mortality. But let the good 
work proceed both from a humanitarian 
and selfish standpoint. We know it is 
a work of the greatest economical value 
to us and believe the humanitarian spirit 
chiefly moves us in the discharge of these 
duties. 

In general practice, 
is unfortunately based 


our medical work 
upon individual 
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impression rather than upon _ scientific 
facts and this weak link should be re- 
moved in order to make our profession as 


strong as it ought to be, for no chain is 
stronger than its weakest link. “A doc- 
tor rarely corrects his mistakes because 


he usually buries them,” is a traditional 
saying containing much truth, but these 
mistakes do not always go to their burial 
unnoticed or unobserved entirely in these 
latter years. 

Where Errors Are Not Buried 

There is one medical work where errors 
are on record and can be easily checked 
up: where mistaken diagnoses are ex- 
posed without an exploratory incision in 
autopsy; where more correct therapy in 
the future is based upon the discovered 
past, and this work, gentlemen, is in the 
office of every life insurance company. 
As death losses pass across our desk, 
we can learn more from our errors than 
from our successes. We have oppor- 
tunities which have been unused because 
their importance was unappreciated 
these extending over the life insurance 
history of our country, but the time has 
come when all companies are awakening 
to the fact that a wonderful mine of in- 
formation can be quarried from our rec- 
ords by making investigations according 
to well matured plans and this will come 
through the combined efforts of the medi- 
eal and actuarial departments. 

Our battle is on, but to gain victory 
depends largely on how successfully we 
agitate, educate and cooperate. We look 
with hope to the future because of so 
many promising conditions tending to 
conservation of health or prolongation of 
life, and if these conditions are as fully 
realized in the next decade as we have 
the promise to hope, years will be added 
to the average life of each policy holder, 
thereby enabling the companies to add 
millions to their credit or lower premiums 
—both could be done. 





No Maximum Commissions 


President W. L. Moore of 
Southern States Life of Atlanta 
troduced a resolution providing that a 
committee be appointed to draw up a 
maximum scale of commissions with 
rules and regulations to apply to the 
enforcement of same, at the meeting 
of the American Life Convention. Evi- 
dently this seemed too much of the 
Armstrong expense limitation to suit 
the convention at this time. It was 
tabled. 


the 
in- 
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INCREASES IN DEATH RATE 
EXAMINATION OF THE CAUSES 


Dr. Milroy of Bankers Reserve Dis- 
cusses Mortality From Heart, 
Arterial and Kidney Diseases 


While the general mortality all over 
the world has been decreasing for many 
years, mortality from diseases of the 
heart, arteries and kidney has greatly 
increased in the United States. Dr. W. 
F’, Milroy of the Bankers Reserve Life 
presented to the convention some views 
as to the causes of such increase. He 
rejected the theory of rapid living by 
Americans, and was inclined rather to 
lay the cause to high life, or more ex- 
actly, to excessive use of meat. The 
title of his paper, which follows, was 
“Increased Mortality in the United 
States From Diseases of the Kidneys 
and Circulatory System”: 

The subject which I desire to place 
before you is one that, in my judgment, 
is of the first importance to you as life 
insurance men. It is impossible to cover 
the matter fully in the time allotted to 
me, yet I am very anxious that you shall 
get the gist of it with sufficient clearness 


to arouse your interest, if it has not al- 
ready been thus aroused. 


Increase is Appalling 

The proposition, briefly stated, is this: 
Within the last thirty years, and continu- 
ing to the present time, there has been 
an increase in the death rate from disease 
of the heart, arteries and kidneys that is 
appalling. This increased mortality is 
among people forty years old and upward. 
Can this condition be remedied? 

My authority for the assertion that this 
increasing mortality exists is the United 
States census and other official data. For 
the arrangement of the figures, which I 
present, I am indebted to E. E. Ritten- 
house, of New York. While additional 
data might be cited, I present sufficient 
to establish the facts in the case. They 
represent some of the changes in the death 
rate since 1880. 


Diseases Locality Death Rate 

Heart, 

Arteries Eng. and Wales Decr. 7 Pct. 
Apoplexy 

Heart Massachusetts Incr. 105 Pct 
Heart U.S. Reg. Area Incr. 57 Pct 
Apoplexy Massachusetts Incr. 135 Pet 
Apoplexy U.S. Reg. Area Incr. 84 Pet 
Kidneys Chicago Incr. 167 Pct 
Kidneys Connecticut Incr. 139 Pet 
Kidneys U.S. Reg. Area’ Incr. 131 Pet. 
Heart, 

Ridoere’’ U.S. Reg. Arealncr. 83 Pct. 
(combined) 


Am I guilty of exaggeration in saying 
that this is appalling? 


What Diseases Represent 


As I am addressing some who are not 
of the medical profession, I will remark 
in passing that the group of diseases 
under consideration may be regarded as 
representing age degeneration, a worn- 
out condition of the body and that for 
present purposes they may properly be 
studied as a unit. 

Since they stand for man, worn out, 
one naturally would expect them to be a 
frequent cause of death in the aged. 
Such is the fact. It has been shown, 
however, that they are becoming more 
and more prevalent among those of mid- 
dle age and they are, for example, very 
largely responsible for the discrepancy 
which appears in the following compari- 
son of the general mortality of Massa- 
chusetts, with that of England and Wales. 

General mortality, since 1880, in Eng- 
land and Wales compared with Massa- 
chusetts. 


Ages Eng.& Wales Ages Massachuse’s 
25 to 35 Decr. 34 Pct. 20 to 30 Decr. 41 Pct. 
35 to 45 Decr. 25 Pet. 30 to 40 Decr. 15 Pct. 
45 to 55 Decr. 11 Pct. 40 to 50 Incr. 35 Pct. 
55 to65 Decr. 3 Pct. 50 to 60 Incr. 24 Pct. 
65to75 Incr. 3 Pct. 60to70 Incr. 34 Pct. 


Explanation Not Sufficient 


Irom this showing it is obvious that 
the last quarter of a century has wit- 
nessed a very great betterment in the 
conditions affecting longevity in the 
young. It is evident too that the reverse 
holds in relation to people from the age 
of about 35 and onward. Perhaps the 
first idea that will occur to you as an 
explanation of this situation will be that 
the increased mortality beginning at mid- 
dle age is due to the death of those whose 
lives have been saved in their youth. I 
have no time in which to argue this ques- 
tion. The fact of the matter, however, 
is that this explanation is true to a trif- 
ling extent but only to a trifling extent. 
This has been conclusively shown by that 
eminent student of vital statistics, Pro- 
fessor Irving Fisher of Yale, in his elab- 
orate report to the National Conservation 
Commission. Futhermore, please observe 
the experience of England and Wales. 





Their reduction of the general mortality 
rate up to middle life is as great as that 
of Massachusetts and yet their general 
rong g | continues to diminish to the 
age oO 


Epidemics and Infant Mortality 

In 1880 the science of preventive medi- 
cine was in its infancy. At about that 
time it first appeared in the curricula 
of medical _ schools. The profession 
wakened to its possibilities. The laity 
began to be instructed and soon legisla- 
tion looking to the preservation of the 
public health began to appear. Particu- 
lar emphasis was for years placed upon 
the limitation of epidemics of contagious 
diseases and of the distruction of infant 
life by bad feeding, etc. In brief, the 
chief effort has been expended in the in- 
terest of youth. 

Results are evident and are ample to 
justify the expenditure. Indeed, what 
greater encouragement could there be to 
incentive to special effort in the interest 
of more matured persons than the suc- 
cess already attained? And, note the 
work of the sanitarians of later years. 
Malaria has been abolished from the 
Canal Zone in Panama. Those immortal 
heroes of our profession, Lazier and Car- 
roll, deliberately accepted the martyr’s 
grave to demonstrate that the infected 
mosquito is the carrier of yellow fever 
and they robbed that destroyer of its 
terrors. Epidemics of yellow fever, in 
civilized communities, are a thing of the 
past. The attack upon tuberculosis is 
familiar to all. The Germans have said 
that in twenty-five years they will have 
abolished this disease, so far as their 
country is concerned. Great results have 
already been secured both in Europe and 
this country. In the United States reg- 
istration afea the mortality from the 
disease has diminished 49 per cent. Other 
conspicuous works of prevention of dis- 
ease I shall not stop to enumerate. They 
are numerous. 

Cause Can Be Discovered 

Now, can anybody tell me why the 
tremendous killing which I have referred 
to is permitted to go on unnoticed? For 
my part I can only say, 1 do not know. 
In the olden time they used to call epi- 
lepsy ‘“‘the divine disease,” and to attempt 
to combat it was a sacrilege. Hippocrates, 
the father of medicine, disputed this the- 
ory, saying that, in his opinion, every 
disease has a material cause. In the 
present age, it can not be that any one 
will doubt the material origin of this 
fatal group of diseases, nor can anybody, 
in view of past triumphs of preventive 
medicine, question the ability of this 
nation to discover and correct the error 
which lies at the root of this evil. 

Obviously the first step toward a suc- 
cessful effort to check the mortality from 
diseases of the kidneys, heart and arteries, 
is to ascertain the cause or causes which 
produce these diseases. It is at this point 
that 1 particularly feel the handicap of 
the limitation of time because the matter 
is complex. 

From our point of view it may be as- 
sumed that a study of the causes of 
arterial degeneration will very largely in- 
clude the causes of kidney and heart de- 
generation. In recent years has this mat- 
ter particularly received attention and 
yet there is now no clearness or unanim- 
ity of opinion upon the subject. 

Recognized Causes 

I enumerate among recognized causes: 
First, age. As already mentioned, it has 
been thought of as a disease peculiar to 
advanced age but unfortunately that is 
no longer true. Cazalis said: “A man is 
as old as his arteries.” In other words 
the degree to which the arteries have 
worn out is an index to the general wear 
and tear of the body. Second, sex. 
Kighty percent of cases occur in men. 
Third, arterial poisons. Chronic alco- 
holism has been given credit for one- 
third of the cases. In my opinion this is 
very greatly over-stated. Indeed, very 
recently certain students of the subject 
have positively denied that alcohol has 
anything at all to do with the causation 
of arteriosclerosis or nephritis. Coffee, 
tea and tobacco have been mentioned with 
alcohol as arterial poisons. Fourth, over- 
work. This is regarded as a very im- 
portant tactor. It has long been taught 
that changes in the blood pressure, and 
particularly a continuous high pressure, 
induced by severe muscular exertion as 
well as by the use of tobacco and other 
causes, is the chief cause of degenera- 
tive changes in the arterial walls. On 
the contrary, many more recent students 
of the subject, as a result of their ob- 
servation of the blood pressure in per- 
sons having extensive arterial degenera- 
tion, deny that this is true. Among these 
I mention Dunin, who took the blood 
pressure 1,000 times in 400 patients. In 
27.5 per cent the pressure was normal or 
below. Groedel, of Nauheim, found no 
increase in the blood pressure in 35 per 
cent of 500 cases of arterial degeneration. 
Others report similar results. 

Blood Pressure Theory Discarded 

Acting upon the theory that high ar- 
terial tension is the cause of arterial 
degeneration, great labor had been ex- 
pended in recent years in an effort to 
produce that condition artificially, the 
hope being to establish for certain, the 
fact as to its cause. From a digest of 
the subject by Adler, in the American 
Journal of the Medical Sciences, 1908, I 
will give you a few facts. The first re- 





ported artificially produced arterial de- 
generation was in 1903. The subject was 
then studied by many investigators with 
one conclusion. All of these _ results 
pointed to increased blood pressure as 
the cause of the disease and were in 
harmony with previous notions of the 
cause. This work was done by the in- 
jection into rabbits of substances that 
raise blood pressure. Later the injection 
of substances that lower blood pressure 
was tried. Imagine the surprise when it 
was found that again arterial degenera- 
tion was produced in about the same per- 
centage of cases as before. Following 
this discovery some inquiring student ex- 
amined apparently healthy rabbits and 
found that in from 6 percent to 35 per- 
cent of these, according to where they 
came from, arteriosclerosis is present 
spontaneously. Thus all these laborious 
and protracted studies came to nought. 
In the words of Hoffbauer, in a recent 
German publication, “It is necessary for 
the future to give up the causal connec- 
tion between blood pressure and arterial 
thickening.” 


Children’s Diseases as Causes 


Fifth, specific infections. Edgren and 
Camac consider syphilis of the first eti- 
ological importance in 33 percent of 
cases. It cannot be -possible that this is 
true as applied to the whole population 
of this country. Certainly it will not ex- 
plain the increasing prevalence of the 
disease. The latest and most extensive 
investigation of the influence of acute in- 





fections is the work of Wiesel, a report | 


of 300 autopsies in the service of Kretz 
in the Franz Josef Spetal, Vienna. The 
subjects were young, many of them in- 
fants. Observations were made upon 
peripheral and central vessels in fatal 
illness from diphtheria, scarletina, meas- 
les, pneumonia, influenza, sepsis, osteo- 
myelitis, supperative otitis, typhoid fever, 
cerebrospinal meningitis and other affec- 
tions. These observations confirmed the 
opinion of those who have made the acute 


infections of childhood largely respon- | 


sible for the arteriosclerosis of later life. 
He reported twenty cases of arterial de- 


generation in diphtheria, twenty in scar- | 


letina, forty in other affections. Never- 


theless, admitting that we have in these | 


affections a source of arterial degenera- 
tion, a moment’s thought will set aside 
this source as an explanation of the in- 
crease of which we are speaking, since 


| ried and eventually produces 


these infective diseases are no more pre- | 


valent in this country than elsewhere, and 
are in fact materially decreasing through 
sanitary measures. 


Sixth, poisons produced within the body | 


by perverted metabolism. As I have 
pointed out, arterial degeneration is able 


| 
| 


to be produced in young people by a great 
variety of infections. This damage to 
the arterial walls is doubtless effected 
by the presence of the poisonous material 
circulating in the blood as it passes 
through the arteries. But, normally, the 
blood contains poisonous materials. 
Normal urine injected into healthy ani- 
mais kills them. Therefore normal urine 
is poisonous. Now, the poisons contained 
in normal urine are derived from four 
sources: viz. 1, disassimilation or break- 
ing down of all tissues of the body in 
their ordinary life processes: 2, certain 
glanduiar secretions, especially the bile: 
3, substances contained in the food: 4, the 
products of intestinal putrefaction. It is 
the duty of the blood to carry oxygen and 
other nutritive substances to every part 
of the body. It is a no less important 
duty for it to gather up and carry away 
waste materials which are deadly poison, 
and would quickly destroy the body if not 
eliminated from it. 


Work of the Kidneys 


Upon the kidneys chiefly rests the duty 
of extracting these poisons from the 
blood and discharging them in the urine. 
Von Noorden remarks: “Whenever we 
cause substances to circulate through the 
kidneys that are capable of being ex- 
creted we produce irritation of these 
organs and as soon as a_ dispro- 
portion is established between the irrita- 
tion excercised by these excretory bodies 
and the functional powers of the kidneys, 
then we necessarily damage the kidneys.” 
It is well known that the functional abil- 
ity of the kidneys far exceeds the demand 
upon it under ordinary conditions, but 
when this functional capacity is worked 
habitually too near its limit the damage 
to these organs, referred to by Von Noor- 
den, will surely follow. Note the condi- 
tions of the blood, meanwhile. Its 
normal condition of toxicity leaves the 
arteries uninjured. Of necessity, how- 
ever, when the kidneys are working to 
the limit the blood must be loaded to an 
extraordinary degree with toxic bodies. 
As the specific infections circulating in 
the arteries of children produce degenera- 
tive changes in their walls and as the 
toxic bodies in excess passing through the 
kidneys damage the kidneys, so an ab- 
normal amount, in the blood, of these 
same poisons develops an irritation in the 
arterial walls along which they are car- 
degenera- 
tive changes in their structure. 

I am confident that the heart often suf- 
fers along with the arteries though I 
—_ not the time to discuss that ques- 
tion. 

Now, when food, especially nitrogenous 
food, is habitually eaten in quantity above 


THE SECURITY LIFE & ANNUITY CO. 


GREENSBORO, NORTH CAROLINA 





INSURANCE IN FORCE, PAID FOR BASIS, JUNE 30th, 


$12,578,670.00 





The Pioneer North Carolina Life Insurance Company. 


A Mutual Company that furnishes insurance at cost, the policyholders’ 


Company. 


The Company that began nine years ago without a dollar and has accumu- 
lated OVER A MILLION DOLLARS from its premium income. 


The Company that has lived within its means and saveda substantial surplus. 
The Company that has a safe, economical management and a constant 


healthy growth. 


The Company that gives the policyholder most for his money and lends it 


in his home state. 


The Company that registers all its policies with the Insurance Com- 


= invested as required by law. 


missioner and deposits the full legal reserve with the State Treasurer, 


We want agents of character and ability. 








ASSETS JUNE 30th, $1,062,298.59 


J. VAN LINDLEY, President 
P. H. HANES, Vice-President 


C. C. TAYLOR, Manager of Agents 
GEO. A. GRIMSLEY, Secretary 




















September 22, 1910. 


AMERICAN LIFE CONVENTION NUMBER 





13 





the requirements of the body, the blood | through the heavy grain you climb to 


receives food imperfectly digested and 
the products of putrifaction in excessive 
amount. The kidneys are continuously 


taxed beyond their capacity and become | 


diseased and likewise the arterial walls 
degenerate by reason of the condition of 
the blood. It is my firm conviction that 
here we have the true explanation of the 
problem under consideration, viz., 
proper diet and excesses in eating. 

It has become quite the proper thing to 
expatiate upon the high tension of Amer- 
ican life. 
things as compared with the methods of 


im- | 


your seat upon the reaper and sit under 
asun umbrella. Instead of pitching, witn 
the fork in your hands, every pound of 
hay or grain, you thrust the harpoon into 
it and a horse lifts it to whatever spot 
you may desire. So I might continue to 
contrast the former hard conditions with 
the present. And when your work of the 


day is done and you go to your home | 
| which is furnished with the comforts of 


modern life, your telephone and rural mail 


| delivery have forever removed you from 


The speed with which we do | 


our fathers is referred to in a spirit of | 


commiseration 


toward the former gen- 
eration. 


So universal is this attitude of 


mind that one rarely encounters a person | 


who has the temerity to call in 
tion the fact, as alleged, that we are as a 


ques- | 


nation, wearing ourselves out by reason | 
| This is true, for example, in the medical 


of our wondrous cnergy and enterprises. 
This popular cry has arisen through 
thoughtlessness or ignorance or cant or 
perhaps vanity. That we do conduct our 
affairs more rapidly is certain. It is 
quite possible that we accomplish more. 
The utilization of steam and electricity 
and the mechanical inventions at our dis- 
posal have made this possible. 


Modern Living Not Injurious 


That these changes involve more wear 
and tear of mind or body I deny. 
contrary, I affirm that precisely the op- 
posite is true. Compare the telegram and 
its quick reply with the annoyance, per- 
haps anxiety and loss incident to a letter. 
Is it less wearing to send a messenger to 
another part of town and await his return 
than to complete your business in three 
minutes over the telephone? Do you ex- 
haust your vitality to a greater degree 
while sitting in a comfortable chair and 
dictating to your typewriter than when 
you are doubled over a desk pushing a 
pen? Is the integrity of your nervous 

_ System jeopardized the more when you 
ride in an equably heated electric car or 
when you jolt along in a cold and windy 
rattle-trap hauled by a pair of decrepit 
horses? You eat your dinner as the train 
pulls out of the station. You retire to the 
buffet car and smoke your cigar in pleas- 
ant company until bed time. After a 
restful night in bed you waken in time for 
breakfast and business in another city. 
Does this tax your endurance more than 
a journey of the old sort? Or, suppose 
you are a farmer, instead of a working 
day that includes every hour of the sun 
light in the longest days of the year and 
many hours of darkness, when the days 


are shorter, you now are not expected to. 


work more than ten hours in a day. In- 
stead of swinging the cradle or scythe 


On the | 


| profession. 


that heart-breaking isolation which for- 
merly developed in the farming population 
a larger percentage of insanity than 
any other occupation could show. 


Worry Not a New Thing 


How about the professional man today? 
Undoubtedly the sum of knowledge is 
greater than it was thirty years ago. 


However, no one expects to 
possess all of this knowledge. Specialism 
has developed, and each individual de- 
votes himself to the acquisition of so 
much knowledge as he is able to master. 
Man’s mental capacity has not changed at 
all and certainly students worked as hard 
and were as thorough generations ago as 
now. Worry is not a new thing. Close 
and exacting attention to business is not 
a new thing. Neurasthenia is not a new 
thing. We have been told that these men- 
tal states cause variations in arterial ten- 
sion and therefore induce arterial degen- 
eration. If we admit the premise the 
conclusion, as I have pointed out, is 
unwarranted. In short, I am contending 
not that these various alleged causes of 
arteriosclerosis are guiltless, but that 
modern life instead of augmenting the oc- 
currence of arteriosclerosis from these 
causes, in reality tends to ameliorate our 
conditions so as to materially diminish its 
occurence. The so-called “strenuous life” 
does not account for the increased mor- 
tality which we are considering. 


Explanation in Diet 


We are confronted by a fact and not a 
theory. I feel that the subject is one 
that demands the earnest consideration 
of the medical profession. It is quite too 
momentous to be ignored. While main- 
taining that such explanations as are 
usually offered are inadequate, I have not 
now the time for more extended discus- 
sion of the matter. In brief, I suggest 
that a comparison in detail of existing 
conditions in this country with those in 
England and Wales, and, in particular, a 
study of the points in which conditions 
in this country have changed during the 
last thirty years as compared with con- 
ditions in England and Wales, may fur- 


nish a clue to the correct solution of the 
question. The problem presents an allur- 
ing field for investigation but, again in 
brief, I pass it with the statement that, 
in my opinion, the explanation will be 
found in a consideration of the diet of 
the people. 
Prosperity the Cause 

A long period of great prosperity has 
been experienced in this country and the 
average dietary of the people has become 
proportionately richer, especially in nitrog- 
enous food. Referring to the comparison 
again, I know of no respect in which there 
has probably developed during the life of 


| the present generation a wider divergence 
| than in this, between England and Wales 





on the one hand and our own country on 
the other. Our people are living in a 
perpetual state of autointoxication and 
this is the source of their arteriosclerosis 
heart disease, apople,y and _ nephritis. 
The remedy which I propose is to popu- 
larize the boycott of the meat shop to 
the extent of reducing the consumption 
of meat by about 75 percent, and to culti- 
vate the simple life in respect to diet. 
Duty of Life Companies 

I do not presume to think that I 
solved this great problem in the short 
paper which I now present, but I have 
sought to place it before you that, in your 
wisdom, you may take hold of it in a way 
that shall result in its solution. Is there 
not a demand upon life insurance com- 
panies, in the interest of self defense, to 
waken to the realization of this situation? 
Should not the American Life Convention 
here and now bestir itself in a way to at 
least initiate measures that shall result 
in a correction of this grave evil? Gentle- 
men, these men who are dying at such an 
increasing rate are the men who hold 
your policies. In my opinion, if you 
shall, even in a measure, succeed in recti- 
fying this matter you will have abun- 
dantly justified the existence of your or- 
ganization, though you accomplish no 
other meritorious act. 


Two Field Men Were Present 

There were not very many general 
agents attending the American Life 
Convention last week in Des Moines. 
W. J. Clemens of Springfield, Mo., who 
represents the Reserve Loan Life in 
Missouri, Kansas and Iowa, was on the 
scene. F. G. Hoagland of Kansas City, 
Mo., general agent of the State Life, 
was also in attendance. Both are out 
on the firing line and doing a fine busi- 
ness. 


have 











PAPER BY DR. A. RAVOLD 
CAUSES OF THE SHORT LIFE 


Believes that Syphilisis is the Chief 
Agency in Increase in Adult 


Mortality 
Dr. Amand Ravold of the Missouri 
State Life read one of the most 
thoughtful and scientific papers pre 
sented to the convention. It was en 
titled, “The Short Life History. Long 


lived families, he said were the delight 
of the life companies and short lived 
the despair. Many begin life with in 
herited tendencies and have not the 
vitality to resist disease. Tuberculosis, 
nervous complaints, acute attacks, in 
fectious maladies carry them off. In 
toxicants, the wear and tear of modern 
life and high blood tension, affect them 
seriously. Syphilis is the greatest 
cause, however, of all of short life ills 
It is the most formidable and terrible 
The syphilitic micro-organism an 
animal and has powers of motion. The 
ravages of syphilis come during the 
first five years. No policy should be 
issued until the expiration of that time 


is 


and should mature by age 50. Syphilis 
is a prolific cause of many other 
diseases. 


Valuable Discovery Is Made 

One of the most valuable discoveries 
in the direction of a syphilitic cure has 
been made by a foreign scientist who 
has succeeded in innoculating monkeys 
with the syphilitic germ. This affords 
an opportunity for studying the disease 
not hitherto enjoyed. He has found 
an arsenical compound known as “606”, 
which experiment proves is very suc- 
cessful. Some remarkable cures are 
reported as the result of two injections. 

Dr. Ravold called attention to the 
greater mortality of adult life and the 
decline in that of younger ages. Mor 
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} 
talitv in adults from chronic disease is | 


double what it formerly was. 


Discussion of the Paper 

Dr. Ravold stated in the discussion 
that followed his paper that in St. Louis 
he believed one out of every seven was 
infected with the disease. In _ the 
higher classes, the wealthy and people 
about town, the ratio he said was one 
out of five. Dr. Johnson of the Volun- 
teer State Life thought that one out 
of every six is syphilitic in large cities. 
The impression prevails that in the 
smaller places and rural communities 
the ratio is one out of ten or fifteen. 
President Robison of the Bankers 


raised the point that it would seem | 


much safer for younger and smaller 
companies to confine their operations 


to the country and smaller places. Dr. | 


Ravold remarked that the 
methods of transportation and _ the 
automobile are rapidly bringing the 
country and the city together. Hence 
the ratio of syphilitics in the country 
will be greater. 
Try to Deceive the Examiner 

The doctors stated that the majority 
of applicants tried to deceive the ex- 
aminer. Inherited syphilis can be 
detected early and treated. Dr. Ravold 
showed how the contour of the 
shoulder blades revealed inherited 
syphilis. It is an unmistakable proof. 
The disease is much more prevalent 
among men than women. It is found 
to a greater extent in the older and 
more largely populated communities. 

Dr. Lairy of the Lafayette Life said 
the insurance companies are not so 
much interested in the cost of high liv- 
ing as in the cost of living high. Dr. 
Anderson stated the information as to 
syphilis should be conveyed to the 
agents and local examiners. 


modern 





Agent: Am sorry madam that you have 
had a fire. Now, suppose, you want 
your damages. Policyhoider: Damages? 
Them’s what I’ve got. Satisfaction is 
what I want. 








MEDICAL WORK REVIEWED 

SYSTEM IN A LARGE COMPANY 

Some Interesting Points Brought Out 
in a Conference With a Prominent 


Medical Department Head 


Franklin B. Mead, secretary of the 


Michigan State Life recently had a 
conference with the medical director 
of a large company. A number of 


points of vital interest were touched 
on and Mr. Mead gave the convention 
the benefit of his interview. He said: 


When this official, whom we _ shall 
designate as Dr. A, became connected with 
his company thirty years ago, it had about 
one hundred millions of insurance upon 
its books and-it was not experiencing any 
greater savings in mortality upon busi- 
ness of not more than five years in force 
than upon that in force more than five 
years. This, in the opinion of Dr. A, 
was due almost entirely to the way the 
medical examiners were selected. These 
were almost always nominated by the 
agents chiefly because of their willingness 
to take policies. The agent about to begin 
work in a new town would go down the 
line of physicians in the place until he 
came to the one who would take a policy 
and this, more likely than not, would 
prove to be a third rate man. “When 
we want to appoint an examiner in a 
new town, we want the best man,” said 
Dr. A; “if the agent cannot write up 
that man for a policy, that is his mis- 
fortune and not the fault of the medical 
department. When we desire to appoint 
an examiner in a new town, we write 
several of our examiners in neighboring 
towns, asking them to recommend the 
best man in the town in question, care- 
fully avoiding communication with any- 
one in the town in which the examiner is 
required, so as not to encounter local 
prejudice. We then appoint the man who 
is recommended by the majority, regard- 
less of the school from which he grad- 
uated. 

Chief Examiner in Each Town 

“We have a chief examiner in each 
town, if possible, who must be used un- 
less ill or absent. We also have an alter- 
nate who must be employed in case the 
applicant is applying for a second policy 
and has already been examined by the 
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ehief. This not only affords a check 
upon the work of the latter but keeps | 
the alternate in line and prevents the 
chief from becoming too independent. If 
the alternate should be employed during | 
the chief’s absence or the applicant should 
happen to be examined in a town other | 
than the one in which he resides, we 
generally write to the chief in the ap- 
plicant’s place of residence for his opinion 
of the man in question as an applicant 
for insurance, sometimes disclosing that 
he has already applied and sometimes 
writing as if he were a prospective appli- 
cant, according as better judgment might 
prompt.” Dr. A said that it was sur- | 
prising how many impairments he had 
discovered in this way which otherwise 
would not have been disclosed, impair- 
ments he was glad to say which were | 
usually unknown to the agent and con- 
cerning which the applicant had fooled 
both the examiner and the agent. 


Danger of General Observation 


The medical director of another com- 
pany once said to Dr. A that the ex- 
perience of his company in regard to 
family physicians as examiners, had been 
most unfavorable. Dr. A questioned this 
medical director as to the basis of his 
remark and he replied that it was based 
upon general observation. Dr. A, who is 
an able statistician. was well aware how 
hazardous it is to make deductions of this 
sort from general observation and he 
caused statistical investigation to be 
made of his company’s experience in ref- 
erence to medical examiners. This, for- 
tunately, was rendered possible from the 
fact that the examination blank of the 
company had always required the name 
of the family physician. If I remember 
correctly, the experience embraced the 
business written during a period of fifteen 
years, from 1889 to 1904, including the 
total exposure of that business during 
those years. It was found that the mor- 
tality on business which had been ex- 
amined by the family physician was only 
50 percent of the expected according to | 
the Actuaries table or about the general 
average mortality that Dr. A’s company 
is experiencing at the present time upon 
business of similar duration. 


Use of the Family Physician 


Dr. A said he was thoroughly satisfied 
with the family physician, as an ex- 
aminer, in the long run. He called at- 
tention to the fact that the physician in | 
his training was thoroughly instilled with | 

| 
| 





the ethical requirements of his profession 


with the result that he considered him 
morally better than the average man 
in his profession or 


business and that, 
while occasionally the family physician in | 


| his examination of an applicant would, 


through friendship or on account of pro- 
fessional relations, withhold some in- 
formation having important bearing upon 
the risk, yet more frequently impair- 
ments would be disclosed by the family 
physician, either confidential or other- 
wise, which would more than counter- 
balance the discriminations against the 


| company. 


Should Establish Confidence 
Dr. A dwelt at length upon the fact 
that the medical departments should con- 
tinually bend every effort toward gaining 
the most implicit confidence of the field 
force in the medical department; that, 


| wherever possible, the cause of rejection 


should be disclosed; that whenever an 
agent called to inquire as to the cause 
of rejection of a risk, no time and pains 


| should be spared in talking over the risk 


with him; that no risk should be turned 
down without the most careful considera- 
tion and only after the medical depart- 
ment was absolutely sure of the justice 
of its position; that a decision once made 
should not be altered unless some new 
information concerning the risk was pre- 
sented which would cause the medical 
department to change its first decision. 
Dr. A said that by proceeding along these 
lines the utmost confidence could not fail 


| to be eventually established and that com- 


plaints in regard to rejections would be 
practically eliminated. 
Keeping Track of Examiners 

The work in the department of Dr. A 
is systematized in the most excellent man- 
ner. I will only refer to one feature, 
the method of keeping track of the work 
of medical examiners. 

There is a card for each examiner, giv- 
ing his age, his college, date of appoint- 
ment, and other similar data concerning 
him. Upon the reverse side of this card 
there is maintained a system of debits and 
credits, the credits being in black ink and 
usually referring to some important in- 
formation which has been furnished con- 
cerning an applicant and which showed 
loyalty to the company, or referring to 
the fact that he had taken a post graduate 
course since his appointment, etc. The 
debits are entered in red ink and refer, 
for instance, to the fact that in examin- 
ing Smith he failed to detect a heart 
lesion, or in examining Jones he failed 
to secure such and such information, etc. 
A record is also kept of the total number 
of cases examined to date by the exam- 
iner, together with the death.claims which 
have occurred to date on the cases which 
have been examined by the examiner in 
question, giving, among other information, 
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the date of examination, the duration 
since examination and the cause of death. 

By proceeding in this way, information 
concerning the many thousands of ex- 
aminers of this company is readily avail- 
able and whenever a case is being weighed 
in the balance, Dr. A frequently sends 
for the cards giving the data concerning 
the examiner, to have something tangible 
before him as to his reliability. 

Whenever the debit or the balance of 
debits present sufficient cause, the ex- 
aminer is removed. 

I desire to enter a plea for the close 
cooperation of the medical and actuarial 
departments. Anyone interested in this 
phase of the work should consult the 
papers of Dr. O. H. Rogers, medical di- 
rector of the New York Life, read before 
the annual meetings of the Life Insurance 
Medical Directors, one in 1907 and the 
other in 1908. 


Broadening Scope of Actuary 


I desire also to make a plea for the 
broadening of the scope of the actuary. 
He should not be merely regarded as 
chief of a department where rates are com- 
puted and valuations made, but he should 
be admitted to the important councils of 
the company. While I am a hearty ad- 
vocate of the widest and intensest theo- 
retical training of the actuary, in order 
to the better enable him to grapple with 
any proposition that may come before 





him.,and to the better recognize the va- 
rious elements that may enter into a 


problem of any sort, yet he should make 
the theoretical his tool and not his mas- 
ter and ever keep before him the thought 
that much of his important work begins 
where the mathematical leaves off. 

In his cooperation with the medical de- 
partment lies but one of the fields for 
enlarging his scope. 


MOLDING INFLUENCE SEEN 
(CONTINUED FROM PAGE 1) 
part legal work, to devote their atten- 
tion to administrative duties. 

As the companies in the convention 
grow in size and extension of territory, 
their officials in assuming larger re- 
sponsibilities, evince a broadening of 
view. While at first men were prone 
to stand unmoved by their pet theories 
and displayed a certain narrow-minded- 
ness, the developing process has been 
at work and the executives are look- 
ing at life insurance from the larger 
horizon. 

There is a practical element in the 
proceedings of the convention. It is 
not all talk. There is something at 
each session that a member can take 
home and adapt to the operations of 
his own company. 
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CARR SEES NO PREJUDICE 


COURTS FAIR TO COMPANIES 


General Counsel] cf Central Life of 
Iowa Examines Cases Alleged to 
Show Bias 


George H. Carr, general counsel of 
the Central Life of Des Moines, an- 
swered the charge made in a paper read 
by Guilford A. Deitch at the 1909 con- 
vention that courts are inclined to 
strain the ordinary rules of law against 
the companies. This paper was as fol- 
lows: 

The subject of this paper is not of my 
choosing and I do not, therefore, feel bound 
to accept its assumptions. ‘The subject 
assumes as an established fact that courts 
have an attitude toward insurance com- 
panies. This is equivalent to saying that 
courts, in passing judgment in insurance 
cases, manifest a prejudice against or 
favoritism for insurance companies. It is 
safe to assume in this presence that it 
will not be claimed that there has been 
any undue favoritism manifested by the 
courts toward this class of litigants. 
The subject, therefore, must be under- 
stood as assuming that courts are preju- 
Ciced against insurance companies when 
they assume the attitude of suitors. 

in a paper read before this convention 
at its annual meeting in 1909, Mr. Deitch 
ably reviews the decisions handed down by 
the courts of this country, England and 
Canada during the year ending Sept. 30, 
1909, and announces the conclusion there- 
from that “courts” are undoubtedly preju- 
diced against insurance companies.” 

Cause of Existing Prejudice 

He attributes the prejudice in part, at 
least, to the practice formerly in vogue 
among life insurance companies of writing 
into their contracts of insurance so many 





conditions and provisions that a recovery | 
on the policy, if interpreted according to | 


the usual canons of construction, was 
practically impossible. He gives it as an 
undisputed fact that while this cause for 
prejudice has ceased to exist, the preju- 
dice resulting therefrom remains in the 
minds of the courts. This is a grave 
charge, and if justified, one which calls 
for severe criticism of the courts. When- 
ever it becomes apparent that justice is 
not impersonal and that the blind goddess 
no longer symbolizes the attitude of 
courts towards parties litigant, com.- 
dence in judicial integrity is destroyed. 
The upright judge necessarily has a preju- 
dice against wrongdoing, but such preju- 
dice is or should be impersonal. If in- 
surance companies in the past have pur- 
sued a policy by which they exposed them- 
selves to the just criticism and condemna- 
tion of courts, this can furnish no pos- 
sible excuse for a display of prejudice 
towards them, after the methods con- 
demned have been abandoned. 
Individual Cases of Prejudice 

To have the conviction forced upon my 
mind that the courts of this country 
manifest prejudice in their decisions in 
cases where insurance companies are par- 
ties, would be to me as a lawyer a cause 
of deep humiliation and profound regret. 
This because I could not accept such a 
conclusion without the loss of much of 
that respect for courts which I have, 
up to the present time, been able to re- 
tain, notwithstanding the frequency with 
which they have failed to adopt my views 
as to the rights of my clients. 

I have frequently had cause to regret 
that the mental vision of courts is not 
clearer, without suffering any diminution 
of my confidence in judicial integrity. I 
may, also, in rare instances, have had the 
conclusion forced upon me that a par- 
ticular judge was so lacking in judicial 
temperament that his judgments were 
sometimes influenced by 
or that a particular client was in such 





his prejudices, 


bad repute, or had been guilty of such | 


flagrant wrongdoing that it was difficult 
to obtain for him evenhanded justice. 
But these being but isolated cases, serve 
only to remind one of the imperfections 
of human nature and the fallibility of 
human judgment. 


Business Honorable and Legitimate 


The business of insurance in all its 
various departments has come to be. uni- 
versally regarded as not only honorable 
and legitimate, but as absolutely essential 
to the wefare of modern society. Its 
fundamental principle is the equalizing 
of misfortune’s burdens. It compels con- 
tributions from the fortunate to reim- 
burse the financial losses of the unfor- 
tunate. There is no business in the world 
that is based upon a more humane and 
beneficent principle. In ,life insurance, 
this principle finds its best and truest 
application. In the conduct of the busi- 
ness, there is being universally displayed 
the very highest order of business in- 
tegrity and honorable and upright deal- 
ing. The companies are officered and 
managed by men of recognized probity 
and standing in the business world and in 
nn es communities in which they 
reside. 


In recent years the life insurance busi- ; 


ness has been generally favored by the 





law-making power of the several states. 
While unwise legislation has sometimes 
been enacted in relation to it, it has gener- 
ally been the aim of legislators to foster 
these institutions and to place them on 
the highest possible plane of usefulness 
and to insure them the confidence of the 
people. All this has borne fruit until 
today there is no class of business insti- 
tutions in which the people at large have 
greater confidence, not only as to their 
stability, but as to their business methods. 
There would, therefore, seem to be no 
possible reason why these institutions 
should be in disrepute with the courts, or 
that they should be denied evenhanded 
justice. I cannot, therefore, accept the 
assumption. in the subject assigned me 
for discussion that the courts have an 
attitude, that is to say—a_ prejudice 
against them. I shall take the liberty, 
therefore, of treating the subject as pro- 
pounding the query: Have the courts a 
prejudice against insurance companies? 


Ratio of Decisions No Guide 


In treating the subject, I shall confine 
the inquiry to that class of insurance 
in which we are particularly interested. 
There is, apparently, but one way in 
which an intelligent answer to the query 
can be arrived at, and that is by pur- 
suing the course adopted by Mr. Deitch. 
But in reviewing the decisions of the 
courts during a given period, I do not 
agree that the answer will be found by 
ascertaining the percentage of adverse 
decisions. In my opinion, such a result 
does not necessarily establish either 
prejudice on the part of the courts or in- 
competency on the part of the lawyers who 
have represented the companies in the 
presentation of the cases. To accept 
such a conclusion is to assume that the 
managers of the companies and their 
counsel are always right. This would 
be to arrogate to ourselves a degree of in- 
fallibility to which I respectfully submit 
we are not entitled. 


Studied Reasoning of Cases 


I have examined with some care most of 
the cases reviewed by Mr. Deitch, for 


| the purpose of determining whether, in 


my judgment, the conclusion drawn from 
them: was warranted. In my study of 
the cases I have not attached much im- 


| portance to the results announced, but 


have rather sought to determine whether 
these results, when adverse to the com- 
panies, have been arrived at by the mis- 
application of established legal principles, 
or the refusal of the courts to apply 
the same principles in determining the 
rights of life insurance companies that 
are applied in determining the rights of 
other parties litigant. This seemed to 
me to be the only way by which I could 
arrive at an intelligent answer to the 
query propounded, 

Among this list of cases I find some 
that were decided adversely to the insur- 
ance company, which seem to me to have 
been wrongly decided, but an occasional 
mistake, or more accurately speaking, 
what appeared to my mind to be a mis- 
take, does no more to indicate prejudice 
on the part of courts toward insurance 
companies than the not infrequent mis- 
takes in other classes of cases indicate 
prejudice toward the defeated party, 
where no possible ground for prejudice 
can exist. Such mistakes are but evi- 
dences of the fallibility of human judg- 
ment. Nor do such occasional decisions 
indicate prejudice on the part of courts 
any more than wrong decisions in favor 
of insurance companies indicate undue 
favoritism. 

Case Where Company Won 

Among this list of cases I find those 
that are decided in favor of the company, 
that in my opinion should have been 
decided against the company. For ex- 
ample: In Aetna Life vs. Wimberly, the 
supreme court of Texas, reversing the 
court of civil appeals, held that where 
by the terms of a policy of insurance, 
the annual premium was payable on Oct. 
1, and which contained a provision giving 
thirty days of grace for the payment of 
any premium after the first, and where 
the date for the payment of the second 
annual premium was Sunday, that conced- 
ing that the assured would have the 
right to pay the premium on Monday, 
Oct. 2, that the thirty days of grace 
would not begin from that date, but would 


| expire thirty days from Sunday, the first, 


| 
mium, 


and that as the policyholder died on 
Nov. 1, without having paid the pre- 
the policy was forfeited and no 
recovery could be had. If this man had 
held a policy in*the Central Life, I have 
no doubt but that I would have advised 
the payment of the claim without contest. 

A discriminating review of all the cases 
decided against the companies, cited by 
Mr. Deitch for the purpose of determining 
whether they justify the charge of preju- 
dice is not practical within the reason- 
able limits of a paper of this character, 
nor do I think such a course necessary to 
the attainment of the object in view. A 
consideration of a considerable number of 
them from the various courts selected 
with some reference to the distinctive 
character of the questions involved and 
without any purpose to eliminate such 
cases as may be thought to furnish the 
strongest grounds for criticism, ought 
to afford a sufficient basis for a just con- 


clusion. 
Analysis of Cases 


Iowa Life v. Haughton is a case de- 
cided by the appellate court of Indiana. 
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Suit was upon a policy of insurance. The 
company interposed two affirmative de- 
fenses, the first based upon answers given 
by the assured in the application, alleg- 
ing that they were warranties and were 
false; the second, alleging fraud in the 
procurement of the policy by making 
false statements in the answers to the 
questions propounded in the application. 
The case was submitted to a jury, re- 
sulting in a verdict and judgment for 
the plaintiff, from which the defendant 
appealed. The court holds that the bur- 
den was upon the defendant to establish 
these affirmative defenses; that in mak- 
ing the examination for life insurance, 
interpreting, recording and reporting to 
the company the answers, the examiner 
is the agent of the company, and that 
where he knowingly puts down wrong 
answers, the company cannot, by reason 
thereof, defeat recovery on the policy; 
that insurance contracts are to be strictly 
construed against the company, when this 
is necessary to prevent forfeitures and 
where there is a question of warranty 
and the words admit of two interpreta- 
tions, that most favorable to the as- 
sured will be adopted. 


Sees Only Difference of Opinion 


I submit that each of these conclusions 
is in harmony with we:l settled princi- 
ples which have been repeatedly an- 
nounced by the courts, not only in insur- 
ance but in other classes of cases. Two 
of the five members of the court dissented 
on the ground that the evidence did not 
justify the jury in finding against the 
company on the issue of fraud. While I 
think the weight of argument is with 
the minority, the discussion indicates 
nothing more than a difference in judg- 
ment as to the effect of testimony. 

Boswell v. Security Mutual, decided 
by the court of appeals of New York, is 
a case in which an agent sought to re- 
cover for commissions claimed to be 
due him, This case presented some un- 
usual and interesting questions. It ap- 
pears the agent had a twenty year con- 
tract of general agency, covering several 
states. Subsequent to the making of the 
contract, the legislature passed a law 
limiting the amount that could be paid 
for procuring new business. It was held 
that the contract was not affected by 
the subsequent act of the legislature; 
that it was not retroactive, and that if 
retroactive, it would be unconstitutional 
as violating the provisions of the fed- 
eral constitution forbidding states to 
pass laws impairing the obligations of 
contracts. It was further held that if 
an insurance company violates the stat- 
utes of the state under which it was 
created to such an extent as to merit 
corporate death, the legislature could in- 
flict that penalty, and that legislative ac- 
tion terminating the existence of a life 
insurance company would terminate all 
agency contracts dependant upon the con- 
tinuing life of both parties. The case 
appears to me to have been rightly de- 
cided. 

Drank Heavily, But Not Habitually 

Aris v. Mutual Life, decided by the 
supreme court of Washington, is a suit 
on a policy of insurance, to which the 
defense was interposed that the answers 
of assured in the application in relation 
to his use of intoxicating liquors were 
false and constituted a breach of war- 
ranty. In answer. to questions pro- 
pounded in the application, assured stated 
that he had no daily habit in the use 
of intoxicating liquors, but that he oc- 
casionally took a drink; that he drank 
whisky and that he had always been in 
the habit of taking an occasional drink. 
The court held that the word “occasional” 
means more or less frequently and not 
at fixed or regular intervals, and that as 
the evidence showed that the assured 
had no daily habit of drinking, but that 
he drank more or less frequently, some- 
times frequently for weeks at a time, and 
then again not at all, and that the inter- 
vals of drinking were not fixed, that the 
defense of the company that the state- 
ments in the application were false was 
not made out. I see no reason to criti- 
cise this decision. 


An Iowa Case 


Bierman v. Guarantee Mutual, is a 
case decided by the supreme court of 
Iowa. Suit was upon a policy of insur- 
ance, to which the company interposed 
the defense that the deceased, in his ap- 
plication, falsely warranted that he was 
not in the habit of using intoxicating 
liquors to excess, and that he imposed 
upon defendant’s medical examiner by 
false statement and thus fraudulently 
secured a favorable report upon the ap- 
plication. There are questions of prac- 
tice involved in the case which were 
ruled in harmony with the settled law 
in this state and the construction of 
statutes in relation to life insurance to 
which no exception can be taken. 

In the relation to the defense that as- 
sured had falsely warranted that he was 
not in the habit of using intoxicating 
liquors to excess, it appears that defend- 
ant’s agent, who took the application, 
had full knowledge of the assured’s 
drinking habits and moreover that his 
habits in this respect were well known 
in the community where an agent of the 
company and assured resided. 


Statute Pixed the Rule 


There is a statute in Iowa to the effect 
that where an insurance company seeks 
to avoid liability on the ground of the 





| intemperate habits of the assured, it 


shall be sufficient for plaintiff to show 
that such habits were generally known 
in the community or neighborhood where 
the agent of the defendant resided or 
did business, if thereafter the company 
continued to receive the premiums fall- 
ing due. It was held in harmony with 
a long line of decisions in this state, that 
the knowledge of the soliciting agent 
concerning the applicant’s habits imparts 
notice to the company, and that in view 
of such knowledge having been imparted 
to the defendant and especially in view 
of the statute above referred to the 
alleged breach of warranty constituted 
no defense. 

In relation to the defense that the de- 
ceased procured a favorable report as 
to his health from the company’s medi- 
cal examiner by fraud and deceit, it was 
held that the burden was on the com- 
pany to establish the defense and that 
the jury were fully satisfied by the rec- 
ord in finding such defense was not made 


t. 

I think the case was rightly decided, 
notwithstanding the deplorable lack of 
familiarity with the subject manifested 
by the learned justice who wrote the 
opinion in defining the word “excess” as 
applied to the drinking habit as “being 
a matter of opinion varying all the way 
between a “drink” and a “drunk.” 


Well Established Principles Here _ 


Gonackey v. General Accident, decided 
by the court of appeals of Georgia, is 
a case in which the beneficiary brought 
suit on a policy of insurance issued on 
the life of her brother. It appears that 
plaintiff, during her minority, entered 
into a contract of settlement with an 
agent of defendant, under which she re- 
ceived $50 as full payment on the policy, 
that subsequently ascertaining that she 
had been paid $250 less than she was 
entitled to, she brought suit by her next 
friend for the balance. She did not offer 
to return the $50 received for the reason 
that she had spent it and was unable to 
make restitution. It was held in accord- 
ance with decisions of that court and 
courts in other jurisdictions that an in- 
fant may disaffirm contracts in relation 
to personal property during minority. It 
was further held that the doctrine that 
in order to recover a minor must first 
restore what he has received on the con- 
tract which he seeks to disaffirm is ap- 
plicable only to cases where he is able 
at the time of disaffirmance to make res- 
titution. This holding is also in accord- 
ance with a long line of decisions of the 
court of Georgia and other states in 
eases where insurance companies were 
not parties. In my judgment, the case 
was rightly decided and upon principles 
universally applied. 

Bound by Agents Acts 

Mutual Reserve Life v. Seidel, decided 
by the court of civil appeals of Texas, 
was an action to recover the amount of 
a promissory note which plaintiff had 
given to an agent of the insurance com- 
pany, which the agent had negotiated to 
an innocent purchaser, and the maker 
was compelled to pay. The plaintiff had 
signed an application for a policy in the 
defendant company under a parol agree- 
ment with the agent of the company that 
he would not be required to accept the 
policy after its issuance unless he de- 
sired, and that the note given was to 
be held by the agent and returned to the 
maker if he concluded not to accept the 
policy. The agent immediately negotiat- 
ed the note at a bank. When the policy 


' was tendered, it was not accepted and 


the return of the note was demanded. 
The court permitted recovery of the 
amount of the note, basing its conclusion 
upon principles universally recognized 
in the law of agency. 


Answers on Intoxzicants 


In Des Moines Life v. Clay, decided by 
the Arkansas court, the action was upon 
a policy of insurance, and from a judg- 
ment in favor of the plaintiff, the de- 
fendant appealed, and the case was 
affirmed. The defense was that there 
was a breach of warranty as to the truth 
of certain answers of the assured. In 
the application, assured made the fol- 
lowing answers to questions asked him: 

- Do you use wine, spirits, malt 
liquors or other alcoholic beverages? 
Answer—No. 

If not, state how long you have 
— a total abstainer. Answer—All my 
ife, 

3. State kind used and how much in 
any one day at the most. Answer—None. 

- How frequently do you use the 
amount stated? Answer—No time. 

5. Do you use either or any of them 
daily, if so, state kind used and daily 
average. Answer—No. 

Legal Hair Splitting 

The evidence tended to show that the 
assured drank intoxicating liquors at 
times and had been intoxicated, but that 
he did not use intoxicating liquors habit- 
ually. The court in its instructions sub- 
mitted the question as to a breach of the 
warranty whether or not the assured was 
addicted to the customary or habitual 
use of intoxicating beverages. Defendant 
requested an instruction submitting the 
question as to breach of warranty whether 
the assured was addicted to the use of 
intoxicating liquors, which the court 
amended by adding the words “habitual 
or customary.” In the opinion it is said 


there is no substantial difference between 
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the two sets of instructions. This con- | 
clusion is based upon the fact that in | 
the instruction asked the word “addicted” 
was used, and the court holds that the | 
word “addicted” means an habitual or 
customary use, and that hence there was 
no error in refusing the _ instruction | 
asked. 
Thinks This Decision Wrong 

I am of the opinion that this case was 
wrongly decided, Under the answers of 
assured, any use of alcoholic beverages 
was a breach of the warranty of the 
truth of the statements, and as the evi- 
dence showed that these statements were 
not true, the recovery should not have 
been permitted. To justify recovery, the | 
court seems to have seized upon the 
word “addicted” used in the instruction 
requested. Technically, the court was 
probably right in its definition of the word 
“addicted” but in view of the record, it | 
is apparent that counsel for defendant | 
used the word “addicted” not in the sense 
of habitual use but of any use, and under 
the record, the court, in any event on its 
own motion, if it submitted the case to 
the jury at all, should have instructed 
that if they found the assured used in- 
toxicating liquors as a beverage, this 
would be a breach of the warranty. 


Cut This One Fine 


Mutual Life v. Crenshaw, a case decided 
by the court of civil appeals of Texas, 
is an action to recover on a policy of in- 
surance. From a judgment in favor of 
plaintiff, the defendant appealed. One of 
the defenses was that there was a breach | 
of warranty as to the truth of the answers | 
made in the application. The assured, a 
woman, was asked the following question: 
“Have you suffered abortions or serious 
trouble from labor?” to which she an- 
swered “no.” The evidence showed that 
less than thirty days before the applica- 
tion was made, assured had suffered from 
a miscarriage. The evidence failed to 
show that assured had suffered from any 
other abortion, and the court, therefore, 
held that her answer was true for the rea- 
son that she had not suffered from abor- 
tions but only from an abortion. The 
court justifies its conclusion on the prin- 
ciple that the terms of a policy which tend 
to forfeit it are not favored and shouid | 
be strictly construed, and that if on any | 
reasonable theory the answers may 
taken as true, that construction will be 
placed upon them. The soundness of this 
principle as there applied may well be 
doubted, but even assuming the principle 
announced to be correct, it does not, in 
my judgment, justify the conclusion. 
Assured represented that she had not 
suffered from abortions, although less 
than thirty days had elapsed since she 
had suffered from a miscarriage of con- 
ception. To hold that the assured’s an- 
swer was true because she had only suf- 
fered from one abortion, required a ju- 
dicial analysis that would “separate and 
<—- a hair between north and northeast 
side.” 


Mo Provision for Forfeiture 


Haas v. Mutual Life is a case decided 
by the supreme court of Nebraska, on 
appeal from a judgment for defendant. 
The judgment of the lower court is re- 
versed. Suit was upon two policies of 
insurance on the life of Andrew Haas. 
Four annual payments had been made 
upon the first policy and three on the 
second. The assured had not paid the 
subsequent premiums, several of which 
had become due prior to his death. Ac- 
cording to the terms of the policy, the 
payments made had continued the pol- 
icles in force until 1899 and 1900, and 
assured died in 1902. The court holds that 
if a policy contains no provision for a for- 
feiture by reason of failure of assured to 
pay premiums, a failure to pay such pre- 
miums on the day named, will not con- 
stitute a forfeiture of the policy. The 
argument is that a policy of life insur- 
ance is not a contract of insurance for 
a single year with the privilege of renew- 
ing it from year to year by paying annual 
premiums, but that it is an entire con- 
tract subject, when so stipulated, to for- 
feiture for any unpaid installments of 
premiums. It was further held that for- 
feitures are not looked upon with favor 
by the law, and that courts will only en- 
Yorce them when required to so do by the 
strict letter of the contract. The con- 
clusions of the court are announced in an 
able and exhaustive opinion and would 
seem to me to be in accordance with well 
recognized legal principles. 


Zxecution for Crime 


McCue v. Northwestern Mutual is a case 
decided by the circuit court of appeals 
of the fourth circuit. It holds that the 
fact that assured was legally executed for 
crime will not defeat recovery on a pcl- 
icy on his life where the policy was in 
a mutual company of which all policy 
holders became members, and which was 
authorized by its charter to make all and 
every insurance appertaining to or con- 
‘ected with life risks, the policy contain- 
mg no exception of such risk and the 
general state agent of the company hav- 
ing accepted payment of a premium after 
assured had committed the crime for 
which he was afterward executed. The 
argument in favor of the company was 
that death caused by legal execution for 
crime must be presumed to have been a 
risk not contemplated by the contract. In 
answer to this argument, the court first 
calls attention to the well known Policy 
of insurance companies of incorporating 





into their policies exceptions to risks not 


| desired to be undertaken by them, and 
| that in view of the fact that the company 


was authorized by its charter to insure 
the lives of its respective members and 


| to make all and every insurance apper- 


taining to or connected with life risks, 
that a large number of exceptions were 
incorporated, and that no exception for 
death by mandate of law was incorpor- 
ated, and as the company’s general agent 
accepted payment of a premium from 
assured after the commission of the crime, 
it was not prepared to hold that the risk 
was not one contemplated by the com- 
pany when it executed the contract. 
Powers Were Broad 

The opinion then takes up the question 
as to whether, by reason of the manner of 
assured’s death, the contract was made 
void through considerations of public pol- 
icy. The court confesses to great doubt 
and perplexity on the subject, and after 
an exhaustive review of the authorities, 
reaches the conclusion that as the legis- 


| lative act of Wisconsin (the state in 


which the policy was written) gave the 
company the unlimited power to insure 
the lives of its respective members, and 
to make all and every insurance apper- 
taining to or connected with -.fe risks, 
thereby placing no limit on the power of 
a company to assume life risks, that the 


| public policy of the state in this respect 
| wags declared by statute, and that the 
| federal court should be bound thereby. 


One of the three judges constituting the 
court dissented in a minority opinion, 
which in my judgment, contains the better 
reasoning. 

Provident Savings v. Cruett, is a case 


| decided by the supreme court of Alabama, 
| affirming the judgment of the trial court 


upon a policy of life insurance in favor 
of plaintiff. The opinion deals entirely 
with questions of practice peculiar to the 
local court, and so far as I am able to 
judge, the conclusion of the court is war- 
ranted by the record. : 
American Central Life v. Rosenstein, 
decided by the appellate court of Indiana, 


| was a suit on a policy of life insurance 


by Amelia Rosenstein, beneficiary, mother 
of the assured. The defense was breach 
of warranty of the truthfulness of the 
representations made in the application 
for insurance. It is held in accordance 


| with what seems to be the settled rule of 


Indiana, that where an insurance company 
elects to rescind the policy sued upon for 
fraud ‘or breach of warranty, it must 
seasonably return or offer to return the 
premiums paid to it for the alleged in- 


| valid insurance. In attempted compliance 


with this rule, the insurance company, 
after it discovered the untruthfulness of 
the answers, which was subsequent to 
the death of the assured, took steps to 
return the premiums and made inquiries 
at the office of the clerk of court to ascer- 
tain if letters of administration had been 
issued in the estate of assured, and find- 
ing that they had not, and learning that 
the estate of deceased had been set over 
to his wife, Ida Rosenstein, tendered to 
her the premium paid on the policy, 
which she refused to accept, and there- 
upon deposited the sum tendered with the 
clerk. These facts were set forth in the 
answer to which a demurrer was sus- 
tained by the trial court. Defendant re- 
fusing to further plead, judgment was 
rendered against it on the policy, from 
which judgment the appeal was taken. 
Tender to Wrong Party 

The decision turns upon the question as 
to whether the insurance company had 
tendered a return of the premium paid to 
the person entitled to receive it, and it 
was held that the beneficiary, the mother 
of assured, was the person who was en- 
titled to a return of the premium, and that 
as the answer failed to show the tender 
of the premium to her, the answer was 
not good under the established rule of 
the state, requiring the return or offer to 
return premiums paid before the company 
could rescind the policy for fraud or 
breach of warranty. The conclusion that 
the beneficiary was the person to whom 
return payment of premiums must be 
made appears to be based upon the fol- 
lowing considerations: That while ordi- 
narily the person to whom property must 
be returned as a basis for recision of a 
contract is the one from whom it has 
been received, a contract of insurance is 
not an ordinary one, and that a policy on 
the life of a person for the benefit of an- 
other is the property of the beneficiary; 
that premiums paid making reasonable 
provision for a wife or dependent mem- 
ber of the family cannot be followed by 
creditors and that the beneficiary may 
recover the full amount of the policy; 
that while the money returned is not paid 
upon the contract but it is paid to avoid 
the contract, it should be paid or tend- 
ered to the person who alone has author- 
ity to enforce the contract, and who alone 
may accept the payment and bar the 
action, something, it is said, which the 
administrator of the assured could not do, 
and that in this respect, the situation of 
the parties is different from that in which 
the parties to other contracts are ordi- 
narily placed. 

While a conclusion contrary to that an- 
nounced might be supported by persuasive 
reasoning, it cannot, in my opinion, be said 
that the conclusion of the court is so 
lacking in cogent reasoning to support it 
as to indicate prejudice. 

I believe the foregoing cases to be 
fairly representative of those which have 
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been decided against the companies, upon 
which the charge of prejudice on the part 
of courts has been founded. I find noth- 
ing in these cases which warrants such 
a conclusion. Whatever may be thought 
of the soundness of some of these deci- 
sions, I venture the assertion that they are 
no more open to criticism than a like 
number of cases selected at random in 
which no question of insurance law is 
involved, and to which insurance compa- 
nies are not parties. I do not find in 
these cases any indication of a general 
disposition on the part of courts to refuse 
to apply settled principles in determining 
the rights of insurance companies, or any 
general disposition on the part of courts 
not to mete out to them even-handed 
justice. I have not followed closely the 
later decisions of the courts in life insur- 
ance cases, but so far as I have had oc- 
casion to examine them, they do not indi- 
cate to my mind a hostile attitude toward 
insurance companies. My personal ex- 
perience in the courts has not been such 
as to lead me to the conclusion that insur- 
ance companies stand before the courts 
upon a different footing from other 


litigants. 
Courts Favor the Poor 


I have sometimes thought that there is 
a disposition on the part of the courts to 
permit their sympathies to influence their 
judgments resulting in a tendency to lean 
toward the side of the poor, the weak, 
and the unfortunate. But that this tend- 
ency, if it exists, is displayed in a more 
marked degree in actions against insur- 
ance companies than against other cor- 
porations or in other classes of cases, I 
do not believe. Every lawyer whose prac- 
tice is largely devoted to the defense of 
cases brought against corporations is 
liable to acquire a habit of thought which 
leads him to the conclusion that courts 
are inclined to favor the plaintiff's side 
of the case, especially where the plaintiff 
is weak or unfortunate. It may be there 
is some justification for this feeling, but 
in my judgment, if it exists, it is due 
to sympathy for the plaintiff rather than 
prejudice toward the defendant. In jus- 
tification of such possible leanings, it 
must be remembered that judges are but 
human, and that sympathy for the weak 
and afflicted is, after all, one of the 
noblest attributes of the human heart. 

On the whole, I am fully convinced that 
there is no justification for the charge 
that the courts are prejudiced against 
insurance companies when they appear as 
suitors at the bar of justice, that in at 
least the great majority of cases, even- 
handed justice is dealt out to them in 
accordance with established principles of 
law, and that the query as to whether 
courts are prejudiced against insurance 
companies should be answered in the 
negative. 





DOES ANY PREJUDICE EXIST? 


Discussion as to the Attitude of the Courts 
in Life Insurance Cases 


In discussing the paper by Judge 
Carr of the Central Life oi Des 
Moines at the American Life Conven- 
tion, in which he took the position that 
the courts are not prejudiced against 
insurance companies, C. A. Atkinson, of 
the Federal Life said it was not entirely 
correct to say there exists a general 
and widespread sentiment against the 
companies, yet he sees many unjust de- 
cisions. He stated a lawyer is usually 
put on the bench because of a political 
pull and not because of any particular 
ability. Many judges are politicians 
and are looking for reelection, hence 
they play more or less to public sup- 
port. He cited cases and personal ex- 
periences to show in his opinion the 
prejudices of courts. 

Life companies for the most part 
are managed by men of probity. If 
some are dishonestly conducted, Major 
Atkinson sees no reason why the 
courts and insurance commissioners 
put them in the same hopper. 

W. Sims of the Lafayette Life, 
said life company officers are inclined 
to become narrow and see nothing but 
their own side. “It is not worth while 
to put a halo about our head,” he said, 
“for we cannot keep it on straight.” 
The life companies, he said, are in no 
position to say they are right in all 
cases and everyone else is wrong. He 
has never seen a judge that he felt 
could be approached by financial or 


personal influence in swerving him from | 


what he believed to be right. The per- 
sonal note cannot be eliminated in try- 
ing a life insurance case where a widow 
and orphans are involved. He does not 
think political considerations sway 
judges. A judge, he contended, tries 
to find out what the law is and decides 
according to it. 








BLACKBURN MAKES REPORT 


REVIEWS WORK OF THE YEAR 





Secretary Should be in Personal Touch 
with All Members—Legislative 
Dangers Pointed Out 





Secretary T. W. Blackburn in his an- 


nual report and address said in part: 

In this fifth annual address and report 
it is a pleasure to show a membership 
comprising sixty-four companies; a treas- 
ury balance of $2,762.68, an organization 
free from faction and a membership loyal 
and enthusiastic. It is gratifying also 
to present a working legal section and a 
medical section ready to perform its help- 
ful functions. These auxiliaries are profit- 
able to the membership and strengthening 
to the organization as a whole. 

The agency bureau has been enlarged, 
stimulated and made more. effective, 
though to W. A. Lindly, president of the 
Security Mutual of Lincoln, must be given 
the credit for creating it and demonstrat- 
ing its usefulness. The secretary has had 
charge of the bureau since Jan. 1, 1910, 
and has given its details his personal 
supervision and by continuous effort has 
brought into the bureau’s activities a 
number of companies formerly indifferent. 
There are others. Until the entire mem- 
bership utilizes the agency bureau, its 
full value and effectiveness can not be 
realized. However, there is much satis- 
faction in announcing that each company, 
which has done its duty to the agency 
bureau, has been more than compensated 
and that the enthusiastic friends of the 
bureau are those who report their can- 


cellations and keep up to date with their | 


cards. 
Hot Times for Secretary 

The past year has been a strenuous 
one for the secretary. When in April and 
subsequent months the organization of the 
medical section was undertaken, your sec- 
retary found himself compelled to absent 
himself from his office for days and even 





weeks at a time and fully three-fourths | 


of his time was required to keep up with 
the work then in hand. It is some satis- 
faction, however, to be able to report that 
the Bureau of Exchange of the American 
Life Convention, in the number of com- 
panies participating, is now the largest 
organization of the kind in Americaand is 
entering upon a career of usefulness which 
will abundantly vindicate the executive 
committee for its action in this particular. 

The incidents of the last few months 
made it possible to call for a brief word 
or a good visit upon forty-two of the 
companies now in our membership and 
the two others which have voluntarily 
withdrawn. 

Duties of Secretary 


In the secretary’s humble opinion the 
man who is finally selected to perform 


| advised 


the duties of this office should as nearly | 


as possible visit all members at least 
once during each convention year. The 
personal element is the life of the busi- 
ness. No man can succeed anywhere in 
life insurance work who knows not how 
to meet people and secure their esteem 
and confidence. The secretary of this con- 
vention must always be the executive to 
whom the individual company and its offi- 
cers must look for services and for in- 
formation. He is the connecting link 
between the scattered companies, their 
officers and the united force which is 
called the American Life Convention. 

The closer, therefore, he can come to 
the persons and companies, the more use- 
ful he will be to the organization in its 
entirety. For this, among other reasons, 
it seems desirable that each year he 
should call upon his constituents and 
renew his acquaintance with the officers, 
meet new people and keep alive the con- 
vention interest aroused at the annual 
meetings. 

Much Legislation Expected 

During the coming year forty-four state 
legislatures will be in session. These 
interesting aggregations of statesmen will 
be enacting laws regulating everything 
from suckling pigs to the construction 
and control of airships. The annual out- 
put of half-baked legislation promises to 
be larger than usual, if we may judge of 
the future by the past. It is only fair 
to say for the legislatures in the territory 
covered by our membership, however, that 
their impulses are honest and their gen- 
eral purpose usually commendable. 

They will not go very far astray if 
made to apprehend the real interests of 
the home companies and of their local 
policyholders. If the faraway big fellows 
will keep their lobbies at home and leave 
the question of new legislation to the 
local companies and cooperate with them, 
all will escape heavy tribute and the 
business of life insurance will not be 
seriously handicapped by unfavorable or 
unfair legislation. 

the insurance commissioners will 
abate a little upon their own combina- 
tion as law givers and use the ordinary 
common sense which brings people in- 
terested in the same subjects to a com- 
mon plane of observation and operation, 
they, too, can secure some good amend- 
ments to existing laws without arousing 
the cupidity of the crook or the vanity of 





the professional reformer, whose notion 
of efficiency consists in the number of 
bills he can offer at a single session. 
Cooperation on Legislation 

The American Life Convention has 
greatly influenced legislation since its 
organization and has never maintained a 
lobby or a lobbyist. The plan of the 
constitution includes state associations 
who will cooperate with representatives 
of members residing in other states. Local 
councils know the legislators personally. 
They can reason with them and show them 
the injustice of proposed drastic 
and their effect upon the home compa- 
nies. It is not difficult to persuade rea- 
sonable men that their neighbors intend 
to be honest and they are willing to con- 
cede that the head of a firm knows the 
details of his business better than an 
outsider. Wherever the local companies 
have united in their efforts they have 
avoided unwise laws and enacted wise 
ones without trouble. 

The American Life Convention will be 


laws 





the salt of the life insurance earth dur- | 


ing the 
mence. 
directed and judicious we may come back 
together in a year with several bruises 
on the life insurance body politic, which 
will be decidedly painful. 
Home Companies Should Act 

The terrible Theodore is abroad in the 
land again and when he is outside the 
jungle there are things doing everywhere. 
His example, worthy as it may be, when 
imitated by small politicians, means 
wreck and ruin or a very decided fright 
for the legitimate, successful quasi-public 
corporations and kindred business enter- 


legislative year about to com- 


| prises. 


It seems to the secretary, therefore, 
that there should immediately be a sys- 
tem adopted by this convention which 
shall bring the legislators into touch with 
their home companies so that they may 
be in a frame of mind to consider life 
insurance legislative problems tntelli- 
gently, honestly and tolerantly. 

So far as the secretary's office Is con- 
cerned it will endeavor with the facili- 
ties offered to be a bureau of information 
and by hearty cooperation with some se- 
lected member in each state strive to be 
serviceable. The members rally upon re- 
quest most loyally. All they ask is to be 
what the convention favors or 
opposes. If, therefore, each member of 
this convention will put the secretary's 
office in close touch with the company 
officers who watch and guide legislation 
the situation can be kept well in hand 
at comparatively trifling outlay of con- 
vention funds. 

In conducting the affairs of their sev- 


Unless our work is systematized, | 





eral companies, honest investigation will 
demonstrate that an overwhelming ma- 
jority of the executives of life insurance 
companies are seeking not merely per- 
sonal gain, but the acquaintance of a 
good conscience in a high relation of 
trust to their policyholders and the public. 

They and their predecessors, whatever 
incidental blunders have been committed, 
have preserved the integrity of their stat- 
utory and contract obligations in a man- 
ner and to a degree commanding the ad- 
miration of both commerce and ethics. 
No other system of human activity ethi- 
cal, commercial or philosophical, has met 
and overcome temptations so attractive 
to avarice and so bewildering to educated 
conscience. No other business undertak- 
ing has demonstrated the profit and neces- 
sity of the Golden Rule so completely and 
irrevocably. Nowhere else in all the realm 
of commerce has there developed a com- 
bination of principles where mutual hon- 
esty and mutual fidelity are so essential 
to mutual profit and cooperative sucecss. 

Dishonest Promotions 

Unfortunately there are men in the 
business who disgrace their calling and 
prefer lying to the truth. There are men 
engaged in creating new companies who 
appeal to the avarice of prospective stock- 
holders and make them believe that life 
insurance is a most gainful occupation te 
all who engage upon the side of the in- 


surer. Exceptional advantages enjoyed 
by pioneer organizations are played up 
under the calcium light of the eager 


stock salesman. When these are viewed 
from the darkroom of the uninformed with 
a magnifying glass the figures are attrac- 
tive and the multiplication of stock life 
insurance companies goes on apace. 

It is an evil, but not unmixed, for out 
of the large number of new companies 
engaging in the life insurance field will be 
developed many which will take their place 
as substantial fiduciary concerns. Those 
which go down will cause losses to the 
stockholders, but losses to policyholders 
will be negligible because of the oppor- 
tunities for re-insurance 

Nevertheless, the tendency of the public 


to judge an entire class by the worst 
element in that class whether corpora- 
tions, associations or individuals, makes 


it incumbent upon you gentlemen compos- 
ing this great organization to consider 
well the ethics of your membership. The 
country should soon come to know that 
memberships in the American Life Con- 
vention is a badge of honor entitling its 
owner to unquestioned entrance to the 
confidence of honest people everywhere 





Save your regrets of yesterday until to- 
morrow and get busy today 


The Bank Depositors Guaranty Company 


CLEVELAND, OHIO 


ORGANIZED FOR THE PURPOSE OF GUARANTEEING 
DEPOSITS OF BANKS 


One Hundred-Fifty Stockholders 








Depositories and Bank Reference 


State Banking & Trust Co., Cleveland, Ohio. 
Commercial Savings Bank Co., Citizens National Bank, Galion, Ohio. 


Farmers & Citizens Bank & Savings Co., Bucyrus, Ohio. 


Holmesville Banking Co., Holmesville, Ohio. 


Cummings Trust Co., Carrollton, Ohio. 


Citizens Banking Co., Sebring, Ohio, 


American Trust & Savings Co., Springfield, Ohio. 
Mt. Gilead National Bank, Mt. Gilead, Ohio. 
Peoples Savings Bank, Mt. Gilead, Ohio. 








HIGH CLASS SALESMEN WANTED 
FOR A STATE OR LOCAL TERRITORY 


Add ress H. P. ANGEL, President Executive Committee 
SOC. FOR SVGS. BLDG., CLEVELAND, OHIO 
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The Franklin Life issues all 
legitimate forms of participating 
and non-participating policies 











ILLINOIS 














WANTED: A high grade experienced 
man to employ and develop agents 


in Illinois. Good salary to right 
man. Address the Home Office. 





